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IS RIGHT HERE” 


says, Paul Bunyan, "and you are fighting the Axis at your post in the 


logging woods. The War Machine needs lumber,—lots of lumber. 
They can't use growing trees, my boys, so ROLL ‘EM IN." 
MEMBER WESTERN PINE ASSOCIATION 


get 
MEMBER WOOD FOR VENETIANS ASSOCIATION 
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« Your customers will be wanting Red Edge Screen Cloth—and 
you'll be ordering Red Ecce as usual. But this vital health pro- 
tection is a necessity for the barracks, kitchens, hospitals, officers’ 
quarters and defense-workers’ homes at the Army, Navy and 
Marine encampments, as well as for the civilian population. Also, 
airplanes, battleships, tanks and guns use the same high-grade 
metals that go into the manufacture of Red Edge Screen Cloth. 


Consequently, all manufacturers are limited as to the amount of 
basic materials they can secure to make screen cloth for civilian 
use. However, we want you to know that all the Red Edge Screen 
Cloth we can manufacture for this purpose will be fairly and honestly 
distributed, that all our old and loyal Red Edge trade connections 
will get their fair allotted quota—and that every square foot will 
be Red Edoe quality. This is our pledge to you and your customers. 
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The Danger WH Ouercompliance 





In a scant four months of war, American industry and commerce have dem- 
onstrated immeasurable productive power and resourcefulness. What we have 
already accomplished bids well to become an epic saga for posterity to rank 
with other great American heritages. 


This manifestation of patriotism is inspiring, but in its very momentum there is 
danger from a misunderstanding of the extent to which patriotically motivated 
self-denial of durable and other goods can be carried. 


Government restrictions on civilian use of durable goods and other commodi- 
ties and services have been drawn with fine discrimination between the need to 
supply the war and the need to maintain our economic fabric. To comply with 
these regulations is right and patriotic. To over-comply may be harmful and 
questionable patriotism. 


So completely did the public desire to comply with the restrictions on civilian 
automobile purchases that it became necessary to request people who were en- 
titled to them to make application for purchase permits. Reluctance to attempt 
to get new automobiles, prompted by highest patriotic motives, threatened the 
delicate regulatory machinery. 


So ardent is the desire of paper consumers to comply with paper conservation 
orders that paper manufacturers now find themselves in possession of excess 
production capacity, and in view of the leveling off of government purchases, 
the paper industry is confronted with the need to aggressively sell its products. 
Again, over-compliance threatens to work an unnecessary hardship on an in- 
dustry which must be kept active and solvent. 


With these examples already before us, it seems reasonable to expect that 
L-41 might have the same effect on the building public. It is up to the dealer, then 
to urge people to build, remodel, maintain and repair up to the limit of the order— 
to show the public that the regulation means iust what it says and no more—and 
that to maintain the carefully adjusted balance the order was issued to create 
patriotism dictates that they consume building materials to the allowable limit in 
all classes of construction. If the order had wanted greater restriction it would 
have provided for it with more drastic limitations. In all cases the government 
requirements come first. Our job is to prove to the public that the government in 
reserving what it needs for the war effort, now expects the public to use all it can 
of what is left as a morale factor and to maintain this segment of the economic 


Publisher. 


structure. 
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@ Already being figured in private FHA-financed 
projects, new Upson STRONG-BILT Panels are 
being hailed by contractors as one of the most 
remarkable of the new improvements destined to 
hasten the era of low-cost housing to follow the war. 


By using Upson STRONG-BILT Panels, one-piece 
interior wall linings wholly or partly prefabri- 
cated in the shop or on the site can be included in 
today’s plans. Upson Floating Fasteners and a new 
time-saving method of application complete this 
long-sought economy, providing dry-built con- 
struction af its best. 


SE Bei 
On projects of fifty houses or more of the same design, panels 
may be pre-cut to size at the factory and identified by number. 


No priming or sizing needed. No application of tape or puttying 
ugly nail holes. A single coat of paint is usually sufficient. 


ry about ploster cracks. No costly wall maintenance later 


Happy occupants:can move in ahead of schedule 


mericas Defense Housing 
contractors meet the test 


— open new horizons for CRACKPROOF, low-cost housing of today and tomorroy 


Immediate application of panels follows enclosure of building. Upson Floating Fasteners on either 
steel or wood framing, grip panels from the back, allowing normal structural movement. 


Walls and ceilings of a typical five-room house have been finished in as little as 40 man-hours 
100% salvage in demountable units is possible. 


If you want to have a part in war-time housing—if you want to use ow, a 
method of finishing interior walls and ceilings that will lead housing to 
new horizons after the war, write quickly for details of the new Upson 
method. Proved in over 10,000 public as well as privately-built low-cost 
houses. The Upson Company, Department 5-C, Lockport, New York. 
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Freezing of Lumber Stocks in rc- 
tal lumber yards has been in the 
rumor stage for some time. Best guess 
is that no blanket, countrywide freeze 
will be undertaken, On the other hand, 
govermment requisitioning of retail in- 
ventories in certain areas has already 
taken place. mill stocks not 
available, and retail yard stocks are 
located near projects for which supply 
is needed. “Ireezing” in the generally 
accepted sense of the word has not 
heen done, nor is it expected. Report 
irom one city is that government men 
tagged needed stocks in retail yards, 
lumbermen to get 10 percent markup. 


Reason 


Chicago Hardwood Lumbermen 
report. government buying hardwood 
hoards for cantonment construction in 
areas where softwood supply is insuffi- 
cient to meet demand. 


Prefabrication in some of the best 
lumber brain centers is viewed as an 
operation that retailers should engage 
in to give contractor customers best 
service. Reason—retailers are in posi- 
tion to carry prefabrication to prope. 
economic limit. Too much factory pre- 
labrication of war housing might influ- 
ence public in favor of total prefabri- 
cation without their knowing the facts. 
Step-up in efficiency by — retailers 
through partial prefabrication, shop 
cutting, ete., will keep service expec- 
‘ancy focused on retailers and will be 
good for reputation of frame construc- 
Hon, 


Prefab Versus Field Assembly 
Young Housing Authority engineer 
said that some of his fastest builders 
do not use prefab methods: use all 
‘raft methods on the job site. 


Essential Industry is the designa- 
tion many lumbermen seek for their 
business. Our guess, based not on 
what anyone has said, but on growing 
concern among WPB authorities over 
threatened lumber shortage is that 
lumber industry will soon be declared 
essential. Eyes of the industry are 
locused on Paul V. MeNutt and_ his 
new Man Power Commission. 
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ANAGEMENT 


GUIDE POST 


Shellac Supplies are short due to 
government needs. Conservation Or- 
der No. M-106 has been issued to con- 
trol sale and delivery. Half of inven- 
tories including 10,000 pounds or more 
are frozen by the order. Use of shellac 
has been limited, except for specified 
purposes. 


Vacations for Workers are recom- 
mended by WPB to relieve strain from 
extensive overtime and added emo- 
tional strain. At the same time, it 1s 
pointed out that no drop in production 
can be allowed, and that added cost 
of production must be avoided. Trained 
substitutes, balanced vacation sched- 
ules, and doing work ahead are recom- 
mended as necessary to permit the va- 
cations without slacking up progress. 


Priority Assistance has been 
granted for an additional 200,000 units 
of privately financed war housing. At 
least 100,000 of the total must be for 
rent. For a period of 30 days after 
completion exclusive preference must 
be given to persons engaged in war 
activities. 


Plumbing and Heating Equipment 
limitations order No. L-79—a freeze 
order—excepts equipment sold on any 
job having an A-10 priority or better ; 
permits dealers to sell other dealers, 
and any distributor, jobber, or whole- 
saler may deliver to any other dis- 
tributor, jobber or wholesaler. Retail 
sales of plumbing and heating equip- 
ment for not more than five dollars 
are excepted. Equipment of both 
classes can be delivered for certain 


lari uses. 








Automobile Requisitioning by the 
government is authorized by Senate 
Bill 2450 as a means of providing the 
government with sufficient transporta- 
tion facilities. 


Wage and Hour Law now applied 
to employees engaged in producing 
commodities which, although entirely 
consumed within the State of manufac- 
ture, aid or facilitate the production of 
other goods for interstate commerce. 
Typical of those affected are men en- 


gaged in production of — electrical 
energy, power, etc., used by broadcast- 
railroad terminals or 
depots, or by manufacturers who in 
turn produce goods for interstate com- 


merce. 


ing stations, 


Wage Dispute involving 40,000 
lumber workers in Douglas fir areas 
of Oregon and Washington will be 
settled by arbitration. Arbitration 
award will be submitted to national 
war labor board for final approval 
before being presented to both parties. 
If findings are approved, board will 
enter a directive order 
arbitration 
board. 


making the 


award the order of the 


Transportation Bottlenecks in- 
cluding highway, maritime and _rail- 
road will be subject to inquiry by a 
Senate Defense Investigating Commit- 
tee. Information that will aid the in- 
quiry can be filed informally in written 
form by anyone. Oral testimony will 
be limited to invited witnesses. Exact 
scope and length of the inquiry has not 
been determined. It is understood that 
the committee views the chief land 
transportation problem to revolve 
around shortage of rubber for trucks. 


Conservation Order No. L-41 
contains provisions as yet unclarified. 
One-thousand dollar limit on new farm 
construction is held to apply to all the 
buildings on a farm. The word “pro- 
ject” seems now not to apply to a 
group of small farm structures used 
for the same purpose, but to the whole 
farm (see page 20). 


The War Comes First becomes in- 
creasingly evident in every act and 
projected act emanating from Wash- 
ington. Gearing for war at present 
seeks cooperation rather than conserip- 
tion particularly with regard to re- 
allocation of manpower. The business 
man’s front is becoming more sharply 
outlined, and his battle is rapidly being 
defined as an exertion of wits to stay 
in business—a factor just as necessary 


as success on the firing front. 








In this day when lumber dealers are 
shifting their sales emphasis to items 
which are relatively unaffected by war- 


time restrictions the detailed story ot 
how cne company nurtured and built 


its paint department into a highly im- 
portant phase of its business has real 
signifcance. The Nassau-Suffolk Lum- 
ber & Supply Corp. is such a concern. 
Its paint campaign com- 
menced in 1939; according to company 


sales was 


officials the results have been grati- 
ving. 
In 1939 the company had ten yards 


in two Long Island counties; none of 
the ten were in communities which had 
a population of more than 11,000. 
Paint receipts at these yards in 1939 
totaled $61,639. A year later this had 
Imen increased three percent. In 1941, 
gross paint volume was nearly ten per- 
cent ahead of the previous twelve 
months, and reports for the early 
months of the current year show that 
still on the increase. 

Nassau-Suffolk paint sales began to 


paint sales are 
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climb when the company took on a na- 
tionally advertised brand and began to 
ake extensive use of a color and style 
guide prepared by the paint manufac- 
turer containing color photographs of 
actual homes. 


The first move in the new merchan- 
dising policy was to circulate 42 of 
these style guides in the areas which 
the company served. The guides were 
loaned to consumers, painters, archi- 
tects, builders and real estate dealers. 
Additional copies were obtained and 
placed schools and public libraries. 
Special inserts which listed jobs they 
had recently completed under their 
names were prepared for books to be 
given to painting contractors. Each 
year new uses for the style guide were 
found until today the company has over 
250 copies in constant circulation. 

sut the new paint policy did not stop 
with taking advantage of helps offered 
by the manufacturer. The second and 
most interesting step was the opening 
of a guinea pig store in Bayshore, L. 1. 
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Paint department of the 
re-arranged Nassau- 
Suffolk show room at 
Huntington, L. |. Inset: 
Typical picture from 
style guide used by the 
company 


This was modeled on a standard paint 
store and featured paints, wallpaper 
and a few appliances, and also acted as 
a downtown sales office for the lumber 
yard. It was staffed with a paint 
man and a wallpaper man, both having 
previously had retail sales experience, 
and each having been trained to serv 
as substitute for the other. The guinea 
pig store has also become headquarters 
for an outside man who does special 
merchandising work on _ contractors, 
decorators and painters for all the Nas 
sau-Suffolk yards. 

The cost of this experiment was sur 
prisingly low ($800 covered the initial 
outlay for store-front, windows, fix- 
tures, etc.) yet the result was ultra- 
modern in every respect. Although the 
new store was opened during the slack- 
est season of 1941, it was operating on 
the right side of the ledger after very 
few months. Today this store alone is 
selling nearly $1000 worth of paints 
and wallpaper a month in addition to 
producing a considerable volume of ap- 
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pliance sales and orders for the lum- 
ber yard. 

The third innovation in the new pro- 
eram was the institution of a series of 
emi-social meetings for painting con- 
tractors where the selling of painting 
iobs is discussed and better merchan- 
dising methods are described. Each 
vard holds its own meetings, inviting 
ihe painters in its territory. An aver- 
age of about 20 have attended each 
session. 

The fourth and biggest step Nassau- 
Suffolk is taking is the actual mod- 
ernization and rearrangement of the 
Work on the Huntington, L. I. 
vard, which is serving as a test case, 
was begun about a year ago and has 
just recently been completed, since it 


vards. 
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duction of 40 percent, and the demon- 
stration value of materials used in the 
work. 
Walter 
paint, hardware and appliance depart- 
ment 1s enthusiastic about the results 
of his company’s paint merchandising 


Paxson, manager of the 


activities. ‘You've got to hustle to sell 
anything today,” he said, “and paint is 
no exception. For more than two 
years we have been using every dealer 
help, every display device and_tech- 
nique that looked practical. The re- 
sults speak for themselves.” 

The Nassau-Suffolk president, Stan- 
ley M. Cox, also expressed his satis- 
faction with the efforts of his company 
employees. ““The increased paint busi- 
ness alone is sufficient to satisfy me,” 


Sales Helps to Build Paint 


War Time Volume Booster 


Was spread over a period of months 
so as not to shut down regular opera- 
tions. 

One object was to move the paint 
and wallpaper departments forward in 
the store giving them increased atten- 
tion value. Wallpaper is now at the 
very front of the selling space with 
the style guide also in the front, just 
opposite it. 

\Var time restrictions on certain 
items has definitely shifted the dealer's 
sales emphasis to those which are rela- 
tively unaffected. lor this reason the 
problem of display reorganization 
needs particular attention at this time 
with paint and other similar unre- 
tricted items being shifted to the most 
prominent display spots in the sales 
space. Some of the increased window 
space in the Huntington vard is being 
used for the display of the paint prod- 
ucts Nassau-Suffolk has to offer. 

While it is too early to obtain actual 
igures, company officials are attribut- 
ing a marked sales increase to the 
change. Among the other advantages 
{ the remodeling was an inventory re- 


Above: More typical photos from style 
guide. Upper store interior is of the 
guinea pig store set up in Bayshore, 
L. |., as a paint and wallpaper outlet 
and a downtown headquarters for the 
Nassau-Suffolk yard in that community. 
Lower picture is a more general view 
of the Huntington store pictured on 
the opposite page 
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said Mr. Cox, “but when the manner 
our business as a whole has been 


stimulated is added to this, I can’t see 
how any lumber yard can afford to 
overlook aggressive paint merchandis- 


ing.” 





















Business continues not in spite of 
he critical list, but rather as a result 
of honest endeavor to aid the war ef- 
lort; to accept the inevitability of Con- 
servation Order L-41, and yet to con- 
tinue to make life livable in the thous- 
ands of communities that have sent sol- 
diers to the armies and are therefore 
part in the 
communities 


definitely taking war 


hough the themselves 
may not be located in a so-called de- 
fense aré€a. 


Even in 


Md., the I. S. 


though engaged 


Bethesda, 
Turover Lumber Co., 
in supplying the Government with ma- 
projects, nevertheless 
for supplying the wants 
the individual citizen, so built a 25 


‘rials for war 
] 


need 


1 
ielft the 





by 40-foot store building, first floor and 
basement, adjoining the office of the 
company. 

“We wanted a place next door to 
take care of the small consumer who 
for the duration will have to forego ex- 
tensive improvements and new build- 
ing,” explained I. S. Turover, presi- 
dent. “Therefore we opened the new 
department in a separate building to 
provide for the citizen who wanted to 
repair his home or engage in minor re- 
modeling, thereby divorcing that end 
of our enterprise from our wholesale 
and government business which is an 
astronomical business compared to the 
penny and dime business of the indi- 
vidual. 




















“We found that the psychology oi 
the salesman who is figuring a million 
dollar order for some cantonment or 
war housing project simply will not 
allow him to patiently wait on a cus- 
tomer who only wants to buy $1.50 
worth of paint or even $25 worth of 
lumber and building materials. The 
average lumber salesman cannot 
quickly descend to this level, so he does 
not give the customer the proper atten- 
tion or service that is likely to promote 
repeat business. 

“On the other hand selling by the 
carload is based mainly upon the abil- 
ity to meet. specifications and time 
schedules, while selling small orders 
over the counter demands the employ- 
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lt takes management to 
switch a plant (see photo at 
left) from a one-stop lumber 
and building material busi- 
ness to a maintenance serv- 
ice establishment, but Mason 
Lumber Co., Jacksonville, 
Fla., is doing it. At right, 
and below, evidence that 
A. R. Losh Co., Albu- 
querque, N. M., is stocking 
merchandise to do business 
with housewives 


inent of visual methods of demonstra- 
tion selling. In making each small 
sale either the actual article must be 
shown and demonstrated or a photo- 
vraph of the finished product or a sam- 
ple must be available.” 

Interesting in connection with small 
sales is) the company’s advertised 
“Monthly Payment Plan for Materials 
over $50." This plan puts into effect 

system whereby a man can budget 








not only for his immediate needs, but 
ior his needs over the entire year. 
Under the company’s finance plan 
inyone figuring on spending (for ex- 
ample) $100 on repairs for the year, 
merely has to set aside approximately 
$8.33 a month with the lumber com- 
pany, which in effect provides a de- 
posit account because the customer 
lraws on his reserve in that account, 
but the customer can go ahead and 
use the $100 at any time. Interest on 
the amount not paid into the account 
at the time the $100 is used is five per- 
cent. This plan can be used equally 
well with customers planning to spend 
larger amounts. Once the reserve is 
set, the customer has no further 
C. O. D. payments to make and can 
spend up to the amount agreed upon. 
In the commercial field the Turover 
lumber Co. has inaugurated a special 
service to provide prefabricated “black- 
out vestibules”’ designed for the aver- 
age store, hotel, or restaurant lobby 
where a complete blackout will be re- 
quired. Under the law if customers 





open a door and a streak of light shows 
through they will incur the penalty 
and naturally every place of business 
will want to arrange it so that anyone 
can open the outside door and_ still 
have no light show through. The 
“blackout vestibule” is manufactured 
ona standard design to fit all ordinary 
store entrances. 

Down in Albuquerque, New Mexico, 
the A. R. Losh Company is doing a 


Switches Emphasis to Small Sales 
Plans to Attract More Customers 


lively trade with housewives for the 
first time in its existence, selling more 
specialty items to homeowners and 
builders through intensified merchan- 
dising. 

Nine blocks from the city’s shopping 
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area, customers can be induced to 
browse in the new showroom only by 
offering special attractions. In the new 
office and showroom building, which 
was designed for the display of such 
items as kitchen hardware and equip- 
ment, glassware, garden tools, house- 
hold tools, nails and Indian curios, the 
merchandise is laid out in dime-store 
fashion, for the owners have taken 
their cue from the chain stores’ meth- 
ods of attracting the customer's eye. 
Originally, the store was designed to 
display electrical supplies, gas stoves 
and other items now difficult to obtain. 
However, the merchandise mentioned 
above plus electric light bulbs, paints, 
brushes, tools and other small building 
material items are still obtainable, and 
in these the store will continue to do 
business. 

The decision to contract a new build- 
ing to house this type of business was 
made last fall, but the new building 
has proved such a lift to daily volume 
and the household merchandise has 
done so well through the winter, that 
A. R. Losh now plans to remodel their 
old building, about 20 feet away, and 
use it also for the display and sale of 
household goods. For as it turned out, 
the over the counter business has cre- 
ated almost a crowded condition while 
the regular building supply business 
when carried on in the same space in- 
creases the difficulty. 

Since appealing to the consumer 
trade, Mr. Losh found that the installa- 
tion of a bin-display-dispenser for nails 
increased volume on this item 300 per- 
cent. He designed and installed a rack 
for showing 24 styles of doors which 
jumped door sales immediately. 

The ceiling shows styles of insulat- 
ing board, and the millwork and ve- 











View of interior of pre-fabricated hog 

brooder exhibited to farmers by Miller- 

Piehl Co., Seymour, Wis., as one means 
of attracting farm business 


netian blinds in the building are also 
merchandising displays. 

To develop the store traffic now en- 
joved, radio advertising was used and 
many of the items stocked were pre- 
sented as “specials,” thus attracting 
over-the-counter trade. 

Another approach to the same prob- 
lem of selling the consumer was taken 
by the Gillon Lumber Company of 
San Francisco, when they started their 
campaign to encourage factory workers 
and office men to acquire a hobby of 
spare time building. Taking into con- 
sideration that these workers have ap- 
proximately a 44-hour week, and there- 
fore, have some time on their hands, 
and also considering the fact that many 
of them live in new defense homes, 
where some type of improvement can 
readily be accomplished, the company 
hegan to specialize in lumber for small 
projects at home. For example, they 
advertise, “In your spare time build 
vourself a playhouse—materials only 
$27.92.” Drawn to scale and much 
larger than ordinary blueprints, they 
furnish a complete plan and picture of 
the playhouse. 

One of the major points in this type 
of merchandising is to give the price 
of the complete materials for the proj- 
ect whatever it is, rather than to give 
the price per foot, because the ama- 
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teur builder is not interested in the 
price per foot anyway. 

This specialized service has devel- 
oped a much better profit per foot of 
lumber than is experienced in ordinary 
commercial and construction-type sales. 

Confronted with a shrinking mar- 
ket in a defense area, the Mason Lum- 
ber Company of Jacksonville, Fla., was 
forced to re-align their whole sales pol- 
icy from a one-stop lumber and _ build- 
ing material dealer doing a package 
selling job (taking contracts for one, 
or a group of houses) to a firm de- 
signed to uncover, service and develop 
remodeling and repair work. 

The situation in Jacksonville devel- 
oped rather suddenly inasmuch as an 
“HA order dated as late as March 30, 
1942 allocated 200,000 housing units 
for priority assistance to privately fi- 
nanced defense housing and granted a 
total of 1,000 of these units to Jack- 
sonville. Check-ups on the housing 
situation made locally however, indi- 
cated that Jacksonville was no longer 
in need of additional housing facilities. 
The city’s allotment was then reduced 
to 750 units, then to 500 units and 
finally the allocation was removed en- 
tirely. The Mason Lumber Company, 
seeing the hand writing on the wall 
had already started their campaign for 
uncovering repair and remodeling jobs, 
and therefore, were in a position to ab- 
sorb this difficult change-over from one 
type of selling to another. 

Quick to see one of the crying needs 
in their locality, the Dascomb-Daniels 
Lumber Company, Altus, Oklahoma, 
have been devoting some of their time 
and personnel to obtaining merchandise 
hard to get under present conditions. 
They were convinced that the lumber 
dealer who handles appliances, or who 
has reconditioned articles in this field 
can move them very readily. Recently 
they devoted large newspaper adver- 
tising to the fact that they had such 
items as a butane range, oil range, used 
washers and radios for sale. This at- 
tracted favorable attention and has 
proved profitable. The consumer ap- 
peal of this type of enterprise is not to 
be overlooked in these times. 

The Miller-Piehl Co., lumber and 
material dealers of Seymour, Wis., a 
country town with a_ population of 
about 1,000, anticipated L_-41 and was 
ready for it. Dill Piehl, architect son 
of the one of the partners, and full 
time designer and salesman for the 
company, had developed a group of 
shop pre-fabricated small farm  struc- 
tures. During the week following the 
issuance of L-41 these structures, in- 
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cluding a poultry house, milk house, 
chicken brooder, and a hog  brooder 
were set up ina yard and displayed to 
farmers. 

Outstanding among these structures 
is a hog brooder house said to be the 
first one exhibited in Wisconsin. The 
house, 16-16, contains four sow pens 
and an alley three feet wide from the 
door to the little pig brooder. The 
brooder, in the exact center of the 
floor, has four compartments, one lead- 
ing to each sow pen. One-foot high, 
the top is hinged in two parts, allowing 
it to be used as a platform for feeding 
to the four pens, and permitting access 
to a recessed plywood panel containing 
four 100-watt lights which supply heat. 
Chicken wire protects the lights from 
the pigs. Pens and brooder are removy- 
able. Two litters can be raised each 
year, and between times, the house can 
be used as a chicken brooder and a 
granary. Ventilation intake is through 
the door and windows, and exhaust 
through a vent at the base of a chim- 
ney. Critical materials are eliminated 
entirely except for four pairs of loose 
pin butts on the pen gates, hinges on 
the four doors from the pens and the 
front door, and the nails. 


Reproduction of advertisement pro- 

claiming availability of reconditioned 

merchandise used to attract customers 

to Dascomb-Daniels Lumber Co., Altus, 
Okla. 


RECONDITIONED 
MERCHANDISE 


1 all-Porcelain Butane Range, 1 filled drum, 
pipe connections, installed ; $80.00 


1 Table Top all-white Florence Oil Range— 


Good as new .. $75.00 
1 Perfection Range $25.00 
1 Perfection Range Jo : $65.00 


1 Superflex Oil Burning Refrigerator, only .... $70.00 


1 Slightly Used all-white General Electric 


| RE ere . $45.00 
Battery Radios—up from $7.50 
Electric Radios—up from sees $5.50 


LIBERAL TRADE-INS—SMALL PAYMENT—or 


one-half in six months and one-half in 12 months! 


Dascomb-Daniels 
Lumber Company 


ELMER HINKLE, Manager 
Phone 620— —Altus, Ok. 
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SSENTIALLY the 
problem of 
granting credit 
to a customer is 
based on a three- 
fold measuring 
instrument. The 
would-be debtor 
inust be considered as to Character, 
Capacity to carn, and Capital; and 
credit executives agree that of these, 
Character is the principal considera- 
tion. 
The problem of the retail lumberman 
in regard to granting credit, is espe- 
cially a personalized problem—a mat- 
ier of being acquainted with the char- 
acter of the customer. Nothing alters 
this fundamental, but special conditions 
such as those the lumber dealer faces 
today, can and do alter his credit poli- 
cies in the broad sense, as they affect 
his business as a whole. Let us ex- 
amine some of the recommended 
changes in the retailer’s credit policy 
and the reasons for making them. 
Lumber manufacturing concerns are 
having their capacities taxed by gov- 
ernment requirements for their prod- 
uct. All of them are making a valiant 
effort to produce enough lumber to 
meet this demand and to some extent 
hll the orders of their civilian custom- 
ers. Some orders are of necessity go- 
ing to be left unfilled, and the first or- 
ders to be passed over will be those 
which were placed by civilians for lum- 
her to be used for civilian needs. 
Under such conditions cash is king. 
\Vhen a manufacturer selects a few 
civilian orders from many to be filled 
he will give preference to those ac- 
counts from which he will receive 
prompt payment. The policy is not 
only natural, it is a necessity in view 
of the heavy demands for cash now 
being experienced by manufacturers. 
It is definitely a seller’s market, and 
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War Economy Alters 


Credit 


Policies 


of the Retail Lumber Dealer 
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in-so-far as everyone who is a seller 
is also a buyer, the chain is continuous. 
The wholesaler or commission lumber- 
man who wants to have his orders ac- 
cepted and honored knows he must of- 
fer prompt payment, and of necessity 
must pass on this requirement to his 
retail dealer customer. The lumber 
supply situation is used here merely as 
an example, as the same conditions 
will be found to exist in regard to 
paint, hardware, and all other items 
upon which the dealer's livelihood de- 
pends. It is a situation which prom- 
ises to prevail for some time to come, 
and in it can be found the key to the 
retailer’s immediate problem regard- 
ing the granting of credit. 

Building material dealers, have, as 
a rule, been exceptionally lenient in 
their credit relationships. The fact 
that losses from bad accounts have 
been relatively few has in most cases 
justified this policy; but under war- 
time conditions such leniency will soon 
have its effect upon the dealer’s ability 
to pay his suppliers promptly, and 
consequently upon his ability to re- 
plenish his stock. Taxes also must be 
met promptly and in cash, and present 
and future taxes are having an in- 
creasingly prominent place on the av- 
erage business ledger. 


The building materials dealer is in 
a comparatively favorable position to 
demand prompt payment for his goods 
and services. Many of his private cus- 
tomers finance their projects through 
government loan agencies and_ the 
dealer receives his due in good season. 
But dealers who do business with con- 
tractors may find it necessary to edu- 
cate some of these builders to the phi- 
losophy that materials bills must be 
met on the same basis as payrolls— 
with promptness. These are terms dic- 
tated by emergency conditions and the 
contractor will have to learn that his 
business must be governed to meet 
them if he is to prolong its existence. 
There is no one in the industry who 
is in a position to make rules. The 
new credit situation is dictated by eco- 
nomic conditions and cannot be over- 
looked without serious results. 

The basis of friendly credit relations, 
whether they be with a contractor or 
an individual home owner, is a frank 
discussion and a complete understand- 
ing about the method of making pay- 
ment for material before a single de- 
livery is made. Such a policy leaves 
no room for misunderstanding or bit- 
ter feelings, and is recommended as a 
procedure to be used in introducing 
the increased strictness to customers. 
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1936 °37 6°38 "39 1°40 «Times Per Cent Per Cent Per Cent Times Days Times Per Cent Per Cent Per Cent Per Cent Per Cent 
Se are ae .. | 3.26 2.94 5.13 9.90 3.42 87 4, 40.9 34.2 79.5 78.9 84.0 
, See 3.06 2.19 3.31 Tit 3.22 Tt 4.1 33.7 24.1 54.8 64.8 65.4 
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81... | 3.28 2.40 3.99 6.86 3.10 75 3.8 30.6 19.5 71.5 59.5 59.8 

80) 2.96 3.01 5.77 8.17 3.12 70 4.4 31.8 22.9 75.2 72.2 53.0 


Five Year Average 3.11 2.28 3.94 6.94 3.14 


78 4.2 35.2 24.5 70.5 67.4 65.5 





The accompanying table taken from "Credit Problems In 
A War Economy," a Dun & Bradstreet, Inc., publication 
authored by Roy A. Foulke, manager of the Specialized 
Report Department of that concern, shows a number of 
interesting and important ratios arrived at by studying 
the records of varying numbers of representative retail 


lumber and building material dealers over a five year 
period. It is presented to afford a broad picture of the 
financial status of typical lumber dealers during the non- 
war years and in some measure can be used as a point 
of departure for the planning of credit and financial 
policies for the duration. 








Selling $900 Packages 


So residential construction is down 
to $500. 

Well least lumber 
dealer who has been working on the 


there's at one 
£500 package sale for a number of 
He's still working on it 
he'll continue to sell it, too. 

One year it was kitchen remodeling 


vears. and 


and kitchen cabinets, for a couple of 
years it was basement rumpus rooms. 
last he sold “several thousand 
dollars worth of playground equip- 
ment”—not to parks, but to private 
citizens with children. 

What do you think he’s going after 
ihis year? 


year 


Well, he’s got the largest order in 
ior playground equipment (gliders, 
swings, outdoor gym sets, trellis, ar- 
bors, benches, fence, sandboxes) that 
he has ever placed, and the manufac- 
turers say he can get delivery on the 
items ordered. With that equipment 
e's going after—kitchen remodeling- 
varages—roofing — basement rumpus 
rooms, 

“! want something,” he says, “that 
everybody else hasn’t got. You can’t 
throw straight balls all your life and 
hope to last as a pitcher. You've got 
to have something on the ball—mix in 
a few curves, then throw the hot one 
over the plate. That’s where the play- 
ground equipment comes in. It’s color- 
ful—eye appeal sells it. 

“Last year I put an artificial lawn 
in the display room, decorated this 
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lawn with a couple of white arbors, a 
white and green swing, some blue and 
white gym sets, a sandbox, a glider 


swing, some bench seats I bought for 


people to take out to the cemetery when 
they went to visit their graves, then 
around all of it I put a white picket 
fence—and advertised the equipment. 

“People came in to buy outdoor 
equipment and stopped in again to buy 
cabinets or a remodeled kitchen, or an 
overhead garage door. Other people 
came in to buy a few feet of lumber 
saw the swings, came over to try them 
and ended up buying a gym set, or a 
bench. 

“One man came in to buy a small 
trellis to put up beside his garage— 





bought six, plus an arbor, some benches 
and a few feet of fence—ended up with 
an order for $66.50 worth of equip- 
ment.” 

(Of course novelty isn’t all it takes to 
get kitchen, basement, roofing and ga- 
rage business. In this dealer’s eye that 
is just part of the frosting on the cake. 

He believes, however, that building 
new garages in his town ought to open 
into a big market. ‘“‘There’s 10,000 
cars on the streets here at night—and 
there’s an ordinance that says they can’t 
be there.” But the big reason he be- 
lieves in the garage as a business fea- 
ture is the fact that auto parts men are 
selling special locks to prevent tire 
thieves from walking off with a tire and 
wheel. ‘Tires can’t be replaced. But 
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isn't the car itself more valuable, he 
asks. If they are going to take tires 
it won't be long before there is a strong 
market for used parts—certainly for 
used cars. 

If a man will spend $50 to insure 
his car—today he ought to be willing 
to spend $35 a year to house his car. 
lle can build a one-car garage for $350 
and it certainly will last longer than 
10 years—but if anything happens to 
his car, the insurance company can't 
replace it. They can give him money, 
but they can't replace it. So a well- 
built, locked garage is the best insur- 
ance he can get, 

The market, however, is wider than 
that part of it covered by the sale of 
new garages. There is a market for 
paint—to harmonize the garage with 
the house. On the other hand to har- 
the architectural features of 
the garage with the house (if the ga- 
rage is detached) there is a market 
for a picket fence of the same color as 
the garage and house, which if built 
from the garage to the house, or 
around an L-corner of the lot to the 
house, provides the illusion that both 
house and garage were designed to 
belong together. 


monize 


Sometimes an arbor over the walk 
from the house to the garage door pro 
vides the same illusion. 

‘or the man who has a garage there 
is a_ possibility of selling overhead 
doors, that do not stick when there is 
ice and snow, or when it is wet. There 
is a possibility of providing a cement 
driveway, a turn-around, small parking 
area, or motor court for guests. 

With a garage attached to a two 
story house there is always a challenge 


‘Frame of {x2 inch stock 
covered with wallboard 
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to provide a playroom for the children 
or a screened off solarium for the wife 
opening out from the second floor, and 
with either a new or old garage there 
is usually a possibility for the addi- 
tion of a second floor, or a few feet of 
space on the main floor to provide for 
a tool room or work bench. The ga- 
rage shown on this page was built 
wide enough to allow room for a work 
hench. Sometimes additional space in 
the garage is ideal for a partitioned off 
store-room. Cabinet installations make 
this a practical part of the home for 
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thirty-six inches high to prevent the 
housewife from having to stoop over in 
order to wash the dishes or prepare 
vegetables. 

“Usually this means that the window 
will have to be raised, and if that is 
done there is no reason why the kitchen 
shouldn’t be designed to a more satis- 
factory traffic plan. The plumbing can 
be moved, but the old plumbing can 
stay until after the war, a new case- 
ment window can be installed, the sink 
work top raised, and eight or ten feet 
of cabinets (all there is room for as a 



































Upper left, facing page, playground equipment sold to customer who a few 
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months ago purchased home. While the main play is made toward sales of 

garages (such as the one shown above) and toward kitchen cabinet jobs (display 

models below), playground equipment and other colorful items key this dealer's 
merchandising plan 


the housewife if the garage is attached 
to the house, or if a covered passage- 
way can be built between the house 
and garage. 

Next to the garage business, this 
dealer who has been developing $500 
sales thinks that the roofing business 
should be good. ‘Seventy percent of 
ihe permits issued in this town re- 
cently,” he said, “have been for new 
roofs.” He believes he can get the 
roofing business on the basis that much 
of that business is in the repair field 
which is not subject to the less than 
$500 residence building — restriction. 
l‘urther, roofing uses very little, if any 
critical materials. 

Jasement remodeling will be good 
only on jobs that do not require new 
heating plant installations or plumbing. 
ut anybody looking for roofing or 
kitchen remodeling should be able to 
uncover some basement or attic re- 
modeling also. 

Kitchen remodeling, however, pro- 
vides a canvasser with a good sales talk 
simply because “the average sink is 
misplaced—too low. As a rule it is 
thirty inches high and it should be 


rule) can be built in, the outside siding 
repaired, interior walls decorated, and 
new linoleum layed—all for about $400 
considering about $150 worth of cabi- 
nets.” 

To keep traffic moving through his 
yard is the big problem as this dealer 
sees it. To keep up the plant during 
these times he believes he will have to 
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pitch a few more curves, for you need 
more customers if the average sale is 
smaller. 

Some of those curved balls come in 
the form of plans he furnishes custom- 
ers to build picnic tables, picture 
frames, backgammon boards, folding 
screens, table tennis tables, toy chests, 
hampers, and tool trays. Materials for 
these small orders carry a higher mark- 
up than does a truck-load of lumber. 

He says, “Why should I care about 
how I sell to make the money. [ sell 
$20 worth of lumber and make $2.00. 
But,” and he took down a package of 
Rainbo Logs—four packaged logs for a 
fireplace, “I sell ten of these packages 
for $1.75, each, and make $10. Which 
shall it be? Big volume to the big 
contractors, or big volume to the little 
consumer, Our business took a ter- 
rific drop during the depression when 
all our customers were big contractors 
—TI don’t believe the drop would have 
been over one-third as much if our 
customers then had been the small con- 
sumers.”’ 

Not that this dealer neglects his con- 
tractors. He doesn’t. Every month 
he has a large meeting—there were 85 
contractors present at the last one. On 
these occasions he serves hamburgers 
and coffee—sometimes beer, and runs 
a movie before each speech given by a 
representative of some manufacturer 
demonstrating a product. He provides 
a good show—but he doesn’t forget to 
sell outdoor fireplaces and grills, to 
stock packaged kindling wood that 
needs only a match to ignite it. He 
keeps his cast-iron picnic stoves on dis- 
play, and sells the packaged charcoal 
that goes with it. 

“Why not,” he asks. “I’m nine 
blocks out of town. I have to do some- 
thing to get the customers into this 
place.” 
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With the Office of Defense Trans- 
portation admitting that even though 
a truck operator qualifies for a new 
truck, he should ask himself the ques- 
tion, “would a new truck in my posses- 
sion actually help directly or indirectly 
in winning the war?” it is more than 
newsworthy that at least two southern 
lumber companies have already taken 
steps to live up to the spirit of the 
request to conserve trucks and tires. 

It is probable that the Southern De- 
molishing & Lumber Company and the 
Madison I.umber Company, both of 
New Orleans, La., did not know that 
the OCD had made the statement that 
even who can qualify in the 
higher classes (in which lumber deal- 
ers engaged in repair work are listed) 
should resort to application for new 
vehicles only after they have exhausted 
the possibilities of : (1) the used truck 


market : 


those 


(2) leasing vehicles not being 


fully utilized by other operators; (3) 








Truck routing is 
under the man- 
agement micro- 
scope today. One 
dealer found he 
could ‘save’ 5 of 
11 trucks for fu- 
ture use by careful 
delivery practices 


pooling equipment with other opera- 
tors; (4) maintaining present equip- 
ment better than before, (5) 
working present equipment longer 
hours and more days, and (6) salvag- 
ing equipment which in normal times 
would not be used further. 

The plans of the Southern Demol- 
ishing & Lumber Company and the 
Madison Lumber Company, however, 
are illustrations of using the possibili- 
ties of the used truck market, of main- 
taining present equipment better than 
ever before, and of salvaging equip- 
ment which in normal times would not 
be used further. 


ever 


A particularly good illustration of 
what a lumber dealer can do to save 
tires and trucks is afforded by the ac- 
tion taken by the Southern Demolish- 
ing & Lumber Company which re- 
cently took 5 of its 11 trucks out of 
service altogether. 

P. G. Treutell, general manager of 


Gor the Duration 
Salvaged Equipment and 
Planned Routing Keep 
Delivery Trucks Rolling 
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the company, started out in July of 
last year with a concerted program of 
waste-cost elimination from every 
aspect. With the tire situation what 
it was, his first consideration was the 
truck fleet, whose standard operating 


_ cost had been thought fixed at the most 


economical rate. Going into the tire 
problem, however, Mr. Treutell spent 
six weeks covering the routes served 
by the firm, riding with drivers, and 
examining every phase of the job. As 
a result, six trucks are now doing the 
same delivery job which eleven had 
carried out in the past, and the five 
units laid up on blocks in the company 
garage are being “saved” for the time 
when the six in use are worn out or 
unserviceable. 

“We found we could consolidate 
loads, deliveries, and time more effici- 
ently by giving each truck a certain re- 
sponsibility,” Mr. Treutell said “First, 
we are now using each truck to carry 
a larger load and a variety of orders. 
A single truck can carry about one- 
third more than formerly, and in addi- 
tion handle a number of smaller orders 
which were sent out individually in the 
past. We have extended the platforms 
on all models, increasing load space by 
30 percent. Next, when a small order 
is received which previously would 
have been sent out on a hot-shot basis 
in a small half-ton truck, it is now held 
up while the routes for the day or the 
following day are studied. We can 
invariably find that one of the larger 


( 
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trucks is going near the customer or- 
dering a small order, and thus load the 
extra consignment on this unit. In 
many cases, a quick examination of the 
route sheet for each unit will reveal 
that we can get the order out in a few 
hours, not much longer than if a small 
pickup truck had carried it out at 
once.” 

“Specific jobs” given each truck con- 
sist of certain routes over New Or- 
leans, carrying almost the same type 
of materials on every run—such as to 
industrial building contractors, defense 
housing projects, etc. Thus, largest 
trucks handle the heaviest job, while 
lighter models are used only where 
lumber and light millwork goes. In 
the past, it wasn’t unusual for a two- 
ton truck to trundle a light lumber load 
several miles while a smaller-capacity 
unit was struggling with a heavy con- 
signment of bricks, plumbing supplies, 
etc. There are now no “duplicate” 
routes traveled by any unit. 

“We found dozens of instances in 
which two trucks, both lightly loaded, 
were in the same neighborhood at the 
same time,” Mr. Treutell added. “Now, 
drivers have assigned neighborhoods, 
and stay out of any other. Naturally, 
some deliveries are slower, but we are 
saving our equipment for longer serv- 
ice. Drivers like the plan better, too, 
and can be used to help with work in 
the yard more often.” 

Route sheets are fastened to the in- 
strument panel in each cab; checked 
off by drivers as they make deliveries, 
and laid out by Mr. Treutell to de- 
scribe a circle back to the yard if pos- 
sible. 

The tire problem is being met by re- 
reading every tire in service and a 
reserve stock for later use now, in- 
stead of waiting until this work is 
actually required. In that way, South- 
crn has protected itself against po- 
tential shortages of camelback rubber 
ior the purpose. ‘We were lucky in 
that we had a large stock of old tires 
on hand when the rationing program 
vent into effect,” Mr. Treutell ex- 
plained “These tires, which had accum- 
ulated over a couple of years, were all 
retreaded, and stored away after wrap- 
ping them well for protection against 
damage. We have at least one com- 
plete set of newly retreaded tires for 
the five trucks now out of service, and 
also for those being used. Shortening 
our mileage by restricting deliveries, of 
course makes these last longer, and we 
ieel we can go through the duration on 
retreaded tires.” 

As an example of salvaging equip- 
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ment, the economy effected in the cost 
of hauling loads of lumber around a 
large yard is a development presented 
by Madison Lumber Company, New 
Orleans, La. Since the management 
adopted the plan of ‘‘remodeling” worn 
out lumber trucks into light tractors 
which can haul more lumber than a 
team of mules, the trucks not only haul 
larger loads, but operate more cheaply 
over a period of time, and with con- 
siderably more speed. 

A typical remodeled truck-tractor is 
shown in the accompanying illustration 
—one of a half dozen or so which op- 
erate back and forth from the mill at 
the rear of the Madison Lumber plant 
to railroad sidings and sheds at the 
front. Each such truck originally saw 
service on New Orleans streets supply- 
ing lumber and building materials to 
builders. Now, when the time comes 
to trade in a truck which is no longer 
of service for regular delivery purposes, 
Madison Lumber Company buys the 
old model back—cutting the frame 
down to a little more than seven feet, 
reversing the springs to make a 
lower chassis, and removing fenders, 
cab, cowl, and all unnecessary trim. 

The low body height thus effected, 
makes it possible to back each tractor 
‘asily under a dolly-wagon load of 
lumber, cuppling the tongue of the 
dolly to a flat iron bar welded across 
the frame. Drivers can hook up a 
dolly without leaving their seats, and 
can thus handle two or three loads of 
lumber in the time it formerly required 
to switch a mule team from dolly to 
dolly, making a new hitch at each oc- 
casion. Valuable stable space which 
formerly had to be maintained for 
mules and horses can now be devoted 
to lumber stocks. 

The problem of rubber tires, al- 
though it may be serious in connection 
with larger citvwide delivery trucks, 
amounts to little where yard tractors 
are concerned, according to Ben John- 


Right: Tractor 
made from old 
truck, used for 
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ston, general manager, who has been 
retreading the tractor tires since the 
plan was put into effect. Light loads 
and short runs wear retreads very 
little—and consequently, each will last 
for a time equivalent to 100,000 miles 
on a passenger automobile. 

Emphasizing the importance of in- 
genuity on the part of truck users, the 
OCD illuminates the point by making 
the announcement that the mainte- 
nance of nearly 5 million commercial 
vehicles in this country is costing 
nearly a billion dollars in labor and 
vital materials annually. But preven- 
tive maintenance is the original “stitch 
in time” in automotive operations, for 
worn and damaged parts may largely 
he reclaimed or rebuilt. 

Unknown to most laymen is the fact 
that drive-shafts worn at the joints be- 
cause of neglect need not be scrapped. 
Two new universal joints may be 
welded to the old tubes to make a serv- 
iceable assembly. Crankshafts need 
not be scrapped, even if they are so 
worn at the main or connecting rod 
bearing surfaces, that regrinds to 
standard sizes are impossible. Me- 
chanics familiar with metal coatings 
can reclaim the shaft by cleaning the 
foundation material, spraying the me- 
tal and then having it ground or ma- 
chined to the required size. 

Even worn valve faces may now 
have hard surfacing materials welded 
to them in much the same manner as 
that by which new aviation valves are 
made. 

As for tires, they should be retreaded 
as soon as the non-skid design has 
worn smooth. When they are attended 
to at this point in their wear, they may 
be retreaded several times. Every time 
a tire is retreaded about 60 percent of 
the total rubber originally built into 
it is saved. When this is multiplied by 
the millions of tires in service, the 
savings can amount to many thousands 
of tons of rubber annually. 
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Conservation Order L-41 still waits fur- 
ther official interpretation; but until these 
supplementary orders are issued the limiting 
clauses will be interpreted literally. 

For example, the $1,000 limit on new farm 
construction is held to apply to all the build- 
ings on a given farm, considered as a single 
project, and not to individual buildings. 

There are two exceptions. 

The farm residence is separate; follows 
the lines laid down for all residences, city or 
country. During a period of twelve months 
a farmer may spend up to $500 in new con- 
struction on his house or the small service 
buildings definitely associated with the house 
and still be allowed $1,000 for new produc- 
tion buildings. 

The second exception is not so clear. A 
large farm might have two widely separated 
groups of buildings. If there is a good rea- 
son for this separation, each group might be 
considered a project and each allowed $1,000 
in new construction. To be safe, a farmer 
should get WPB permission for this double 
project. 

The provision that buildings destroyed 
since Dec. 31, 1941 can be rebuilt is held 
Disasters that 
sweep away all the buildings on a farm are 
not numerous ; 
refusal to allow the buildings replaced could 


to apply only to residences. 


but, where they do occur, a 
easily put the farm out of business as a 
production unit. The WPB admits that this 
ruling is not too reasonable, and it may be 
modified. But at the moment it is in effect. 

The NRLDA is working for an interpre- 
tation of the $1,000 farm limit that will re- 
gard each farm production building as a 
separate unit; so that a farmer who needed 
a dairy barn, a machine shed, a granary or 
any other combination of buildings could 
erect them all; provided that each cost less 
than $1,000. Secretary Northup has not yet 
succeeded in getting this interpretation; is 
still working for it. 


Backgrounds of L-41 


Reasons for the issuance of L-41 are stated 
in the order itself and are becoming sharp 
aml clear. It is intended to conserve ma- 
terials, labor and production capacity. War 
program demands mount rapidly. A lumber 
shortage is near if not already in being; and 
reports circulate that government buyers are 
having much difficulty getting their orders 
filled or even accepted. It is known that 


further freezing orders are being considered; 
but no official information about them will 
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he available until they ave issued. They 
may not be issued at all and will not be if 
less drastic methods can be found. 

The creation of the War Man Power 
Commission is an index of the growing 
scarcity of labor. The conservation program 
is no longer limited to so-called critical ma- 
terials. All materials are critical and are 
rapidly growing more so. This is equally 
true of labor and plant capacity. 


Anti-Inflation Program 


It has been clear for some time that sep- 
arate attacks on the inflation spiral should 
be merged into a common program. 

Congressional committees, alphabetical 
agencies and the White House have tried to 
deal separately with such items as the work 
week, wage levels, man-power mobilization, 
price ceilings, war profits and taxation. But 
these things are so closely related in the 
over-all war effort that they have to be 
dealt with under a common policy; other- 
wise new laws and new executive orders 
could easily nullify each other. 

A short time ago the White House asked 
congressional leaders to wait for a_ policy 
announcement. 


The General Statement 


This story has to be written before the 
President sends his message to congress and 
so represents only general Washington opin- 
ion. But if the message and the radio broad- 
cast to the nation change the program in de- 
tail, the direction of Washington thought is 
of value in pointing out probable things to 
Basically, the program is supposed to 
be about as follows: 


come. 


1. A heavy excess-profits tax on corpora- 
tion gains above six percent, with the al- 
lowed profits also subject to normal taxes 
and surtaxes. 


A fixed limit upon individual incomes. 

3. Checking further increase in wages, by 
means of directives to the War Labor 
Board. 

4. Price ceilings on both wholesale and re- 
tail commodities. 

5. Rationing of consumer goods. 

6. Voluntary savings, through 
of war stamps and bonds. 


purchase 


7. Voluntary mobilization of man and 
woman power, except for military service; 
with the military draft applying only to men. 





May 2, 1942 


Upward Price Spiral 


Reasons for this program are not far to 
seek. The curbs tried so far have broken 
down, and the cost of living has increased 12 
percent or more in a year; with individual 
items rising as much as 300 percent. 

This increase in itself would not cause 
great alarm. But clearly the stage was be- 
ing set for a runaway market of mammoth 
proportions. Millions of additional workers 
are going into high-wage industries, and 
orders reducing or even stopping the manu- 
facture of consumer goods will take effect 
this spring or summer. When greatly in 
creased buying power barges into a reduced 
supply of goods, prices always skyrocket. 


Voluntary Savings 


It is important to note that the program 
proposes to check the rise of buying power 
by means of controls over wages, general in 
come and corporation profits. But even so it 
is estimated that the surplus of private buy- 
ing power, measured against available con 
sumer goods at normal prices, may amount 
to fifteen billions or more per year. 

Unless something were done about it, pric« 
levels would rise to the point where it took 
all this extra money to buy the goods avail 
able in the market; leaving the low-income 
group stranded and unable to buy the ne- 
cessities of life. 

Even rationing and price ceilings are not 
enough; for in definite ways surplus money 
becomes cheap. But the administration be- 
lieves that with rationing and price ceilings 
in effect this surplus money can be attracted 
into war bonds on a voluntary basis. This 
program of saving is a definite and important 
part of the proposed inflation control. 

It is clear that so far as possible the Ad 
ministration always wants to use voluntary 
methods. Both savings and the mobilization 
of man power are being started on a volun- 
tary basis. Either can be changed to a draft 
basis at any time by act of congress; and 
this will be done if the free efforts do not 
produce the desired results. 


Mobilization of Labor 


Back of the executive order creating th 
War Man Power Commission is a long and 
troubled story. Like other war efforts, the 
mobilization of labor got out of hand through 
using old and familiar methods in a new sit- 
uation; something that could be corrected 
only by the experimental process of trial 
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and error. It was not solely a matter of 
“labor relations” in the usual meaning of the 
term, although these relations did enter the 
picture. In simple terms, it was the matter 
of rapidly mounting demand for labor, espe- 
cially in war production, and a correspond- 
ing drain upon available labor pools. In this 
situation the old formulas of bargaining with 
labor, individually or through unions, could 
not meet the situation. 

There was competition for workers be- 
tween public and private industries; and 
“labor piracy,” the enticing of workers and 
especially of skilled workers from one indus- 
try to another, became rampant. Industries 
vital to the war effort, using the words in 
their real if not in their official meaning, 
slowed down. Priorities in goods became 
jairly meaningless if workers were not avail- 
able. There were endless cross purposes and 
mounting frustration. The problem of labor 
distribution rose to crisis proportions. 


The Forty-Hour Week 


The argument over the short week turned 
in part upon the labor supply. But as Wal- 
ter Lippmann pointed out, the argument did 
not bring the full import of the question to 
light. Mr. Nelson and other public leaders 
opposed the repeal of the 40-hour law; for 
they dealt with industries holding public con- 
tracts, and these industries were already 
working a longer week. Repeal of the law 
would not have increased production in those 
plants but would have reduced wages; open- 
ing the way for new labor demands to re- 
gain the amounts lost. These employers 
were not greatly interested; for they had 
allowed for the extra over-time charges in 
negotiating their contracts. 


Non-War Industries 


Smaller companies without public con- 
tracts have been hard hit. They sell not to 
the government but in the open market and 
can't include over-time pay in their contracts. 
I‘fforts to raise prices have fallen foul of 
Mr. Henderson. The plants can’t stay inside 
the short week and keep machines working 
longer hours by hiring more men; for these 
extra workers have been drafted into the 
army or have gone to high-wage defense in- 
dustries, Fixed prices, limited materials, 
high taxes, the short week and scarcity of 
labor have put these men on a hot spot; and 
yet in the aggregate they represent nearly 
half the national economy. Without their 
services the country would be in more than 
passing danger of economic collapse. 

I umber manufacture is in a peculiar sit- 
uation and has its own problem. It is a 
nig industry; sells much of its product to 
the government. It also supplies the civilian 
market and operates under a price ceiling. 
Labor is a big factor in lumber prices; and 
these prices are restricted to levels that place 
the sawmill man at a disadvantage in the 


competition with war industries for unat- 
tached labor. 


Labor Scarcity Mounts 


Che Department of Agriculture reported 
as of April 1st that farms had lost 97,000 
workers in the course of a year; not an 
alarming number in these days of big figures, 
but a symptom of more rapid losses to come. 
Chairman McNutt of the War Man Power 
Commission estimates that between the pres- 
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ent date and the end of the year thirteen- 
million more men will be needed in industry 
and agriculture; does not estimate the addi- 
tional number of women needed but implies 
it will be several millions. In the face of 
this situation the problem of orderly labor 
distribution on a priority basis looms large. 


Vast Scope of Power 

The Commission, of which Paul V. Mc- 
Nutt is chairman, represents, or exercises 
large control over, most of the agencies hav- 
ing to do with military and civilian employ- 
ment. It is directed first to estimate the 
man-power requirements of industry, agri- 
culture and the military services and to 
coordinate all labor-market records. It has 
control of the federal programs of recruiting, 
training and placing of workers. It is au- 
thorized to prescribe policies for filling fed- 
eral requirements for man power and to 
formulate legislative programs for effective 
mobilization and, with the President’s ap- 
proval, to recommend these programs to 
congress. It can establish labor priorities. 
By implication it can take the workers from 
a non-defense industry. Mr. McNutt has 
stated that most of the thirteen-million addi- 
tional workers needed in war-production will 
come from the ranks of those now employed 
in non-war industries. 


Labor Draft 

The executive order creating the Commis- 
sion is a long step but no more than that 
toward a selective service draft of labor. 

Demand for selective labor service on a 
compulsory basis has been wide spread and 
has appeared in unexpected places. In mid- 
April the New Jersey State CIO Council, 
representing 268,000 workers, called for con- 
scription of labor; asked that the control 
board be given power to freeze workers at 
present jobs or shift them to different jobs; 
suggested seven-day, 168-hour-week produc- 
tion. 

The executive order creating the Commis- 
sion stops short of this; but it is clear the 
Administration is prepared for whatever 
moves are necessary to the efficient distribu- 
tion of labor. If labor priorities on this 
semi-voluntary basis do not work, a selective 
draft on a compulsory basis will not be far 


off. 
"This Is War" 


To an American without news for a couple 
of years, or even since Pearl Harbor, the 
vast potentials of the anti-inflation program 
and the mobilization of labor might well 
seem to be fantasy. 

To understand Washington news in these 
fast-moving days a person has to keep a 
threadbare phrase in mind: “This Is War!” 

Only a few months ago, business men were 
impatient of the phrase; thought of it as a 
device to make them hold still while an 
experimenter unstuck a private industry for 
the research fun of the thing. But that 
was before the defense of Bataan. 

What faces the country is something new ; 
fits neither the technique of business as usual 
nor the inquiring methods of theoretical so- 
cial investigation. It is the grimmest, most 
realistic problem in management ever to con- 
front Americans; reorganizing total national 
strength on a sustained basis for a total 
world-wide effort, with survival as the prize. 
The line separating military and civil efforts 
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has almost disappeared. The relatively few 
political leaders and industrialists who failed 
to deliver in the clutch were men who con- 
tinued to look upon the war as a casual 
hitch-hiker, a part-time nuisance or a chance 
to fish in troubled waters. That state of 
mind is out; and no fooling. 

Expect a more realistic co-operation of 
government with business and of business 
with government; but only on the hard basis 
of a mutual understanding that “This Is 
War!” 


Decentralizing the NHA 


In the interests of greater speed the NHA 
is being decentralized ; will have ten regional, 
ten or eleven sub-regional and any necessary 
number of smaller offices. Most of them will 
be located in areas where need for defense 
housing is most pressing. 

Private enterprise will be encouraged to 
undertake war housing but will be more 
closely supervised; will be given precise 
numbers of houses to be built for sale, also 
those to be built for rent, together with ex- 
act costs. No house costing more than 
$6,000 will be authorized, and few will ap- 
proach that figure. Materials and labor are 
no longer available for “housing as usual.” 

A relatively small number of detached 
houses, with two or even three bedrooms 
each, will be built for families with children; 
but unmarried workers will be assigned to 
dormitories. The standard dormitory room 
has two beds, and the dormitory usually has 
restaurant facilities. A family without chil- 
dren is usually assigned to a one-room unit, 
having a kitchenette and a shower. The big 
emphasis now is on temporary war housing, 
and units are going up at a speed considered 
impossible but a few months ago. Housing 
Authority men tell us that some of the 
speediest operations work without benefit of 
prefabrication. 


Critical Materials Grouping 


Recent revisions in the list of scarce ma- 
terials prepared by the Conservation and 
Substitution Branch of the Bureau of Indus- 
trial Conservation include many changes, 
mostly additions. Materials for building con- 
struction comprise most of the additions to 
the list. Arrangement of the list is in three 
groups, as in the case of the first report. 
Group one includes materials that are crit- 
ically necessary for the prosecution of the 
war. Civilian industry is faced with need 
for finding substitutes for these materials. 
Failure to do so will prokably bring stop- 
page of manufacture of articles containing 
them. Chemicals derived from scarce metals 
are generally of the same order as the 
materials. 

Group two contains materials in the same 
general category as those in the group one, 
but the supply is not so severely limited. 
Limited supplies from this group are avail- 
able to civilian industry. 

Group three includes materials more avail- 
able for civilian use, but supplies are in few 
if any cases unlimited. Other factors, such 
as transportation and labor, may determine 
the amount available. 

Generally, group one contains metals, 
chemicals, oils, certain substitutes, and some 
fabrics. Building materials, as such, are not 
included in either group one or group two, 
although vital constituents for some materi- 
als are in the lists. 
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BUILDING TRENDS AND INFLUENCES 


According to figures released by the F. W. 
Dodge Corp., total construction contracts 
awarded during March in the 37 eastern 
States amounted to $610,799,000. This is 
the highest March total recorded since 1927, 
and is almost 131 million dollars or 27 per- 
cent ahead of the corresponding month last 
vear. 

Keach of the three major categories of con- 
struction — non-residential, residential and 
heavy substantial — in- 
creases over last year on the basis of com- 
paring March, 1942, with March, 1941, and 
on comparing first quarter records of the 
two vears. 


engineering—show 


Percentage increases for March, 1942, over 
March, 1941, are 15 percent for non-resi- 
dential; 48 percent for residential; and 22 
percent for public works and utilities. Per- 


contracts awarded during the first quarter 
of the current year indicates that the effect 
of the order on contractors is to convert 
their activities into war building, and that 
this is being accomplished. 

There is no expressed or implied intent, 
however, to convert lumber and building ma- 
terial dealer activities into war channels. 
The immediate effect of the order was to 
limit activities of dealers in order to release 
quantities of needed construction materials 
for war purposes. There is no intention to 
drive the dealer or anyone else out of busi- 
ness. The order leaves enough potential 
sales possibility to permit the dealer to sur- 
vive—and if he can, with limited manpower, 
find new fields to serve with the materials 
he can get. , 

Shop prefabricated houses, particularly de- 





Victory Building Under Construction in Washington, D. C. 


centages increases during the first quarter 
of 1942 over the first quarter of 1941 are 
28 percent for non-residential; 31 percent 
for residential; and 29 percent for public 
works and utilities. 

Indication of the progress of conversion 
of construction to war purposes is seen in 
the fact that 72 percent of the 1942 first 
quarter dollar total was for public projects, 
as compared with 47 percent of the 1941 
first quarter total. Thus, public construction 
contract volume in the first quarter of this 
year was nearly double the volume of the 
first quarter of last year, while dollar vol- 
ume of private construction declined about 
one-third. 


L-41 Is Conversion Order 


The intent of L-41 can be summed up in 
the one word, “conversion” with a double 
implication. The first, as indicated by the 
F. W. Dodge statistics, is to convert con- 
struction facilities to needed war purposes, 
and the second is to limit sale and conse- 
quently production of many building materi- 
als used in non-essential building, and there- 
by make it necessary for many workers to 
find employment in war production indus- 
tries. 


The increase in volume of construction 


mountable types, can be built by many deal- 
ers in defense areas where such houses are 
needed. There is a difference between a 
limitation order that automatically converts 
the energies of an industry to supplying the 
war, and a limitation order which restricts the 
activities of an industry in its accustomed 
channels, and leaves it to shift for itself. The 
effect of L-41 leaves the lumber dealer to 
shift for himself. It leaves him 
shifting room, however. 


enough 


Prefabricated Housing Program 

The prefabricated war housing program 
is part of more than 300,000 homes com- 
pleted, under construction, or now being 
planned by the Federal government to house 
war workers. 

This phase of the over-all war housing 
program includes 46,518 houses for 61 locali- 
ties, to be fabricated by 55 companies. Proj- 
ects which were originally planned in 12 
localities, comprising 3,630 houses, have had 
to be cancelled by the War Department be- 
cause of changes in the Army program. 

Housing contracts have been approved for 
19088 houses in 23 localities and work on 
them is proceeding either in the fabricators’ 
plants or both in the plants and on job. 

Contracts for 23,808 houses are awaiting 


either essential changes in house plans, ac- 
quisition of sites or improvements on the 
sites. Many of the changes in house plans 
are necessitated by recent limitation orders 
on fuel. Final negotiations are underway 
on contracts for 3,300 of this group of 
houses. 

All of the remaining contracts will be in 
shape shortly to be signed by the FPH.\ 
Where it is found impossible to complete the 
contract with a fabricator because of changes 
in War Department plans or for any other 
reason, the prefabricated houses on order 
will be diverted to other localities where 
the need has been certified. 


Location of War Housing 

Temporary housing eases a few problems: 
one being that of getting the shelter nearer 
the defense plant it is to serve. The houses 
are not put right against a plant that might 
become a bombing target; should be a milk 
away and, if possible, not more than two 
miles away. The general principle is that 
they shall be near enough so that a round 
trip to the plant by public or by organized 
private transportation will cost not 
than 40 cents. 

Housing Authority people tell us that pri- 
vate builders should be sure not only of 
high priority ratings before making bids but 
should also make definite contacts with re- 
liable material men. The competition 
among priorities has become hot. If ten jobs 
have equal priority ratings, and if there is 
material for but five, the ratings don't and 
can’t mean much. 


more 


Possible Billeting 

This must be labeled a rumor story. It 
has no official standing. But it came from 
a responsible man in government housing 
and may serve to point up the growing prob- 
lem of shelter for defense workers. 

It is known, of course, that the pressure 
for shelter is turning government housing 
more and more to dormitories and other 
temporary shifts. One smart expedient was 
a careful survey near defense plants to find 
homes or rooms that defense workers could 
rent. This proved unexpectedly successful; 
but it has been worked about to the limit. 

The housing men can’t keep ahead of the 
flood of workers. In private conversations 
these distraught men are talking of legisla- 
tion giving them the right to commandeer 
vacant rooms and even to compel non-de- 
fense householders to leave their homes and 
move away. 

It does not follow that any such action 
will be taken. But even private talk about 
it serves as an indication of the rapidly 
mounting defense-housing crisis. 


Wood Saves Metals in Construction 
The Victory Building, located on Pennsy I- 
vania Avenue in down-town Washington, 1s 
an all-wood structure that was erected 1 
about five weeks. It is a so-called tempo 
rary or emergency office structure, built t 
house the Office of Government Reports. 
The speed and economy of its construction 
and the sparkle of its design probably mark 
a new era in the building of emergency 
offices. The central hall, to be occupied by 
an information bureau, has a roof supported 
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iy Teco timber trusses measuring 48 feet 

1 span. 

In a public address Colonel Raymond F. 
fowler, of the Corps of Engineers, stated 
that the army is using many timber trusses 
ia building warehotses and the like. It will 
ise 35,000 wood trusses in building storage 
and the 200,000 tons of steel saved 
in this way will be enough to build 7,500 
medium tanks. 


Title VI 


Pending amendments, likely to be passed 
soon, look toward the liberalizing of Title 
Six. Loans insured under this title had 
reached the total sum authorized by law. 
fhis limit is likely to be raised by half a 
billion dollars. Insured loans will have a 
top of $5,400 instead of $4,000, with smaller 
monthly payments and a_ correspondingly 
jonger amortization period. Private build- 
ers, working under priority numbers, must 
start construction within 90 days of the 
issuance of the numbers. This rule remains 
unchanged; has seldom been violated. 


cepots 5 


Probable Industry Conference 


Dr. David Crawford, Chief of the Indus- 
trial Programs Branch, Division of Civilian 
Supply, War Production Board, in discuss- 
ing the shortage of lumber, stated he thought 
a conference would be arranged between the 
\VPB and the lumber industry. Purposes: 
first, to determine the lumber production 
most urgently needed and, second, to find 
ways of bringing all small sawmills into 
the picture. Auction markets and prod:c- 
tion pools are getting close study to the end 
that a mill can bid on part of an order or 
that a group of mills can divide an order 
so that each mill takes the part it is best 
fitted to produce. 

Doctor Crawford, by way of incidental 
illustration, mentioned two additional de- 
mands that will come to lumber production. 
(he making of steel furniture has been 
checked; hence American hardwoods will be 
‘re-substituted” for “substitute” steel. Ma- 
hogany and teak are difficult if not impos- 
sihle to import; especially teak, which comes 

om the East Indies. Then, too, the gov- 

nment is buying larger quantities of high- 
rade lumber for such purposes as making 
new training plane. This means an 
ccumulation of extra quantities of lower 
rades in the process. Much of this lower 
‘rade stock is used for boxes and crating in 
ipping munitions to the fighting forces 
broad. The shift from tin to glass con- 
iainers makes necessary more wood boxes in 
mestic shipments. 


West Coast War Housing 


In those situations where there must be 
government building of houses for war 
workers the Portland Realty Board, Port- 
land, Ore., makes, for its own community, 
hve specific recommendations as to the 
character this housing should take. Double- 
barreled in aim, they seek to cut down time 
and costs, avoid future blight. For other 
cities studying the same problem the Na- 
tional Association of Real Estate Boards 
(uotes the Portland recommendations. They 
are: (1) That government defense housing 
be confined entirely to low-cost, temporary 
dwelling units, to be removed at or before 
one year after the end of the present emer- 
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gency. (2) That dormitories be provided 
for single men, or married men from other 
cities whose families will remain in their 
present homes. (3) That temporary family 
units to cost less than $2,000 each be placed 
on leased, unimproved lands where city serv- 
ices, utilities, transportation, schools and 
stores are already available, as close as pos- 
sible to the industry served, to avoid use of 


‘transportation wherever feasible. (4) That 


such units be not built in advance of re- 
quirement, but so standardized that they. can 
be erected in a few days time, in any num- 
ber, as workers need them. (5) That the 
City Council modify building code require- 
ments and zoning ordinance regulations to 
allow these units to be placed throughout the 
city wherever recommended by the Portland 
Housing Authority. 


Frame Residence Costs 

Following are index numbers of construc- 
tion costs (based on 1926-1929 average as 
100) compiled by E. H. Boeckh & Asso- 





ciates (Inc.), Cincinnati, Ohio, covering 
trame residences : 
1926- 
1929 1939 1940 1941 April 
Area Avg. Avg. Avg. Avge. 1942 
Po: $3.7 $2.38 $83.1 936.3 93.3 
Baltimore 107.2 93.5 100.1 109.2 115.0 
Birmingham .. 91.7 87.8 92.4 100.8 107.4 
BOStoR ........ 116.3 106.2 111.7 121.3 124.5 
Chicago ..:.. 109.2 110.6 117.3 126.9 129.1 
Cincinnati 100.5 103.2 105.9 112.8 116.2 
Cleveland 107.2 106.2 107.8 118.3 122.8 
Po ee 103.1 95.1 100.7 110.6 111.7 
DONVEP ..cces. 95.0 112.1 110.6 116.8 119.7 
DSCCOE sews 203.3 98.8 103.3 113.4 117.7 
Kansas City...100.3 104.4 109.3 117.8 121.5 
Los Angeles... 92.7 93.6 96.3 107.5 119.2 
Minneapolis ... 92.8 101.9 106.1 116.6 119.4 
New Orleans... 93.3 89.0 97.3 106.3 110.4 
New York City.133.3 122.1 124.6 134.6 139.8 
Philadelphia ..100.3 99.2 103.0 113.3 121.4 
Pittsburgh ....1138.3 113.8 115.0 125.3 128.1 
ot. towie.....- 118.6 107.0 109.2 117.0 122.1 
San Francisco... 87.7 99.2 100.7 112.2 118.9 
MOGEUIS ci ccs 84.5 96.7 99.0 109.9 122.4 


The foregoing comparisons show prices 
for this type of building fairly stable when 
compared with the 1941 average. The great- 
est increase is in San Francisco. 


Site Fabrication Plans 

A set of working drawings for site fabri- 
cation of war housing projects has been 
released by the Federal Public Housing Au- 
thority. 

The process of site fabrication outlined in 
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the drawings is one of two prefabrication 
processes being used by FPHA for speedy 
erection of homes to meet pressing emer- 
gency needs. The other process is factory 
fabrication, by which panels and sections of 
houses are prefabricated in a factory or shop 
not located on the site where the houses 
will be erected. FPHA is currently build- 
ing more than 45,000 homes by this factory 
fabrication process. 

Site fabrication takes place on the hous- 
ing site, rather than in a factory. Both pre- 
fabrication methods are being used both for 
temporary housing to last the duration of 
the war, and for permanent homes to be used 
now by war workers and their families. 


Rental Housing Trends 


Effect of war upon American family life 
and housing requirements is already show- 
ing up in the new trend of today’s demand 
for rental space. 


With spring moving mounting to what is 
expected this year to be an all-time high, 
demand over the country shows up heaviest 
for small easy-to-maintain rental units with- 
in walking distance of good public transpor- 
tation and frequently in the older built-up 
urban sections. A considerable doubling up 
of families is noted as a result of the war 
draft, and two bedroom and no dining room 
apartments are high in public favor. Influx 
of migrant workers in war production areas 
is stepping up the demand for furnished 
apartments. 

Shortage of domestic help plus the in- 
creased employment of women in war indus- 
try puts a premium upon compact, modern 
apartments laid out to save steps and cut 
household labor to a minimum. 


Dealer Protection Form 


Western Retail Lumbermens  Assn., 
Seattle, Wash., of which W. C. Bell is secre- 
tary, drafted a form shown on this page 
for the use of retailers who must protect 
themselves in the sale of building material 
under Order No. L-41. Called a “Statement 
of Use,” the form is self-explanatory. 





(_] Residential Construction 
(_] Agricultural Construction 


noted above. 





Statement of Use 


FOR SALES OF BUILDING MATERIALS FOR: 


(_] Other Restricted Construction Costing Less than 5,000.00 


Mark Which 


Conservation Order No. L-41; War Production Board requires that the order, sale 
or delivery of such material be made in conformity with that Order. 


The undersigned purchaser therefore certifies that the attached invoice or estimate 
listing the material purchased is to be used in conformance with said Order and that 
the total estimated expenditure for the job or project upon which it is to be used (as 
marked above) does not exceed within a twelve month period the dollar limit 


Costing Less than $ 500.00 
Costing Less than 1,000.00 


Purchaser 
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Problem Summary 
WE WANT REPRODUCE MANAGE- 


MENT GUIDE POST PAGE THIR- 
TEEN YOUR ISSUE APRIL EIGH- 
PEENTIH AS EXCELLENT SUM- 
MARY PROBLEMS CONFRONTING 
LUMBER INDUSTRY TO DISTRI- 


BUTE AMONG ALL MILLS PRODUC- 
ING SOUTHERN PINE. MAY WE 
HAVE YOUR PERMISSION? 
SOUTHERN PINE ASSOCIATION. 
NEW ORLEANS, LA. 
@ GLAD YOU LIKE MANAGEMENT 
GUIDE POST PERMISSION 
GRANTED TO REPRODUCE IT FOR 
DISTRIBUTION AMONG MILLS 
PRODUCING SOUTHERN PINE. 
\MERICAN LUMBERMAN.. 


Frozen Copper Screen 


Gentlemen: 

Please refer to your issue of AMERICAN 
LLUMBERMAN, April 18, 1942, page 11. We 
ere operating a small lumber yard and plan- 
ing mill in this district and f-rnish a small 
amount of millwork, such as, doors, sash, 
mouldings, screens, etc., and we have a con- 
siderable stock of copper sereen wire on 
hand for the manufacture of screens for 
windows. 

The question of manufacturing and using 





this copper wire for our trade is now 
hothering us, and we would like to know if 
Conservation Order L-41 applies to plant 
such as we operate. Will you please advise 
and very greatly oblige. 
W. R. Core 

People’s Planing Mill 

Punxsutawney, Penna. 

@Conservation Order L-41 does not 
apply to inventories. Order L-63 
freezes inventories of metals (includ- 
copper screening ) in Eastern and Cen- 
tral time zone. Our interpretation of 
this order is that you would not be 
permitted to move screen cloth either 
in retail volume or in the form of fin- 
ished screens.—I¢d. 


Out of the Past 


Gentlemen : 

\n old imprint of a= write-rp in_ the 
\MERICAN LUMBERMAN in February, 1919, 
following the World War 25 years ago, re- 
minds me that our Company has heen sub- 
scribers and readers of the AMERICAN LuM- 
RERMAN for nearly forty years. It is. still 
a splendid Trade publication. 

Albert A. Henry, President. 
Metropolitan Lumber Company, 
Chicago, Il. 








one load back part. 


Co., Texarkana, Tex. 








Herel a Timely Tip 





This trailer is long enough for a double load—one load front, and 
Here it is shown parked for loading the front 
end, with the tractor at right angle. 


It is in use by Haydon Lumber 














Letting Contracts 
Gentlemen : 

Can you give me any information that will 
aid this office in getting in touch with th 
proper departments to receive here advice 
on the letting of contracts; also list of con 
cerns converted over to war production, and 
whether there is any Chicago and territorial 
division of the Priorities Division. 

H. V. Scorr, Managei 
The Red River Lumber Company 
Westwood, Calif. 

@Local office of the Priorities licld 
Service of WPB, 164 W.. Jackson 
Blvd., Chicago, in charge of Warren 
G. Bailey, jurisdiction over Illinois, 
Indiana, Iowa, Minnesota and Wis- 
consin is one source of information on 
the letting of contracts. A_ printed 
compilation called “Priorities — in 
Force’, an alphabetical listing of all 
orders in M, L, P, E, and Suspension 
series is available from Public Service 
Section, Inquiry Division, Rm. 1501, 
Social Security Building, Washington. 


D. C.—Ed. 


Help—Help! 
Gentlemen : 

Recently a friend stopped in the office and 
showed us his personal copy of the AMER! 
CAN LUMBERMAN publication of September 
26, 1908, “LONE STAR PINE,” The 
House of Thompson. This is a_ splendid 
piece of work, and I am wondering if you 
have an extra copy that we can purchase 
for our Texas Forest Service library. 

We already have a copy of the AMERICAN 
IL.UMBERMAN_ publication of November 22, 
1902, on the Kirby Lumber Company and 
this Thompson Company issue would make 
a fine addition to the material we are accu- 
mulating on the early lumbering history of 
the piney woods section of the State. [lave 
similar issues been prepared on other |:ast 
Texas companies ? 

I am trying to locate an illustration of 
the old sash-type sawmills similar to those 
that operated here in the early 1800's. Can 
you give me any kind of information on 
them ? 

S. L. Frost, Chief 
Division of Information 
Texas Forest Service 
College Station, Texas 

@We regret that the article you re- 
fer to exists only in the single bound 
volume in this office. The story writ- 
ten about Thomas & Tucker Lumber 
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Co. of Houston required 83 pages and 
it would cost about $75 to photostat 
them. Only old sash-type sawmill il- 
lustration available is  unrevealing. 
Cut and photograph have long since 
disappeared.—Ed. 


Hog Houses 
Gentlemen: 

The individual hog houses in these pic- 
tures are part of an order of 35 for which 
we furnished the lumber. The owner con- 
tracted with a carpenter for the labor at 
$11.00 each. The houses were 7x14 and 
material figured approximately $45.00 each. 
This carpenter had his own Dewalt Saw 
as well as other power units and cut all 
39 houses before assembling them. He cut 
the material and assembled these 35 houses 
with the assistance of three helpers in 13 
days of ten hours each. 

I am enclosing a picture of myself and 





my father who with my brother are owners 
of this business. 

We like your magazine and the experiences 
of others you write about have given us 
some valuable ideas. 


Arthur C. Andersen. 
Farmers Lumber and Coal Co., 
Council Bluffs, Towa. 


Gentlemen: 

[ am enclosing a picture of a 10x12 foot 
brooder house that we are building here at 
the lumber yard. They appear to sell very 
well. 

It is built on creosote skids with 2x4 floor- 
ing joist every two feet. The rafters, 2x4’s 
ripped into inch strips and used 4 ply. 
\iter the floor is layed, we draw a semi- 
circle on the floor, using a 4 foot 9 inch 
radius, leaving 2 feet stick out straight. The 
strips are then bent around blocks that are 
nailed on the inside of this semi-circle and 
nailed together. 

' With the rafters in place, we box it up 2 

foot high with drop siding, also the ends. 
Next comes the roof drip, that is made from 
splitting a 4x4—14 feet. The rest of the 
roof is then covered with a 6 inch flooring. 
The roof is green slat roofing split to 16 
inch widths, to prevent wind flopping and to 
vet better nailing. 

The ventilator at the rear is built on the 
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outside of the building clear to flooring with 
sliding doors 12x24 inch cut next to the floor 
and a door next to the roof. While the 
chicks are small and the building is being 
heated the top door should be shut. The 





door next to the floor allows the damp cold 
air to be sucked out without losing any of 
the heat of the building. 

The interior of the building can be lined 


with Celotex or other insulation with a 
wainscoating of fir wall board. 
Louis C. Laun, 
Manager. 


M. Bolton Lumber Co. 
Geneva, Neb. 


Conservation Order L-41 


Gentlemen : 

The first sentence in the third paragraph 
on page 22 of April 18 issue of AMERICAN 
LUMBERMAN reads “The order restricts both 
privately and publicly financed construction.” 
We would like to have an explantion of this 
as we are not at all familiar with what this 
means. 

Another matter that is not clear to us is 
our not knowing what a purchaser is pur- 
chasing elsewhere. We will give you an 
example—Peoria is nine miles from Pekin. 
Peoria has eight lumber yards and _ three 
mason supply dealers—Pekin has three lum- 
ber yards. A farmer who gets his own 
material so that even dealer’s truck driver 
does not know what is being done could pur- 
chase from all thirteen of these dealers a 
hundred or so dollars worth of material. 

This causes us to come to the conclusion 
that we should have some sort of affidavit 
form which should be signed by all customers 
so as to protect the dealer. It appears to 
us that this is very necessary for the ful- 
fillment of Order L-41 as well as for the 
protection of the dealer. 

H. R. VELDE 
Velde Lumber Company 
Pekin, II. 

@The clause “the order restricts both 
privately and publicly financed con- 
struction” refers to the restriction 
limiting construction engaged in by 
cities, towns, counties, and other local 
Governmental bodies, as well as _pri- 
vate individuals. Regarding the possi- 
bility of a customer purchasing mate- 
rials from several yards without any 
of the dealers knowing of the other 
purchases, some dealers have obtained 
a rubber stamp to imprint all orders 
with a message similar to the follow- 
ing: “The purchaser agrees that the 
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materials listed hereon shall not be 
used in violation of Conservation 
Order No. L-41.” The customer is 
required to sign the order just below 
the message. This precaution should 
provide the dealer some _ protection 
unless it can be proved that the dealer 
was aware or should have been awar 
of the illegality of the transaction 


—Kd. 


Gentlemen: 


In December a customer hired men to cut 
logs on his farm from which to saw out the 
dimension and sheathing lumber for a new 
barn. The logs have been cut for a month 
or more but bad roads prevented the saw- 
mill being moved in to saw the lumber. In 
the last week of March this customer pur- 
chased and paid for the material he needed 
from my yard to complete his barn and hired 
part of it hauled to the building site. He 
also has the crushed rock on the ground. 
This all happened before April 9, 1942, the 
effective date of Conservation Order L-41. 
Shall I allow this customer to haul the bal- 
ance of the material which he has paid for 
and sell him some other material that was 
overlooked, if any, when the job was figured 
in December ? 

The cost of this job will be over $1,000 
but is a barn for farm use, and is needed, 
and it seems to me that this job should be 
considered started before April 9 and that 
it should not be restricted. It will be quite 
a hardship on this farmer if he is not allowed 
to go ahead. 

Litoyp SEWARD 
Revere, Missouri 

@Apparently, from your letter, con- 
struction has not begun as defined in 
Order L-41. Inasmuch as the cost ol 
the barn will be over $1,000, you can- 
not deliver the material to the cus- 
tomer and he could not “begin” con- 
struction if he had all of the material 
on the site. It is possible that your 
farmer customer can get a permit to 
go ahead, however, by getting form 
P-19-a or form P-19-i from your local 


FHA office —Ed. 


Gentlemen : 


Question on order L-41—Can a farmer 
possessing $1,000 in salvage lumber buy 
$500 worth of new lumber and construct a 
residence valued at $1,500 providing he fur- 
nishes all the labor and pays cash for the 
new lumber ? 

3 ARNES, 
Manager. 


J. W. 
J. W. Hundley Company 
Calvin, Okla. 

@Strict interpretation of 
L.-41 will not permit the farmer p0s- 
sessing $1,000 in salvage lumber to 
buy $500 worth of new lumber and 
construct a residence valued at $1,500. 
The farmer not only cannot buy an 
additional $500 worth, but he may 101 
use more than $500 worth of the SI. 
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Preferred for their quality, beauty and utility are these 
Wisconsin-Michigan Hardwoods. Something in the 
climate and the soil of this northern country makes for 
slow, even growth, compact grain, long, tough fiber. . 
producing these woods at their best. Here, too, are 









Birch,? Beech, Maple, 


FINE NORTHERN 


Up 
Elm, Ash, Basswood 


some of the finest hardwood saw mills in the world. 
Modern mills, with up-to-date machines for the conver- 
sion of choice timber into super-quality lumber, floor- 
ing and veneers. The firms here listed will give prompt 
attention to your inquiries. 





































**Yawkey-Bissell LumberCo. . . . . . White Lake, Wis. 


Northern Maple, Birch and Oak Flooring: Kiln Dried Hard- 
woods; Hemlock Lumber and White Pine. 


"|. Stephenson Company . . .. . . . . Wells, Mich. 


a 
* “Ideal Maple, Birch, Reech Flooring: Hardwood Dimension; 
| White Pine, Spruce, Hemlock: Posts, Lath, Shingles. 

| 


tHolt Hardwood Co. . 2. . . . . . . Oconto, Wis. 
Maple, Birch, Beech, Oak Flooring. Strip, Assembled Block, 
Herringbone, Parquetry types; all types Heavy Duty Flooring. 
j ill: Sault Ste. Sales Offices 
Cadillac-Soo Lumber Co. (Marie mich.) Grand Rapids, Mich. 
Northern Hardwoods. Hard Maple a Specialty. Hemlock, White Pine. 
Modern Dry Kilns. Facilities for Surfacing, Resawing, ete. 


| *Michi j Mills: Newberry : 

Michigan Pole & Tie Co., (™il's; Newbery... Newberry, Mich. 
a Northern Hardwood Lumber, Old Faithful Hemlock, Northern 
| White Cedar Poles, Posts, Shingles, Piling. Soft 6 Hardwood Ties. 


ills: is.) Sal : 

"Connor Lbr. & Land Co. (ins: ttrcincn,) ottice Marshfield, Wis. 
K. D. & A. D. Hardwoods, Hemlock, W. Pine—Cedar Shingles, 
Posts, Poles—Laona Rock Maple & Birch Flg.—Dimension stock. 


"Von Platen-Fox Company . . . . [ron Mountain, Mich. 


Complete Stocks Northern Hardwoods, Kiln-Dried or Air-Dried: 
Hemlock & Pine. Mills: Iron Mountain—Trout Creek—Mass. 


“Rib Lake Lumber Co. . . . . . . . Rib Lake, Wis. 


Northern Hemlock, White Pine, Kiln-Dried Hardwoods, Lath, 
Shingles, Cedar Posts and Poles. 


“Wisconsin Land & Lumber Co. . . . Hermansville, Mich. 


“IXL" Maple, Birch and Beech Flooring; Northern Hardwoods 
and Softwood Lumber: White Cedar Posts and Shingles. 


* 
| | 
1 
| “Thunder Lake LumberCo. . . . . . Rhinelander, Wis. 
@ 
| | 
® 


Air- and Kiln-Dried Northern Hard and Soft Woods 
Mills—Rhinelander and Lemke Spur, Wis. 


‘Robbins Flooring Company . . . . . Rhinelander, Wis. 


Newberry, Mich.—Maple, Birch, Beech, Oak, Strip Flooring: 
ock, unit, single slat, parquetry: Heavy Duty Flooring. 


“Roddis Lumber & Veneer Co. . Marshfield & Park Falls, Wis. 


<enel. stk. N. Hdwds., Hemlock, W. Pine, Cedar Prod., Maple, 
rch. Flg. Hdwd. Ven’‘r'd Doors, Plywd. Mod. Dry Kiln facil. 





tMember Maple Flooring Mfrs. Assn. 


“Lake Superior Lumber Corp. . . . . Ontonagon, Mich. 


Northern Hardwoods, Hemlock, White Pine. 
Modern Dry Kiln facilities. 


“C. M. Christiansen Co. . . . . . . . . Phelps, Wis. 


An outstanding Wisconsin lumber manufacturer—Hardwood, 
White Pine, Hemlock and Cedar Products. 


“Wm. Bonifas Lumber Co. (yacats.**rich.) Sartse Neenah, Wis. 


Northern Hardwoods, White Pine, Cedar Products, Shingles, 
Squares, Lath, Modern Dry Kilns. Expert Millwork. 


“Underwood Veneer Co,. . . . . . . Bessemer, Mich. 


Northern Hardwoods, Hemlock, W. Pine at Bessemer, Mich. 
Veneers and Panels at Wausau, Wis. 


“Yawkey-Alexander Lumber Co. . . . . Schofield, Wis. 


Birch, Basswood, Hard Maple, White Pine, all Northern Hard 
and Softwoods—Factory and Yard Stock—air or kiln dried. 


“Goodman Lumber Company .. . . , . Goodman, Wis. 


Northern Hardwoods, Hemlock, White Pine, Basswood, Hard- 
wood Dimension. Planing mill. Dry kilns. Rotary cut veneers. 


“Bissell Lumber Industries . . . . . . Hawkins, Wis. 


Northern Hardwoods, Hemlock, White Pine Lumber. Band 
sawn, excellent manufacture, first-class planing mill work. 


“Marathon Paper Mills Company . . . Ironwood, Mich. 


Air Dried or Kiln Dried Ash, Basswood, Birch, Elm and Maple 
Lumber—also White Cedar Shingles. 


E. M. Holland Lumber Co. . . . . . Newberry, Mich. 


Sales Office, GRAND RAPIDS—Michigan Hardwoods, Softwoods 
and allied products 


* Oconto Co., Oconto, Wis. “Bay De Noquet Co., Nahma, Mich. 
Sales Office, 817 Railway Exchange, Chicago—White Pine, 
Hemlock, Hardwood Lumber—Shingles, Cedar Products, Lath. 
“Edward Hines Lumber Co. . . . . . Park Falls, Wis. 


Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
woods: White Pine, Spruce and Hemlock. 


‘Kerry & Hanson Flooring Co. (gisSrayiine*) oeavine, micn 


Maple, Beech and Birch Flooring—Maple, Beech, Birch, Elm, 
Soft Maple, Basswood, Hemlock, White Pine. 


Copeland Lbr. Co.. . . . . Ontonagon & Atlantic, Mich. 


Sales Office—135 So. LaSalle St., Chicago—Hardwood Lumber, 
Dimension. Dry Kilns and Planer 


*Member Northern Hemlock & Hardwood Mirs. Assn. 
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OOO of material he already has on hand 
for the purpose of building a residence 
unless he obtains authority. —d. 


Error—Error 
Gentlemen: 


Your April 18, 
ond column, last part of answer to sixth 
question from top is in error. Hope you will 
correct as this is a much misunderstood 


1942 edition, page 22, sec- 


section of the order. 

The ruling on the order indicates that 
$1,000 is the total limit per farm for all con- 
structions outside of repair and residential 
in one year. The wording that affects this 
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limitation order is the word “project.” Do 
not find anything in the order that limits 
amount allowable on any one building (other 
than residential construction) to $500. Will 
appreciate it greatly if you will write me 
on this if | am wrong. 

Compliment you on this issue it is very 
helpful to retailers both for business and for 
morale, 

JAMES FF. GoopMAN, 
Marinette, Wisconsin 


@You are correct. 
tural 


The Agricul- 
Order 
L.-41 has been construed to mean that 
only a total of less than $1,000 can 


Construction clause in 
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be spent on farm production construc- 
tion on one farm. Necessary mainte- 
nance and repair have not been limited. 
Residential construction on a farm has 
been limited to less than $500. There 
is possibility however that where there 
are two widely separated groups cf 
buildings on a single farm, and where 
it can be shown that it is necessary to 
operate the farm in that manner, that 
$1,000 worth of construction can he 
completed with each group. The $500 
figure which you referred to was a 
typographical error.—Ed. 





The War Production Board today 
issued the following questions and 
answers regarding Conservation 
Order L-4l, placing non-essential 
construction under rigid control: 


Q. The site for a building has been 
staked off. A building permit 
from the city has been issued. 
All the materials have been paid 
for and delivered to the site and 
men are excavating. Does this 
constitute beginning construc- 
tion? 

A. No. Under the terms of the order, 
construction is “begun” when 
materials have been physically 
incorporated into the building 
itself. 


Q. The foundation for a house was 
laid last fall but work was post- 
poned during the winter. Can 
the owner, without authorization, 
build the house on this founda- 
tion? 

A. Yes. 


Q. A person has received a Federal 
Housing Administration loan to 
build a house but construction 
was not begun before April 9. 
Does the approval of the Federal 


Housing Administration loan 
constitute authorization to start 
construction? 


A. No. Residential construction cost- 
ing $500 or more not begun 
before April 9 can not be started 
without specific authorization 
from War Production Board. 


Q. The owner of a cottage has re- 
ceived an order from the State 
Government to move his dwell- 
ing inland some distance from 
its present location on the sea- 
shore. Does this order consti- 
tute an authorization when the 
cost of building new foundations 
will be more than $500? 

A. No. Authorization has to be 
obtained from the War Produc- 
tion Board. 


Q. A man plans to build a house 
himself with help from other 
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members of his family who will 
receive no compensation. The 
total financial outlay is less than 
$500, does he have to receive 
authorization to commence con- 
struction? 


A. Because the total cost is less 
than $500, no authorization is 
necessary. 


Q. A residence was burned down 
Christmas day. The owner has 
all material on hand for rebuild- 
ing on foundations which were 
not damaged by the fire. Can 
he build without authorization? 


A. No. Authorization is required to 
begin construction to replace 
houses destroyed by fire unless 
the fire occurred on or after 
January 1, 1942. 


Q. A house was destroyed by fire 
in February, 1942. Can the 
owner receive priority help in 
restoring the dwelling as he 
cannot otherwise get the neces- 
sary material? 


A. No blanket provision for priority 
assistance in such cases has 
been established. The owner is 
permitted to begin construction 
without authorization (because 
the fire occurred since January 
1, 1942, but if he needs priority 
assistance, he can apply for 
such help as though his house 
were a new construction project. 
There is no assurance, however, 
that it will be granted. 


Q. A builder has material on hand 
to construct a house. He is 
unable to get authorization to 
begin construction. Does the 
government assume any _re- 
sponsibility for the disposal of 
this material? 

No. 


Can a complete house be built 
if its total cost is less than $500? 
Yes. 


o> ©» 


A manufacturer of tile roofing 
has received an order from a 


A. Yes, unless he knows or has rea- 


Q. A land owner has purchased 


A. No. 


Q. Because of increased production 


Q. An owner has been ordered by 


A. No. 


Q. Plans have been made for the 


A. No. 


supplier. Can the manufacturer 
fill the order? 


son to believe that the material 
will be used in an unauthorized 
project. 


second-hand equipment to drain 
his plantation. The cost of labor 
will exceed $1,000. Do projects 
of this type involving no work 
other than ditch digging fall 
under the ban placed by L-41? 

If no materials are to be 
used in the project, he can dig 
as many ditches as he wants. 


requirements at a coal mine, the 
company owning the property 
desires to build additional 
houses for use by miners needed 
for increased operations. Is it 
necessary for the company to 
get authorization? 

Yes. 


City Building Inspectors to in- 
stall a fire escape on an apart- 
ment before his housing permit 
will be renewed. The cost of the 
installation is more than $500. 
Does the order from the City 
Inspectors constitute authoriza- 
tion for him to begin construc- 
tion? 

Because the remodeling 
costs more than $500, the owner 
has to get authorization from the 
War Production Board. 


construction of a highway. Grad- 
ing has been completed. Equip- 
ment is on the site. Pouring of 
concrete, however, has not be- 
gun. Does this, under the terms 
of the order, constitute begin- 
ning construction? 

Authorization must be re- 
quested, but in cases such as 
this, the chances for approval 
are better than for projects in a 
less advanced stage. 























OTHER EXAMPLES 
OF CURTIS SERVICE 


Homes built in Wichita, Kansas, by Womer-Greer Investment Co. . . 

All houses have Curtis Silentite Windows and Mitertite Trim. The 
architects were Overand & Boucher, Wichita. Many more homes of 
this style and size are going up now and will be Curtis-equipped. 





Part of group of large apartment buildings to house government workers 
being erected at Arlington, Virginia, by Barcroft Inc.—Thomas N. 
De Lashmutt, builder. Here, again, Curtis Woodwork speeds the job 
—provides quality at cost well within the building budget. 





OTHER CURTIS-EQUIPPED PROJECTS 


Here are other large housing projects now under construc- 
tion or recently completed in which Curtis Silentite win- 
dows and Curtis stock architectural woodwork have con- 
tributed to speedy completion and satisfactory operation: 
Baltimore, Md. 
Wheeling, W. Va. 
Tulsa, Okla. 


Williamsport, Pa. 


Atlanta, Ga. 

Canfield, Ohio 

Salt Lake City, Utah 
Cuyahoga Falls, Ohio 


Amarillo, Texas 


Spokane, Wash. 
Columbia, S. Car. 


Indianapolis, Ind. 


Boise, Idaho 
Yakima, Wash. 

















...and Curtis is “on time” 
for defense housing 
all over the country! 


@ In Maryland or Idaho—in Virginia or Iowa, Michigan or 
Kansas—Curtis service and Curtis quality are speeding the 
nation’s big job of defense housing. 


In war as in peace, stock Curtis Woodwork and Curtis Silentite 
Windows are demonstrating their ability to save time on the job 
—and to give owners of low-cost homes greater dollar value in 
workmanship and materials. 


This page shows only a few of the Curtis installations in 
defense housing projects throughout the country. If you, too, 
are interested in building small houses of architectural distinc- 
tion—soundly constructed, low in cost and economical to oper- 
ate—we invite you to get full details on how Curtis stock wood- 
work and Silentite 
“Insulated”” Win- 
dows can contrib- 
ute to better, faster 
building. Just mail 
the coupon. E N T I 

e I L PRE-FIT. T E 
the /nsu/ated window 


Curtis 


WOODWORK 
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Curtis Companies Service BuREAU 

Dept. AL-5, Curtis Bldg., Clinton, Iowa 
I want to know more about how Curtis Woodwork and Curtis Silentite 
Windows can serve me in defense housing. 
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Railway Tie Association 


The Railway Tie Association will hold 
ts twenty-fourth annual meeting at the 
Netherland Plaza Hotel in Cincinaati, Ohio, 
n May 6 and 7. A comprehensive program 
f reports and addresses has been worked 
ut. Subjects to be covered in addresses in- 
lude “The Railways in Times of National 
Emergency :” “The Maintenance Needs of 
the Railways in 1942;” “Production Prob- 
ems of the Cross Tie Industry ;” “Ties in a 
Statistical Sense; “Labor as a Factor in 
lie Production in 1942;” “The Maintenance 
r Standards in Period of Tie Scarcity ;” 
and “The Outlook tor Preservatives as a 
Factor in Tie Supply.” At the annual din- 
ner Wednesday evening, Col. R. S. Henry, 
assistant to the president of the Association 
of American Railways, Washington, D. C., 
will address the group on “The Railways in 


War. 


Muskoka and Georgian Bay 


The Muskoka and Georgian Bay Dis- 
trict Retail Lumber Dealers Association held 
ts annual meeting recently in Orillia, Ont. 
|. Truman, of the Dominion Lumber 
Orillia, presided, with Earl W. Switzer, 
the Switzer Planing Mill, Orillia, as sec- 
retary. The main items on the agenda were 
a lengthy discussion of ceiling prices of re- 
tail lumber stocks for the district, as ap- 
proved by the Timber Controller, and the 
election of officers which resulted in the two 
theers being re-elected for 1942. 


Hold Re-election 
special meeting of the Massachusetts 
Retail Lumber Dealers Association was held 

April 17 at the Hotel Kenmore in Bos- 

n. It was held primarily to act upon the 
resignation of Norman P. Mason from the 
thee of president, but importantly to discuss 
he effect of the War Production Board's 
recent conversion order No. L-41 initiating 

general program of restrictions in an 
effort to divert building materials and labor 
to the war effort. 

\fter being elected president of the 
Massachusetts retailers in December, Mr. 
Mason was chosen president of the North- 
eastern Retail Lumbermen’s Association in 
January. Therefore the Massachusetts As- 
sociation elected Frank W. Whitty of the 
Blacker & Shepard Co., Boston, to succeed 
Norman Mason. Joseph B. Miskell, Wood 
Lumber Co., Falmouth, was advanced from 
second to first vice president; Russell L. 
Fish, Welch Co., Scituate, from third to 
second vice president, while John M. Oliver 
of Springfield was chosen third vice presi- 
dent. Granville Fuller of Brighton was con- 
tinued as treasurer and Willis F. Atkinson 
of Newburyport as secretary. 

Paul S. Collier of Rochester, N. Y., sec- 
retary of Northeastern Association, and 
Tohn M. (Jack) Oliver of the Oliver Lum- 
ber Co., Springfield, now stationed in Wash- 
ngton as chief of the lumber distribution 
section of WPB were on hand to explain 


the restrictions and limitations upon the 
dealers in order L-41. 

Mr. Collier pointed out that there is much 
confusion in the public mind as well as with 
many dealers in building materials as to the 
scope of this new order. 

Mr. Oliver outlined briefly the work of 
his department in Washington, and assured 
the dealers that everything possible was be- 
ing done to bring lumber to their yards as 
needed. 

At the general conference the Boston Re- 
tail Lumber Dealers Association was repre- 
sented by its president, Norman Knipe, of 
the Lexington Lumber Co. 


Southeast Missouri Annual 


The Southeast Missouri Retail Lumber 
Dealers’ Association held its thirty-sixth 
annual convention on April 23 in Cape 
Girardeau, Mo. Because of the absence of 
President Charles E. Keifner, Perryville, 


Mo., due to illness, Vice President J. Lanier 
Byrd presided. The reports of the secretary 
and treasurer were submitted and approved. 
The vice president's address was followed 
by an interesting talk on “A Lumber Deal- 
ers’ Debt to His Government,” by J. W. 











Cc. E. KIEFNER WM. T. NETHERY, 
Perryville, Mo. Hayti, Mo. 
Re-elected Re-elected 


President Secretary 


Rich, president of the .\rkansas Retail Lum- 
ber Dealers’ Association, West Memphis, 
Ark. Keeton Arnett, director of Missouri 
Public Expenditures Survey, Jefferson City, 
Mo., talked on “Rationing Tax Dollars.” 
The appointment of the auditing, nominating, 
and resolutions committees concluded the 
morning session. 

Hy Guhleman, president of the South- 
western Lumber Association, Jefferson City, 
Mo., opened the afternoon session with an 
address titled “What Are We Going To Do 
About It?”. “Your Business in War Time” 
was the theme of Charles W. Hestwood, 
editor and publisher of Retail Lumberman. 

Following committee reports, all officers 
were re-elected as follows: President, 
Charles E. Kiefner, Perryville, Mo.; vice 
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president, J. Lanier Byrd, Charleston, Mo.: 
treasurer, William Pfefferkorn, Chaffee: and 
secretary, William T. Nethery, Hayti. 

A day letter was sent to President Keifner, 
acknowledging with appreciation his mes- 
sage to the assembled group, expressing best 
wishes for a speedy recovery, and advising 
him of his unanimous re-election. 


Geared to War Effort 


The Willamette Valley Lumbermen’s As- 
sociation held its annual meeting and “La- 
dies’ Night” banquet in the Osburn Hotel, 
Eugene, Ore., recently. President F. A. Gra- 
ham presided. Guests and principal speak- 
ers were Orville R. Miller and Col. W. B. 
Greeley, president and secretary-manager 
respectively of the West Coast Lumbermen’s 
Association; Dr. Wilson Compton, secre- 
tary-manager of the National Lumber Manu- 
facturers’ Association, Washington, D. C.; 
and Carl C. Crow, industry publisher and 
New Deal commentator, Portland, Ore. Col. 
Greeley said war orders should be desig- 
nated “Douglas MacArthur Orders” and de- 
clared a “must” in every Oregon mill. He 
made plain that Oregon’s Lumber industry 
will be taxed to its utmost to supply the re- 
quirements of the Government for the period 
of this world conflict. Dr. Compton praised 
the ability and efforts of Donald Nelson, 
chief of the War Production Board, to unify 
and co-ordinate the war effort. He stressed 
the point that the present emergency has 
enunciated the importance of lumber in con- 
struction. A new board of directors was 
elected, which met and elected the following 
officers for the ensuing year: 

President—F. A. Graham, Jasper, Ore. 

Vice president—C. W. Ingham, Glendale, 
Ore. 

Secretary-manager—H. J. Cox, Eugene, 
Ore. 

T. V. Larsen of Forcia & Larsen, Noti, 
Ore., was elected honorary director. 


Canadian Manufacturers 

The United States market is the tempo- 
rary lifeline for British Columbia’s lumber 
industry, according to Mathew Sutton, presi- 
dent of the Sitka Spruce Lumber Co., Van- 
couver, who was recently re-elected president 
of the Western Lumber Manufacturers’ As- 
sociation at the annual meeting in Victoria, 
B. ©. 

Mr. Sutton reviewed the activities of the 
past year, the fluctuations in the principal 
markets and possible trends for the current 
year. 

One disturbing phase of operations felt by 
all the industry, said Mr. Sutton, was the 
steadily rising cost of production with no 
offsetting rise in price of the finished prod- 
uct. Inefficient labor, due to scarcity ot 
men, is the chief contributing factor, he said, 
and little relief can be looked for until es- 
sential industries are protected by official ac- 
tion. 

Necessity for association organization was 
stressed. Especially since the outbreak 01 
war this has been demonstrated, with the 
pooling of information and immediate group 
contacts of invaluable aid to the government 
in providing essential defense materials. 

Dissemination of official information, 1n- 
terpreting orders and regulations all play an 
important part in keeping the wheels turning 
and easing some of the problems confront- 
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The present emergency calls for the utmost in 
output with the greatest possible saving in tools, 
time and materials. 


The Disston Conservation Control Plan will 
aid you in war time production effort with In- 
struction Cards, like the illustration. Each of 
these 34 cards covers a different type of cutting 
tool. On the face and reverse of each card is 
practical, expert information to correct faults 
in operation, avoid failures and prevent waste. 
Recommendations are made for the selection, 
adjustment and repair of tools—to lengthen 
tool life, improve workmanship and product, 
and avoid delays. 


Many plants are reporting that Disston Con- 
servation Control Cards are proving a valuable 
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means of reducing breakage, increasing effi- 
ciency, simplifying supervision, and expanding 
production. 


You can apply these cards in your plant 
without cost or obligation—whether or not 
you use Disston products. Order the quantity 
and type required and they will be sent promptly. 
Free Conservation Control Plan posters, stickers 
and lapel buttons are also available without 
charge. 


Join the national War on Waste! Send now 
for the free booklet on the Disston Conserva- 
tion Plan. Write to Henry Disston & Sons, Inc., 
525 Tacony, Philadelphia, Pa., U.S.A. 


THIS FREE BOOKLET 


tells you about the Disston Conservation Control Plan and con- 
tains reproductions of Instruction Cards, Order Blank and 
descriptions of other free material. Send for it today! 





TECO 
TIMBER TRUSSES 
/ 


This Army Chapel, one of 604, is typ- 
ical of small, wood churches found in 
many American communities. 


TECO Timber Trusses, spanning the 
37’ x 81’ auditorium, support the roof 
belo M-loloM- Mol stl b dol sth ab eLolc-M Com ael-W tet c-satey¢ 
decoration 


For complete infor- 
mation about the 
TECO System of 
Timber Construc- 
tion and typical de- 
signs for large and 
small structures — 
mail the coupon! 


mote 
ENGINEERING CO., Inc. 


1337 Connecticut Ave., N. W., Washington, D. C. 


TIMBER ENGINEERING CO., Ine. 121 
1337 Connecticut Avenue, Washington, D. C. 


4s complete information on the TECO Connector 
timber construction 
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ing the industry through bureaucratic con- 
trol which, of necessity, appears to be in- 
creasing, said Mr. Sutton. 

Mr. Sutton suggested that the association 
make an effort during the coming year to 


improve industrial relations; to raise the 


average returns on lumber products through 


application of research to the mill waste 


problem. He urged that all lumber operat- 
tors submerge their personal problems in 
order to co-operate completely for maximum 
war service. 


\ll officers were re-elected by acclamation, 


with the exception that Gerald F. Wellburn 
of Wellburn Timbers, Ltd... Duncan, suc- 
ceeds Frank W. Wilfert of Songhees Lum- 
ber Co. on the board of directors. 


Celebrate 


Thirty-five members of the Racine-Keno- 
sha County Lumbermen’s Club attended the 
regular monthly meeting of the group at the 
Elks Club in Kenosha recently, with H. J. 
Trowbridge of the Kenosha Lumber & Coal 
Co., president of the group, presiding. The 
meeting was a celebration to mark the Fed- 
eral order which recently designated this 
area as a “Critical Defense Housing Area.” 

Club officers elected at the meeting for 
the coming year were Ralph C. Barber, 
Wilbur Lumber Co., Silver Lake, president: 
Vance Smith, West Shore Lumber Co., Ra- 
cine, secretary. 


Home Finance Conference 

Means of increasing the effectiveness of 
the savings and loan industry’s contributions 
to wartime objectives will be discussed at 
a three-day conference of home-financing 
leaders to open May 4 at the headquarters 
of the Federal Home Loan Bank Adminis- 
tration in Washington, D. C. 

The conference will be the semi-annual 
meeting of the Federal Savings & Loan Ad- 
visory Council, a group of executives rep- 
resenting the 3,850 member institutions of the 
Federal Home Loan Bank System. 

The Advisory Council is composed of 12 
members named by the boards of directors 
of the 12 regional Federal Home Loan 
Banks and six appointed by the Federal Home 
Loan Bank Administration. They represent a 
cross sectign of the nation’s home financing 
industry which is eager to take as much 
as possible of the war housing burden off 
Government shoulders. They also want to 
stimulate the sale of War Bonds to wage- 
earners and salaried people—the people with 
whom savings and loan associations deal 
and whom the Government wants to reach 
on the broadest possible scale. 

[. Friedlander, president of the Gibraltar 
Savings and Building Association of Houston, 
Tex., is chairman of the Advisory Council. 


Consolidates Office 


Spokane and Seattle offices of Western 
Retail Lumbermens Association are now 
consolidated at 917 Lloyd Building, Seattle, 
Washington. 

W. C. Bell, Managing Director and H. F. 
Ostergren, Secretary-Treasurer now both 
have their office at 917 Lloyd Building. 
Seattle, Washington. 
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The Forests Come to Congress 

Each of some 350 members of Congress 
and their secretaries, present at the annual 
dinner of the Congressional Secretaries Club 
in Washington, D. C., April 15, was pre 
sented with a two-year old, potted Dougla: 
fir seedling, together with a card in the text 
ot which the tree speaks in the first person 
on behalf of the forests. Printed instruc 
tions for proper replanting and care of thx 
seedlings were also distributed. 

The seedlings and cards were contribute 
by Corydon Wagner, vice president, St. Paul 
& Tacoma Lumber Co., through arrange 
ments made by Norman G. Jacobson, for- 
ester of the company, and Axel Oxholm, 
managing director, Pacific Forest Industries, 
with Paul Olson, secretary of Rep. John 
Coffee of Washington, an ardent champion 
ot forest conservation and fire protection. 
The National Lumber Manufacturers Asso- 
ciation arranged to have the seedlings potted 
and. distributed. 


Ontario Dealers Meet 

The Lake Ontario and Trent Valley 
Branch of the O.R.L.D.A. held their spring 
meeting at Cobourg, Ontario, on April 23rd. 
R. A. Connor, Campbellford, presided, with 
Gordon H. Munro, Peterborough as secre- 
tary, and there was a large attendance 
representing the whole district. A feature 
was the presence of A. A. Streatfield, To- 
ronto, President of the O.R.L.D.A. who 
was invited to tell the meeting about im- 
portant matters recently dealt with by the 
Ontario Association. Mr. Streatfield gave a 
detailed report on negotiations between him- 
self, the Secretary-Manager, and _ represen- 
tatives of the Dominion Administrator on 
deliveries, respecting restriction of truck de- 
liveries by retail lumber dealers and_ build- 
ing supply firms. He stated that he had sub- 
mitted to the Administrator a number of 
suggestions for delivery restrictions which 
had been approved subsequently by the di- 
rectors of the O.R.L.D.A., as outlined in a 
report on their meeting. 

The meeting discussed the delivery restric- 
tions and wound up with a vote of thanks 
to Mr. Streatfield and the O.R.L.D.A. for 
their work. F. J. Overend of Peterborough 
expressed the feeling that the Association 
had done a marvellous job in connection with 
price control, deliveries and other matters. 
The vote of thanks was directed especially 
to President Streatfield for the great service 
given to the Association and to Canada, 
in connection with the setting up of price 
control. 

President Streatfield also spoke about the 
Cost-of-Doing-Business Survey conducted by 
the O.R.L.D.A. He pointed out that the 
survey made in 1941 had been of inestima- 
ble value to dealers, not only individually, 
but as a whole, because of the convincing 
statistics that had been produced for the 
guidance of the Timber Controller. 

FE. D. Hutt, editor of the Canada Lum- 
berman, made an interesting address and 
drew attention to a striking display adve' 
tisement used by lumber and supply dealers 
in the City of Peterborough, telling the pub- 
lic that there was no real shortage of im 
portant building materials such as lumber, 
bricks, etc. 

Horace Boultbee, Toronto, Secretary- 
Manager of the O.R.L.D.A. told of the re- 
cent enactment by the Ontario Legislature. 
of the “trust fund clause” as an amendment 
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to the Mechanics Lien Act; also of impor- 
tant amendments to the Mortgage Act and 
the Execution Act, both of much value to 
lumber and supply dealers. 

President Streatfield also told of corre- 
spondence that had recently been inaugurated 
between the O.R.L.D.A. and the Timber 
Controller with the object of developing a 
case to be presented to the Minister of 
Defence, Ottawa, for greater participation 
by retail lumber dealers in supplying lumber 
and other materials for defence projects. 
Mr. Streatfield believed that the Govern- 
ment policy of purchasing in car-loads direct 
from the purchaser, although economical on 
its face, proved far from economical ulti- 
mately because of the wasteful manner in 
which materials were taken from the freight- 
cars by unsuitable trucks and unskilled 
labour and carelessly piled when delivered to 
the job. Local retail lumber dealers in a 
many cases could furnish the mate- 
rial required, deliver it when wanted, at 
lower cost, and handle it more economically 
and carefully, actually resulting in the De- 
partment receiving better value for its 
money. 


ereat 


Cooperage Industries 

\l. T. Rogers, secretary of the Associated 
Cooperage Industries of America, Inc., ad- 
vises that the twenty-seventh annual conven- 
tion of that organization will be held at the 
Jefferson Hotel, St. Louis, Mo., on May 12 
and 13. 


Buffalo Lumber Exchange 


\t the annual election of the Buffalo Lum- 
ber Exchange lately held, Raymond T. Jones, 
Jr.. vice-president of the R. T. Jones Lum- 
ber Co., was elected president; Hubert K. 
Whitmer, vice-president and manager of the 


Whitmer-Jackson Co., vice-president, and 
Henry I. George, former president of the 
Lexington Lumber Co., secretary and 
treasurer. 


ie Exchange passed resolutions of regret 
death of William P. Betts, long an 
active member and for the past several years 
secretary and treasurer. 


, 
at the 


Ontario Retailers 

he directors of the Ontario Retail Lum- 
ber Dealers Association held their spring 
meeting in Toronto on April 17. A. A. 
Streatfield, president, occupied the chair. 
of the chief subjects of discussion was 
deliveries by retail lumber dealers. Mr. 
atfield reported that after receiving the 
views of a large number of members of the 
association, he has made suggestions to the 
alministrator of “Transportation of Goods 
and Persons,” with a view to regulations re- 
stricting deliveries. 


Tenth Anniversary 


The Lumber Salesmen’s Association of 
New York held an interesting and pleasant 
monthly meeting recently and made plans to 
celebrate its tenth anniversary on May 21, 
at an open meeting. Officers for the ensuing 
year will be elected. 


Protect Forests 


Initiating a movement that they will 
recommend to a thousand clubs of all de- 
scriptions throughout this State, the Tacoma 
l.umbermen’s Club at a_ recent 


meeting 
adopted a resolution recognizing 


unpre- 
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cedented hazards, normal and war _ born, 
faced by Pacific Northwest forests this sum- 
mer and pledged utmost efforts to keep all 
fire away from all trees. The club voted to 
assume the expense of contacting these clubs 
and urging similar action. 

The resolution, artistically printed for 
framing, is a child of the Keep Washington 
Green committee, whose program is being 
adopted by other timber States. 

A résumé of the danger of the present war 
to the forests of Washington, which are 
estimated to cover approximately 56 percent 
of the area of the State, was given by 
Roderic Olzendam, public relations director 
of Weyerhaeuser Timber Co., and chairman 
of the Keep Washington Green committee. 


Wholesale Distributing Yards 


Secretary J. J. Kidd, of the National 
Wholesale Lumber Distributing Yard Asso- 
ciation is busy sending out information about 
the action of the meeting held in Chicago 
recently, when a program of co-operation 
and co-ordination with the Government was 
adopted. Mr. Kidd emphasizes the point that 
the wholesale yards of the country are in a 
more important position than they have 
been in years. He stresses the fact that 
these yards carry at the present time large 
stocks of dry lumber of high grade and that 
they are able to supply the requirements of 
private buyers as well as of the Govern- 
ment. 

It is the suggestion of the special commit- 
tee named to draw up a plan of co-operation 
with the Government: 

1. That representatives of this associa- 
tion advise OPA and WPB that it is the de- 
sire of the wholesale distributing yards of 
the United States to make available to those 
agencies all of the facilities of this associa- 
tion for the promotion of National Defense 
and that any investigations or surveys which 
might be needed by these agencies will be 
gladly undertaken. 

2. That the president of this association 
immediately issue a letter to wholesale yard 
distributors urging that only normal mark- 
ups be used, however scarce an item might 
be, and emphasizing the danger of stringent 
price control if profiteering is engaged in. 

3. That a questionnaire to develop facts 
pertaining to the functions of wholesale yard 
distributors be issued to all hardwood dis- 
tributing yards, to take the form of a mem- 
orandum to be used in informing Government 
agencies as to the functions and necessity of 
wholesale yard distributors. 

4. That an effort be made to bring all 
wholesale yard distributors into the associa- 
tion as members. 

5. To investigate the possibilities of ob- 
taining priority status for securing lumber 
to replace yard stocks depleted by Defense 
orders. 


Coming Convention 


May 6-7—The Railway Tie Association, 
Netherland Plaza Hotel, Cincinnati, Ohio. 
Annual. 


May 12-138—The Associated Cooperage In- 


dustries of America, Ine., Jefferson 
Hotel, St. Louis, Mo. Annual. 

May 22-23—Arizona Retail Lumber & 
Builders Supply Association, Westward 


Ho Hotel, Phoenix, Ariz. Annual. 

June 2-3—National-American Wholesale 
Lumber Association, William Penn Ho- 
tel, Pittsburgh, Pa. Annual. 





PONDEROSA PINE 


Lumber, CutStock, 
Mouldings 


SUGAR PINE 


Pattern and Template 
Lumber 


We specialize in industrial 
lumber and LADDER STOCK. 


Try us out on your next inquiry. 


Douglas Fir 
Sel. Structural 
Hemlock 
Sitka Spruce 
PORT ORFORD CEDAR 


We operate our own pine mill 
--at Canby, Calif. . .. and cut 
stock factory -- at Alturas, Calif. 


"PHONE VICTOR 4143 -- TELETYPE KC 469 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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In Active Service 


The war has brought changes in the Ed- 
ward Hines Lumber Co. organization at 77 
West Washington Street, Chicago. At the 
annual stockholders’ meeting on April 16 all 
the directors were re-elected. Ralph J. 
Hines, who has been president of the com- 
pany since the death of his father, Edward 
Hines, was elected by the board of directors 
as chairman of the board. His brother, 
Charles M. Hines, who has been senior vice 





RALPH J. 


HINES CHAS. M. HINES 
president for the same period, was elected 
president. All the other officers were re- 
elected to the respective positions held by 
them during the previous year. The changes 
were made in order to grant a leave of 
absence to Ralph J. Hines, who left Chi- 
cago on April 16 to enter the Aviation 
Volunteer Service and commence training at 
the U. S. Naval Air Station, Quonset Point, 
es 


Henry S. Embree, vice president of Rit- 
tenhouse & Embree Co., Chicago, is serving 
his country at the United States Naval 
Training Station, Great Lakes, Ill. For 
many years Mr. Embree was vice president 
in charge of purchasing for Rittenhouse & 
Embree. He offered his services to the 
Government last year and was called for 
duty as a civilian in the Public Relations Of- 
fice at Great Lakes. After ninety days of 
service, he received the commission of Lieu- 
tenant, junior grade. He is doing personnel 
work in the Public Relations Office of the 
Ninth Naval District. 

Kenneth W. Bolinger, formerly manager 
of the Logan County Lumber & Supply Co., 
Bellefontaine, Ohio, has been inducted into 
the U. S. Army. He has been succeeded by 
‘Kenneth E. Ralston. 


William J. Wertz, vice president of the 
Wildgen Lumber Co., Hoisington, Kan., 
who is a captain in the United States Army 
Reserve Corps, was called to duty recently. 


R. McMillen Co., Oshkosh, Wis., has 


rented its plant to the United States Motor 
Corp. for the duration of the war. 





Sid C. Jenkins, contact man for Potlatch 
Forests and editor of its house organ, has 
resigned and expects to leave Lewiston, 
Idaho, soon in uniform. Mr. Jenkins has had 
a colorful military career. Born on. salt 
water at Bellingham, Wash., he enlisted in 
the U. S. Coast Guard at fourteen. He was 
with Pershing in Mexico, and when the pre- 
vious World War broke out, he went to 
Canada, enlisted in the 72nd Seaforth High- 
landers and went overseas as a machine 
gunner. He was invalided in a hospital in 
Canada for nine months, afterwards ‘being 
transferred to the 40th Gordon Highlanders. 
He was on his way back overseas when he 
seized an opportunity to return to the United 
States and enlist in the forces of his own 
country. Mr. Jenkins has a collection of 
Canadian, British, and American medals. 
He has passed his medical examination and 
expects to be ordered to duty in the next 
ce vuple ot weeks. 


Hobart L. Manley, president of Reynolds 
& Manley Lumber Co., Savannah, Ga., was 
a recent business visitor in Jacksonville, 
Fla., and while there arranged to attend a 
group hardwoods meeting. 

J. Gardiner Coolidge of Boston, who has 
served as eastern district sales manager for 
the American Lumber & Treating Co., has 
just been elected to the board of directors of 
that company. 


New Research Chemist 

Selection of Dr. Albert W. Stout as re- 
search chemist has been announced by S. V. 
Fullaway, Jr., secretary-manager of the 


Western Pine Association. Dr. Stout. will 
E. Hubert, who has recently 
Laucks, 


replace Dr. FE. 
joined the research staff of I. F. 
Inc., manufacturing 
chemists, at Seattle, 
Washington, after 
serving the past 
seven years as re- 
search technologist 
for the association. 
Dr. Stout is a native 
of California. He 
graduated in chemi- 
cal engineering at 
Oregon State Col- 
lege in 1930 and at- 
tended the graduate 
school of the Uni- 
versity of Wisconsin, 
where he _ obtained 
his doctor’s degree 
in 1934. For the 
past five years he has been assistant pro- 
analytical, general and organic 
chemistry at Linfield College, McMinnville, 
Ore. Dr. Stout is expected to take up his 
new duties at the Western Pine Research 
Laboratory in Portland about May 25 and 
will devote much of his time to research 
problems pertaining to wood preservation 
and waste utilization and their practical ap- 
plication to the uses of Idaho White Pine, 
Ponderosa Pine, Sugar Pine and associated 
species, which are produced commercially in 
the Western Pine region. 


=, 
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D. W. 
duction and sales, Union Lumber Co., San 
I‘rancisco, Calif., recently left the city for 
a business trip to Chicago and other eastern 
points. 


Broback, lumber expert in pro 


IE. Oswald Lightsey, general manager o! 
Lightsey Bros., Miley, S. C., accompanied 
by Mrs. Lightsey, has been a business visitor 
in the Louisville (Ky.) area this week, tim- 
ing the visit to permit attendance at th: 
annual Derby. 


F. Bowie Smith has returned to his lum 
her business duties in Baltimore, Md., fron) 
a well-earned and_ beneficial 
llorida. 


vacation in 


Horace B. Shepard, president of Shepard 
& Morse Lumber Co. and of the Shepard 
Steamship  Co., Mass., received 
ores of greetings from friends and associ 
ates in the trade on the occasion of his 
eighty-seventh birthday April 12. 


Boston, 
scc 


John M. Anderson, engineer for the Struc 
tural Clay Products Institute, Ames, Iowa, 
has been appointed field engineer for the In 
stitute in Minnesota. Because of the in 
creasing importance of the farm market, the 
Institute has moved its Minnesota headquar 
ters from Minneapolis to Mankato. 


More than 75 lumber yard managers 
from five southwestern States attended a 
three-day conference of Long-Bell Lumbet 
Co. representatives in Enid, Okla., recently. 
They met to discuss the outlook for 1942 
in the lumber and construction line, and de- 
velopments in Defense housing. 


Ricardo J. Gutierrez, manager of the Red- 
wood Export Co., San Francisco, Calif., has 
been nominated Guatemala vice consul in 
Berkeley, Calif., by President Jorge Ubico. 
Mr. Gutierrez is a recognized authority on 
Pan-American relations and was chairman 
of this year’s local Pan-American fete. 


The Celina Lumber & Supply Co., Celina. 
Ohio, has been awarded first prize in the 
yard improvement contest conducted in con- 
nection with the annual convention of the 
Ohio Association of Retail Lumber Dealers 
by the Lumbermen’s Mutual Insurance Co.;: 
there were sixty entries in the contest. 


John P. Mosher, who has long been identi- 
fied with the cargo spruce department of the 
Blanchard Lumber Co., Boston, has with 
drawn to establish the Mosher Lumber Co. 
to handle a general line of lumber at whole 
sale with office in the Board of Trade at 151 
State Street, Boston. He has been active 
in the Boston market since 1914. 

E. T. Ronkainen, Max Logging Co., Max, 
Minn., recently visited Minneapolis and 
stated that with his thre sons he is operating 
a 60-man camp near Max and that his mill 
is running three eight-hour shifts daily. He 
has sawed 800,000 feet of white pine, and 
among other contracts he cites one for 60,000 
feet of 16”x10”x20’ Norway pine timbers. 

One of the largest trees on Vancouve! 
Island, B. C., was recently felled at Duncan. 
after three days’ sawing and chopping b) 
Newell Evans and his son. The tree, an 
eight-foot Douglas fir, was cut for the M. & 
G. Logging Co., of which T. L. Garner is 
manager, and was hauled to Cowichan Bay 
on an 18-tire truck. The tree was abso- 
lutely sound. 

M. R. (Doc) Brundage, of the Forest 
Service, has been ordered to Washington, 





: 












Vay 











S 
Be 














May 2, 1942 








Modern Mills. New Day Methods 


e Winton started, 56 years ago, impor- 
changes have come in the lumber busi- 
Logging, mill methods, manufacturing 

11] have changed. And the mills that pro- 
duce Winton lumber have kept pace with 


progress. With modern precision machines 
17 advanced manufacturing processes, 
Winton production is of highest quality. 
Thr 


ugh the years our policy has been the 


Best in Quality and Service for Winton cus- 
tomers. Let us supply your softwood needs 
—Idaho White Pine, Ponderosa, Sugar Pine, 
Western White Spruce, Douglas Fir, Western 
Hemlock, Red Cedar Siding and Shingles. 
There's real satisfaction, as well as good 
profit, in depending on Winton for your soft- 
wood lumber needs. 
Straight or Mixed Cars. 


WINTON LUMBER SALES CO. 


FOSHAY TOWER ... MINNEAPOLIS 





4\ 








IDAHO WHITE PINE: 
Winton Lumber Co., 
Gibbs, Idaho 
CALIFORNIA SUGAR PINE and 
PONDEROSA PINE: 
Amador Lumber Co., 
Martell, California 
WESTERN WIITE SPRUCE: 
The Pas Lumber Co., Ltd., 
The Pas, Manitoba and 
Reserve. Sask. 
PONDEROSA PINE: 
Somers Lumber Cuo., 
Somers, Mont. 
Craig Mountain Lumber Co., 
Winchester, Idaho 
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HRosboro 





A TIMBER SUPPLY OF 


750 MILLION FEET 





Here is an almost unlimited supply of 
fine old-growth Douglas Fir. Timber 
of exceptionally high quality. Trees 
above the average size. This timber 
yields lumber that is sound, strong and 
beautiful, lumber that is durable and 
dependable, ideal for all structural 
uses. The mills of Rosboro Lumber 


Company are 100% modern . . band 
saw mill, remanufacturing plant, six 
Moore cross-circulation dry kilns, plan- 
ing mill, modern storage sheds. We 
manufacture all building items in all 
regular patterns; also timbers. All 
Rosboro lumber 1” and 2”, 20’ and 
shorter, is kiln-dried. 


RS ‘- Rosborough, President. B. S. Cole, Secretary-Treasurer 


. Cooper, Vice-President. 


C. G. Atkinson, Sales Mgr. 


ROSBORO LUMBER COMPANY, sorinstield, Oregon. 
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D. C., for service in the Chief's office be- 
ginning May 1. He will make special studies 
of forest products and wood _ technology. 
Mr. Brundage was transferred from a West 
Coast assignment to New England, follow- 
ing the 1938 hurricane, and has been in 
charge of log buying and field operations. 
Wm. Drath succeeds Mr. Brundage at the 
Boston headquarters. 


Alabama Tree Farms Dedicated 


The “Alabama Tree arms System,” 
sponsored by the Alabama State Chamber 
of Commerce, was formally dedicated on 
April 4 at Brewton, in the pine belt of the 
southern part of the State. During the next 
several weeks it will be marked with other 
introductory meetings in various sections of 
Alabama. In Alabama the Tree Farm Sys- 
tem is working in close harmony with the 
State Department of Conservation and has 
adopted as its standard of good forestry the 
ideas which have been recommended by the 
department's forestry 
division. These place 
emphasis u pon fire 
protection, selective 
cutting, reforestation, 
and the dissemination 
of information about 
the program to own- 
ers of forest lands and 
to the public. 

At the Brewton 
dedication, twenty-five 
persons or companies 
which State Forester 
Brooks Toler had 
found were already 
conforming to the 
State standards of 
sound forestry man- 
agement were  pre- 
sented with  certifi- 
cates by the State 
Chamber of Com- 
merce and with Tree Farm signs to post on 
their land. Emphasis upon the role of the 
small woodland owners in guaranteeing a 
perpetual basis for the forests in America is 
one of the principal objectives of the Tree 
Farm System in Alabama, and was a prin- 
cipal topic in an address by Earl McGowin, 
president of the Southern Pine Association 
and one of the owners of the W. T. Smith 
Lumber Co. of Chapman. Principal speaker 
was Gov. Frank M. Dixon, who told the 
crowd that “there is almost no limit to the 
benefits which perpetual forestry can bring 
to the people of Alabama.” The Governor 
pledged the co-operation of the State ad- 
ministration. Brooks Toler, speaking on be- 
half of the State forestry division, said his 
unit would also give hearty co-operation. 
Among the nationally known firms which 
‘received Tree Farm certificates were the 
T. R. Miller Mill Co., Brewton; Alger- 
Sullivan Lumber Co., Century, Fla.; Ala- 
bama Power Co., Birmingham; Southern 
Kraft Corp., Mobile; W. T. Smith Lumber 
Co., Chapman; Vredenburgh Sawmill Co., 
Vredenburgh; Tennessee Coal, Iron & Rail- 
road Co., Birmingham, and the Scotch Lum- 
ber Co., Fulton. 
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G. A. Soli has resigned his position as 

superintendent of operations at L’Anse, 
Pequanning, and Alberta, Mich., for the 
Ford Motor Co. to accept a position as gen- 
eral manager for the Great Lakes Lumber 
Co., Ltd., of Fort William, Ont. Mr. Soli 
had been with the Ford Motor Co. over 
eight years. In his new undertaking he will 
have charge of manufacturing and _ selling 
thirty to forty million feet of northern 
spruce, and northern and white pine annually. 


The Hon. Joseph B. Grossman, a former 
member of the Governor's council and treas- 
urer of L. Grossman & Sons, Ince., retail 
dealers at Quincy, Mass. has accepted the 
appointment as general chairman of a com- 
mittee consisting of representatives from 
thirty towns surrounding Quincy, to register 
home seekers and secure housing in_ this 
over-crowded Defense area. Mr. Grossman 
is president of a co-operative bank and his 
lumber company operates a chain of supply 
yards in Masachusetts and New Hampshire. 

Canadian Forest Products Ltd., which re- 
cently acquired an extensive forest tract 
along the Nimpkish River on Vancouver 


», ALABAMA 
he. xf 


f rans SU 


Island in British Columbia’s biggest timber 
deal, has completed the purchase of about 
550,000,000 feet of timber in the same dis- 
trict from Michael F. Cudahy of Milwaukee. 
Terms of the deal were not announced, but 
the transaction ranks among the most im- 
portant in recent years. V. H. May of 
Seattle represented the Cudahy interests. 


Lumbermen of Plumas County and off- 
cials of Plumas National Forest met in 
Quincy, Calif., recently and established a 
co-operative arrangement to cover use of 
fire fighters drawn from ranks of loggers 
and sawmill workers for fire suppression 
work this year. The timbermen assured the 
Forest Service that every facility they con- 
trol is available for an emergency. The 
Forest Service indicated it will do every- 
thing possible to provide ample protection 
and to suppress all fires without disturbing 
lumber industry when possible to do so. 


The Germain Co. of Pittsburgh, Pa., on 
April 1 opened offices at 422 Medford Cen- 
ter Building in Medford, Ore. Huntington 
Taylor, the company’s western representa- 
tive, who has heretofore made his head- 
quarters in Klamath Falls, is in charge. Few 
men have as many friends among the West- 
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ern pine producers as Huntington Taylor. 
Mr. Taylor has been an active member oj 
the Western Pine Association for man, 
years. He was formerly manager of th: 
Edward Rutledge Timber Co., Coeur 
d’Alene, Idaho, and later general manage: 
of the Crater Lake Lumber Co., Sprague 
River, Ore. 


Briefs 


The Comley Lumber Co. at Hooker, 
Okla., has undergone a complete remodeling ; 
W. I. Davis is local manager ... Extensiy: 
improvements at the Higginbotham-Bartlett 
Co. in Matador, Tex., have been completed, 
according to Henry Ford, local manager .. . 
The Newman Lumber Co., Newman, IIl., 
opened its new offices recently and gave 
souvenirs to all persons visiting on the open- 
ing day. . . The Lyon-Gray Lumber Co., 
Frisco, Tex., is replacing its building de 
stroyed by fire recently ...W. M. Johnson 
Lumber Co., Bellaire, Ohio, held open house 
the week of April 13 to 18 at its newly re- 
modeled storeroom and offices .. The Falls 
Lumber Co, Cuyahoga Falls, Ohio, has com- 
pleted 48 years in business here... L. R. 
Gillia, owner of the Eagle Lumber Co., 
Memphis, Tenn., was granted a new car per- 
mit—his company makes ammunition boxes 

Hagle-De Cou Lumber Co. has con- 
struction under way on an office building 
addition at its Atascadero (Calif.) retail 
yard . . . Melville Lumber Co., Ogallala, 
Neb., had its safe looted of approximately 
$100 in cash. Paul Braun, owner of the 
3uilders Planing Mill, Wichita Falls, Tex., 
announces that his firm has been awarded 
the contract covering all millwork on the 
large Federal Housing Authority project in 
Lubbock. Four gallons of paint were 
stolen from the Temple Lumber Co. at Bon- 
ham, Tex. 


New Executive Vice President 
Max W. Babb, chairman of the board, has 
announced that because of ill health W. C. 
Buchanan has resigned as president of Allis- 
Chalmers Manufacturing Co. Mr. Buchanan 
has undergone a series of operations recently 
and is going to take a much needed rest to 
effect a complete recovery as rapidly as 
possible. He retains his membership on the 
board of directors and executive committee 
of Allis-Chalmers Manufacturing Co. Walter 
Geist, who has been with the company since 
1909 and who was advanced to vice presi- 
dent several years ago, has been elected by 
the directors as executive vice president. 
There will be no election of Mr. Buchanan’s 
successor until after the annual meeting of 
the company, which is to be held on May 7. 


Headquarters Moved to 
Albany, Ga. 


The Cleveland-Oconee Lumber Co. will 
move its general offices from Gardners, Ga., 
to Albany, Ga., about May 15. The lumber 
mill which has been operated at Gardners 
for thirty-five years has been dismantled and 
the property sold to a large kaolin process- 
ing company. During the past year the com- 
pany has been operating a six-foot band mill 
at Albany, and a new seven-foot band mill 
has been set up at Toomsboro, Ga. The 
band mill operation at Albany is being sup- 
plemented with a planing mill and dry kilns, 
which are now under construction, and the 
office building is being enlarged, preparatory 





v 


a a a ed 


—_——_—— + 








\ ill 
1a., 
ber 
ers 
and 


ym- 
nill 
nill 
The 
up- 
Ins, 
the 


ory 


Pa Ste OR arm i 








Vay 2, 1942 










































Frames Do Their 
Part for 


hey all win 

—architect, 
contractor, 
dealer, owner 
and the cause 
ot lifetime 
economy— 
when a home 
or institution 
is Malta 
Fra me 
equipped. ‘Thus is aided 
national defense. 


i—Overhead Pulley, pro- 
vides definite time-sav- 
ing improvements. 
2—Three-Point Jamb 
Clamp, for leak-tight 
sill. 

$—Mull-Center Clamp, 
for stronger multiple 
frames. 

4—Three-Width Jamb, 
for different thickness 
walls. 








These exclusive features, 
plus 41 years of special- 
izing in top - quality 
frames, supply the rea- 
sons why. 

Malta “Supreme” takes any type 
weatherstrip, weights and your 
choice of stock sash—otherwise 
it’s ready to install. 

Let our Catalog A-2 show how you, too, 
can WIN with Malta. Write for your 
copy TODAY. 


Jamb Clamp 
Prevents Leaks 


THE MALTA MFG. CO., MALTA, OHIO 722 2-21 


Malta Frames Cost Less Per Year Of Service Since 190) 








--MORE THAN EVER 


it is important to fight the ene- 
mies of woodwork — DECAY 
and TERMITES. 


Par-Tou 


is the industry's Number One 
product for this purpose. Costs 
little; yet means much in cus- 
tomer satisfaction. 










Specify ‘‘Par- Tox 
treated’’ on your 
next order. 


Malta “Supreme” 













IRA PARKER & SONS C0. 


OSHKOSH, WISCONSIN 


7S years of service 
to the sash and door 
industry, 
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Here’s why you'll know 
more about Finishing 


the Plywood you use in 


post-war housing! 






net 


TO HELP SPEED 
VICTORY 
the Douglas Fir 
Plywood Industry 
is devoting its en- 
tire capacity to 
war production. 
We know this pro- 
gram has your 
approval. 



















@ What finishes stand up best 
on Douglas Fir Plywood? This 
Weather-ometer is helping us 
answer this question quickly 
and scientifically since it can duplicate the effects of 
a full year’s exposure to any natural climatic condi- 
tion in just one month’s time or less. The results of 
each test, each formula change, each new mixing or 
application technique are carefully recorded, because 
from this material will come finishing data that will 
some day benefit every user of Douglas Fir Plywood. 
. .. And this is only part of our extensive research 
program. We are doing everything possible today so 
that tomorrow Douglas Fir Plywood—"the modern 
ao miracle in wood”’—will 
be more useful to you than 


DOUGLAS FIR : ever before! 


PLYWOOD 
peal Lumber 


MADE LARGER, LIGHTER 
SPLIT - PROOF 


BIRGUOER 


The Douglas Fir Plywood Associ- 
ation welcomes inquiries as to 
the uses and characteristics of 
Douglas Fir Plywood. However, 
non-defense inquiries as to the 
availability or delivery of Doug- 
las Fir Plywood must be directed 
to your distributor. Douglas Fir 
Plywood Assn., Tacoma, Wash. 
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to removal of the personnel from Gardners. 
The AMERICAN LUMBERMAN has been in- 
formed that the exclusive sale of all lumber 
products manufactured at both the Albany 
and Toomsboro mills will be handled by 
the Northcutt Lumber Sales Corp., San- 
dersville, Ga. H. N. Meier is president of 
the Cleveland-Oconee Lumber Co.; A. L. 
Atkinson is vice president; H. L. Baum- 
gardner is assistant treasurer; A. J. Baxley 
is assistant secretary; J. R. Bray is cashier, 
and J. W. McAfee is sales manager. 


New Department 


Albert A. Henry, president of the Metro- 
politan Lumber Co., 4010 West Madison 
Street, Chicago, advises the AMERICAN 


LUMBERMAN that on April 1 last his com- 
pany added a new yellow pine sales depart- 
ment, with R. P. Winter (better known 
to the trade as “Pete”’), as manager. Until 
April 1 the company had been selling only 
western pines. Mr. Winter until recently 
was associated with Mr. Allee in the office 
of the Allee Lumber Co., commission sales 
agents. “Pete” has just returned from a 
trip South, where he called upon yellow pine 
manufacturers, whose product he expects to 
sell. 


New Wholesale Company 


\ new lumber sales organization, North- 
cutt Lumber Sales Corp., was recently 
formed and is now doing business. Offices 
located in the Chapman Building in 
Sandersville, Ga. In addition to having the 
exclusive sales of the lumber products manu- 
factured by the Cleveland-Oconee Lumber 
Co.’s mills at Albany and Toomsboro, Ga., 
this corporation will do a general wholesale 
and commission business in hardwoods, 
cypress and pine. The Northcutt organiza- 
tion will be headed by Charles E. Northcutt, 
with whom is associated his brother Howard 
M. Northcutt, also H. N. Meier and H. L. 
Baumgardner. Mr. Meier is president of 
the Cleveland-Oconee Lumber Co. and Mr. 
Baumgardner is assistant treasurer. 


are 


New Offices 

Offices of the Minnesota & Ontario Paper 
Co., including those of its Insulite and other 
divisions, will be moved about June 1 to 
new quarters on the fifth floor of the Baker 
Building, Second Avenue and Seventh 
Street, Minneapolis, Minn., according to R. 
W. Andrews, senior vice president. The 
company has occupied the same location in 
the Builders Exchange for nineteen years. 
The new general office will be air condi- 
tioned and equipped with modern lighting. 
Ceilings will be covered with Insulite acous- 
tilite to minimize office noise. An unusual 
feature will be a _ specially-designed room 
opening directly off the lobby. Finished 
with Insulite, three of the four walls will 
contain photo murals of north woods scenes. 
The only enclosed private will be 
those of the president and board of direc- 
tors room. Other executive quarters will 
consist of low-paneled rooms ranging along 
the inside wall of the main office. The new 
headquarters, which will house more than 
150 executives and employees, will give the 
effect of a large open area, although it is 
designed to provide economy of desk space 
and minimize inter-office movement and com- 
munication. 


offices 
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Retail Yard Changes 


Whittier, Calif—Austin L. Stafford has 
been appointed manager of the San Pedro 
Lumber Co. yard here, succeeding George 
Hilton, Jr., who has taken a similar position 
with the Peoples Lumber Co. at Ventura. 


Chisholm, Minn.—Philip A. Smith, man- 
ager of the King Lumber Co. here since 
1921, has been transferred to Grand Rapids, 
Minn., where he will work out of the com- 
pany’s headquarters office. Clifford H. Best- 
lund, formerly assistant manager, has been 
named manager of the Chisholm yard. 


Susank, Kan.—Hubert Brockel is the new 
manager of the Wildgen Lumber Co. here. 


Schleswig, lowa—C. J. Claussen has been 
succeeded by his son, Claus, as manager of 
the Farmers Lumber & Grain Co. 


Aliceville, Kan.—Espin French has suc- 
ceeded the late Hugh Winn as manager of 
the Finley Lumber Co. here. 


Falfurrias, Tex.—Frank Ryan has taken 
over his duties as manager of the Lynch 
Davidson & Co. yard here, succeeding G. H. 
Wilson, who has been transferred to that 
company’s yard in Pharr, Tex. 


Sulphur Springs, Tex—Lloyd Talley has 
been appointed manager for Lyon-Gray 
Lumber Co. here; he has been connected 
with the Lyon-Gray company for thirteen 
years and is being transferred from their 
Paris (Tex.) yard. 

Park Rapids, Minn.—R. E. Lehrer has 
accepted the managership of the Lampert 
Lumber Co. here, coming from Clear Lake, 
Wis., where he resigned a similar position 
with the Inter-State Lumber Co. 


Obituaries 


CHARLES M. CLARK, 62, at one time 
manager of the Elliott Bay mills in Se- 
attle, for many years an employee of the 
Wheeler-Osgood Sales Corp., and more re- 
cently secretary and manager of the Inter- 
County Safety Association, died recently 
in a Tacoma (Wash.) hospital. Survivors 
include his widow and son. 





DEXTER BURNSIDE CLARK, 80, long 
an outstanding figure in the lumber ac- 
tivities of Woonsocket, R. I., as head of 
the Woonsocket Lumber from which 
he retired several years ago, passed away 
on April 17 in a Providence hospital. Mr. 
Clark was a native of Woonsocket and be- 
came associated with his father in the 
lumber business, continuing that activity 
36 years before retiring to make his home 
with his two daughters in Providence. 


Co., 





HOLLY R. CRAWFORD, 74, retired saw- 


mill operator, died recently in a hospital 
in Evansville, Ind., following a long ill- 
ness, 

JOHN L. DAY, vice president and gen- 


eral manager of The Armstrong Co. of De- 
troit, Dallas, and Chicago, died at his 
home in Hatfield, Mass., recently. Mr. Day 
started with Armstrong as a sales repre- 
sentative in 1926 and rose to the position 


he held at the time of his death. He was 
popular throughout the industry. His 
headquarters were in Detroit. 

FRANK DIEHL, long identified in the 


woodworking machinery manufacturing 
business, died in a Sheboygan (Wis.) hos- 
pital April 15, following a short illness. 


GEORGE A. DEWEY, 73, retired lumber 
dealer and a descendant of pioneer Mich- 


igan lumbermen, died in Detroit April 13 
after a long illness. Mr. Dewey had op- 
erated retail yards in a number of Mich- 
igan towns. In 1930 he organized the 
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George A. Dewey Lumber Co. in Mt. Clem- 
ens with his sons, which he operated un- 
til 1934. Surviving are his widow, two 
sons, two daughters, and three sisters. 





PHILO R. DRIVER, 73, identified with 
the lumber business in Racine, Wis., prac- 
tically all of his life, died at a local hos- 
pital April 20. He had retired from the 
Kelley Lumber Co. in November, 1941. He 
received his early training in the industry 
as an associate with his father’s sash and 
door factory, operated as the Thomas 
Driver & Sons Manufacturing Co. Surviv- 
ing are two sons, two. stepsons, two 
brothers, and four grandchildren. 





EDWARD DUNHAM, 77, retired lumber- 
man who was well known to the trade in 
northern and central Indiana, died re- 
cently at his home in Logansport, Ind. 





WILLIAM DUFF, 66, Denver, Colo., vice 
president of the Pacific Lumber Co. and 
president of the Brake & Duff Lumber Co. 
died in a Denver hospital recently as the 
result of a heart attack suffered on Jan. 
27. Mr. Duff was born in Ohio and went 
to Colorado in 1910, joining the McPhee 
& MeGinnity company. In 1917 he opened 
his own lumber business and continued in 
it actively until his final illness. He is 
survived by his widow, a son, a daughter, 
a grandson, two sisters, and a brother. 


HARRY H. FRANCE, 81, of Gackle, N. 
D., manager of the Farmers Lumber Co. 
there until December, 1941, when the yard 
was sold to Thompson Yards (Ine.), died 
suddenly of a heart attack on April 13. 
Mr. France was stricken while driving his 
own car. He and William Krekow, for- 
merly manager of the Thompson Yards at 
Streeter, N. D., were on their way to at- 
tend a meeting at Edgeley, N. D. Mr. 
France at one time served as a member 
of the North Dakota State legislature, and 


also had been president of the North Da- 
kota Retail Lumbermen’s Association. 
JAMES A. KELLEY, 92, one of the 


founders and for many years president of 
the Newfane (N. Y.) Basket Co., which 
was later succeeded by the Newfane Lum- 
ber & Manufacturing Co., died on April 15. 


Surviving are his widow, a stepson, and 
a brother. 
30YDEN KINSEY, 67, vice president of 


Lockland Lumber Co., Cincinnati, Ohio, 
died April 20 at a hospital here, following 


a long illness. He had been compara- 
tively inactive at his office in recent 
years. Surviving are his widow, three 
sons, and two daughters. 


GUSTAVE ADOLPH KRAMER, 55, sales 
representative of The Pacific Lumber Co., 
San Francisco and Scotia, Calif., died sud- 
denly of a heart attack at his home in 
Pittsburg, Calif., recently. Mr. Kramer 
was employed in 1907 by the Panama Rai!l- 
way in the Canal Zone during construction 
of the Panama Canal. In 1914 Mr. Kramer 
came to California, where he was em- 
ployed in the sales department of the Red- 


wood Manufacturers Co. in Pittsbure, 
prior to going with The Pacific Lumber 
Co. Mr. Kramer had been selling redwood 


lumber for twenty-eight years. During 
World War I he served in the United 
States Navy. Survivors are his widow, and 
a son, Willmore, a student at Oregon State 
College. 





GRIGSBY C. LEWIS, 78, retired lumber- 
man and descendant of Gen. Andrew Lew's 
of Revolutionary war fame, died April !5 
in a Charleston, W. Va., hospital after an 
illness of two weeks. He had been vi 
president of the J. H. Burns & Bros. Lun 
ber Co., Mansfield, Ohio, for forty years 
Survivors include his widow, seve 
daughters, and three sons. 


GUSTAVUS PETER LOHR, 84, secretars 
of Johnson & Wimsatt, Inc., of Washine- 
ton, D. C., died recently at his home in thi 


city. He had been in poor health for se‘ 
eral months. Mr, Lohr was a native © 
Washington, D. C., and had been Wit! 
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Spokane Pine 





warmers FRAMES 


Dealers call them CABINET jobs 


These are the frames that meet the modern’ cally seasoned for this exacting use. Joints 
demand for highest quality building con- are snug and tight. Weathertite special 
struction. Get acquainted with them, Mr. tongue and groove joints between pulley 
Dealer. You'll quickly recognize their stiles, blind stops and casings. Made in 
superiority. You'll like their fine design, standard and to special detail. Our Per- 
the choice wood used, the manufacturing matol-treated frames bear the brand of 
accuracy. Made of genuine White Pine NDMA, signifying minimum standard ap- 
and Ponderosa Pine, the wood is scientifi- proval of National Door Mfrs. Assn. 























oa rr 20 * Ss ots aan A “s , " 
Members National Door Mfrs. Assn. Sell the Long Lake Line O° Quality Lumber 
; aon Peers A money-making line for you. Idaho White Pine and Ponderosa Pine 
s ' APPROVED ] items, cut from straight-fibred timber, carefully manufactured. Mixed Cars 
; NATL. DOOR MFRS. ASSN. —Frames, Package and Lineal Trim, Mouldings, Lath, Cut Stock. 








LONG LAKE LUMBER COMPANY ‘~Sroxane. 
SPOKANE PINE PRODUCTS CO. WASHINGTON 














HERE’S WHY 


WESTERN PINES are unsurpassed 
for making KITCHEN CABINETS 


ns 








on : AS ,. QUICKLY ~ ACCURATELY 
the - \ = + Why guess at moisture content of your 

i- - RS ™ lumber when Moisture Register will tell 
ae € “ : * you the exact amount in 3 seconds or less? 
x 3 Yes, it’s as easy as checking the air in your 


; _\ tires. Simply press the button and read 
nd - 2 *: the dial. + No points to break off or 
~ mar the lumber, no calculations to make, 





no wasted time. Moisture Register is the 
modern standard in moisture testing —the These 2 al go = = easy to -_ .~ —— 

: : with nails or glue. ey dress smoothly. Hardware is 
sean ote, ed ay toy anny quickly and easily applied. Drawers slide smoothly. 
= Prominent lumber firms and organizations Doors swing properly and fit snugly. Ideal for band- 
in ' . &) throughout the country. Write for complete sawed valances. Smooth base makes for gleaming fin- 
_ : information today. ish with paints or enamels... No defense restrictions on 

the production of these woods. It’s a good time to push 


MOISTURE REGISTER CO. kitchen remodeling. 


5117 KINSIE ST. + LOS ANGELES, CALIF. It pays to stock the Western Pines 


WESTERN PINE ASSOCIATION, Yeon Building, Portland, Ore. 


*Idaho White Pine ‘Ponderosa Pine “Sugar Pine 
*THESE ARE THE WESTERN PINES 
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“You CAN’T 
beat 


Long Leaf” 








WY if LONG 


LEAF 
Arist f - 
Structural Woods Yellow Pine 


This lumber makes friends because it 
makes GOOD. Dealers and builders 
choose it. Strong-fibred, time-defying, 
it's THE lumber for construction work. 





Wier Long Leaf Lumber Co. 
HOUSTON, TEXAS 


Mills: Wiergate, Texas 





Cuapman & Dewey 
LUMBER CO. 


Memphis, Tenn. 


Manufacturers of “€ & D” Brand 


OAK FLOORING 


and 


HARDWOOD LUMBER 


FAMOUS ST. FRANCIS BASIN 
x4 


TOA CULCLELLE 
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Johnson & Wimsatt since about 1883. He 
was the father of Major Lenox B. Lohr, 
president of the Museum of Science and 
Industry in Chicago and former president 
of the National Broadcasting Co., Inc., who 
survives him. A stepson also survives. 





MALCOLM D. McKERROLL, 60, dealer in 
lumber and coal at Owen Sound, Ont., for 
many years, died April 13, following a 
year’s illness. Surviving are his widow, 
a son, and a daughter. 





MICHAEL T. O'CONNELL, 80, pioneer 
retired southwest Washington lumberman, 
died at his home in Winlock, Wash., April 
14, after an illness of several weeks. He 
was born at Maiden Rock, Wis. Before 
moving west, he was associated with the 
Lea Ingram Lumber Co. at Zion River, 
Wis. In 1907 he moved to Winlock and 
purchased the mill and timber holdings 
of the late J. A. Veness, which he oper- 
ated for many years as the O'Connell 
Lumber Co. Survivors include his widow, 
a daughter, and a son. 





MRS. EMMA O'NEILL, wife of John R. 
O'Neill, president of J. R. O'Neill Lumber 
Co., Cincinnati, Ohio, died recently. 


THOMAS REYNOLDS OWEN, Sr., 55, 
who had been engaged in the lumber busi- 
ness in South Carolina for thirty years, 
died recently in a Sumter (S. C.) hospital, 
after an illness of two weeks. Mr. Owen 
was a resident of Kingstree, S. C., and 
at the time of his death was connected 
with the Kingstree Lumber & Manufactur- 
ing Co. Surviving are his widow, a son, 
a daughter, and a sister. 





LEWIS P. RODGERS, 52, manager of 
the W. T. Carter Lumber Co. in Dallas, 
Tex., died recently at a hospital there, fol- 
lowing a _ stroke suffered a few hours 
earlier in his office. Mr. Rodgers had been 
with the Carter company for thirty-five 
years. He is survived by his widow, two 
sons, and a daughter. 


CHARLES E. SHAW, 59, credit and of- 
fice manager of the Pacific Lumber Co., 
San Francisco, Calif., died suddenly of 
an heart ailment on April 17. He is sur- 


vived by his widow, a daughter, and a 
son, 
WILLIAM R. THORSEN, 81, president 


of the West Side Lumber Co., San Fran- 
cisco, Calif., died recently at his home in 
Berkeley. Mr. Thorsen was born in Mil- 
waukee, Wis., but had lived in Berkeley 
since 1906. He is survived by two sons 
and two sisters. 


STEPHEN JACKSON WEST, 55, presi- 
dent of the West Lumber Co., Atlanta, Ga., 
died April 12 at his home there. He had 
been in ill health nearly two years. Mr. 
West was connected with the West Lum- 
ber Co., which his father, J. J. West, 
founded. His brother, George West, was 
associated with him in the firm. Before 
his illness, Mr. West was active in civic 
and religious life in Atlanta. Surviving 
are his widow, a son, and two grand- 
children. 


R. GRAHAM WHITE, 59, president and 
general manager of the Major & Loomis 
Co., Hertford, N. C., was drowned acci- 
dentally in the Perquimmins River. His 
body was found floating between two 
lumber barges near the plant on April 24, 
after he had been missed from the office 
for several hours. 


Business Changes 


ARIZONA. 
Lumber Co. 
Co. 


CALIFORNIA. Los Angeles—Acme Moulding 
Co. (or Ace Venetian Blind Co.) succeeded by 
Wood Refining Co. 


Scottsdale — Hamman-McFarland 
here succeeded by Hays Lumber 





Newhall—Lumber Ine. succeeded by Ham- 
mond Lumber Co. 
Quincy—Barrington & Bridgewater Lumber 


Co., purchased recently by Ray McDonald, will 
be known as Mount Hough Lumber Co. 

San Francisco—H. S. Thomson lumber and 
millwork business at 1775 Mission Street, has 
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been purchsed by J. G. Morris, who has been 
with the firm for the past 17 years. Mr. Thom- 
son has retired. 


COLORADO. Castle Rock-—Douglas Count) 
Mercantile Co. succeeded by Ricardson Lumbe) 
Co. 


ILLINOIS. Nameoki—Nameoki Lumber & 
Material Co. succeeded by Tri-City Lumber Co. 


INDIANA, Elnora—Elnora Lumber & Sup 
ply Co. succeeded by Reel-Blue Lumber Co. 
Griffin—Griffin Lumber Co. succeeded by 
Reel-Blue Lumber Co. 


IOWA. Swisher—Home Lumber Co.,_ Ine 
succeeded here by Vondracek Feed & Lumbe: 
Co. 








KANSAS. 
succeeded by 


Winfield—Comley Lumber Co, her 
Winfield Lumber Co. 


MINNESOTA. Barrett — Lund Lumber (© 
succeeded by Erickson-Hellekson-Vye Co. 


MISSISSIPPI. Shubuta—J. C. Bomar Lum- 
ber Co. succeeded by M. H. Hall Lumber Co. 


MISSOURI. Kansas City—King Lumber «& 
Supply Co. sicceeded by King Lumber Co. 

Kansas City—Wingate Lockridge Lumber Co 
succeeded by Wingate Lumber Co. 

Van Buren—Birch Tree Lumber Co. suc- 
ceeded here by W. Z. Gossett. 


OREGON. Crabtree Lemada 
succeeded by Wiseman Lumber Co. 


SOUTH DAKOTA. Claremont — Claremont 
Lumber & Hardware Co. succeeded by Clare- 
mont Lumber Co. 


TEXAS. Anton and Lubbock—Telford Lum- 
ber Co. changed name to Builders Lumber Co 

Van Alstyne—A,. A. Fielder Lumber Co. suc- 
ceeded by D. B. Fielder Lumber Co. 


WASHINGTON. Holcomb—wW. A. 
ceeded by George W. Newell. 


CANADA. ALBERTA. Clandonald—Algot «& 
Currie Lt. succeeded by R. W. Currie. 





Lumber Co 





Gage suc- 


Incorporations 


CALIFORNIA. Bakersfield—The Bakersfield 
Box Co. was recently formed to take over the 
plant of the old Kern Box Co. and produce 
shook for boxes and fruit and vegetable con 
tainers. Sales will be through the Dwight 
Lumber & Box Co. 

Whittier—Home Builders Supply Co.; $50,000. 

CONNECTICUT. 
Co., Inc. 

IOWA. Sioux City—Lumberman’s'§ Associa- 


tion Buyers Co.; $25,000. Wholesale and retail 
lumber, fuel, and building materials. 


KENTUCKY. Owensboro—Murphy Box Co.; 
$20,000. Will manufacture boxes. 
Pikeville—Caney Creek Timber Corp.; $2,000. 


MARYLAND. Salisbury—The Southern En- 
gineering & Manufacturing Co.; to deal in lum- 
ber, timber, and allied products. 


Canton-——The Miner Lumber 


OHIO. Alliance—Mount Union Lumber Co. 
TEXAS. Fort Worth—Kaytee Lumber Covo.; 
$5,000. 


Harlingen—Harlingen Building & Supply Co.: 
$10,000. 


VIRGINIA, Norfolk—Trant Blackout Shut 
ter Corp.; to manufacture and deal in shutters 
and similar articles. 

Richmond—Rural Lumber Co. Ine.; $50,009; 
sawmill proprietors, timber and lumber dealers. 


CANDA. BRITISH COLUMBIA. Vancouver 
—Lions Gate Lumber Co. Ltd., 470 Granville 
Street; lumber merchants. 


New Ventures 


MASSACHUSETTS. Boston — Mosher Lum- 
ber Co. established by John P. Mosher at 131 
State Street. 


NEW YORK. Buffalo—The Export-Import 
Lumber Co., 2541 Delaware Avenue, has been 
formed by Joseph D. and J. Burge Burrell. 


SOUTH CAROLINA. York — York Lumber 
Co. M. G. Pursley, Jr., will be manager. 


Casualties 


CALIFORNIA. Bakersfield—King Lum er 
Co. damaged an estimated $50,000 by fire. 1€ 
blaze was confined to a small area and did not 
reach the company’s office, store, planing mil 
and stock of rough lumber. 


OHIO. Painesville—Economy Lumber © 4 
destroyed by fire, with loss estimated at $50,000. 


OREGON. Linnton—West Oregon Lumicr 
Co. suffered loss by fire, estimated at $100.0”. 
Loss was confined mostly to the head rigs!!s- 


UTAH. Murray—Ben Gordon & Sons plan- 
ing mill and the office and display rooms of 
Morrison-Merrill Co. destroyed by fire, W''" 
damage estimated at $50,000. 








SD ciathschait ok oe 





ta 8 ts 


Ma 








, > 


en 
n 











q 
Z 
a 
4 
i 
Pe 


May 2, 1942 Amemecanfiumberman 


Koad now! NEW ROOFING DATA BOOK 






































HELPS YOU BUY...BUILD...SELL! 
FREE... Send for your copy today 


| FOR THE FIRST TIME—ALL THESE 
pct «2° \ FACTS= COMPLETE IN ONE BOOK 


Complete, honest information . . . arranged for 
quick reference . .. on all phases of asphalt roof- 





. 
eoor? 
ne es 


Tee ing. Photographs, diagrams, descriptions, how 
to select. handle and apply shingles... roll 
aneneee™ roofings ... built-up roofs. 
— NO OTHER BOOK LIKE IT 


68 pages—with more than 167 illustrations— 
or" what-it-looks-like, how-to-do-it. How shingles 
er are made ... how cut to shape ... how mineral 
sociale surfaced ... the ingredients that go in and what 
you get... how to select the right product for a 
given slope... up to date, simplified methods of 
- measuring roof areas and estimating quantities 
of roofing materials needed . . . facts about fire 
resistance ,,. weather resistance ... asphalt. 


ASPHALT BUILT-UP ROOFING 
How to apply +0 °°" . 
How to select + °°" 4 
Specifications - eee 


AN 
w TEXACO © 
WOW sear YOU --- 


MAIL COUPON BELOW 


Texaco prepared this material originally as a 
handbook for its own organization. From, this, 
a data book was produced for dealers. Its 
popularity and practical value suggested the 
present book. So here it is—edited, enlarged 
and further illustrated—for you in the building 


pete «s) 
ndex—pase field—to help you. 


(see complete " 
_ 


AN INVALUABLE REFERENCE BOOK 


THE TEXAS COMPANY FOR: 
u.s.h Builders 
Contractors 
Superintendents 


Lumber and Building 
Material Dealers 
Real Estate and 

Development Operators 
Savings and Loan and 
Financial Groups 

(East of the Rockies only) 


“I learned more about asphalt roofing and other 
asphalt roofing products from your Data Book 
than from any other manual I have ever seen.” 





52 
TuaT is the unsolicited statement of a prominent sauaa= xy, Roofing piv., Dept ALS 
building expert. Now, more than ever, you have to r TEXAS COM Yorks . ie 68 pag 
plan, buy, build and sell with infinite care. This book g = E A2nd Str N Pe new complce any Wa) 
will help you do a sounder, surer job with the biggest j " my COPY Js not obliga’ 


Yes, I — This does ” 


single unit in most small buildings—the roof. Fill in B Roofing Pa ec aan 
coupon and mail today . . . no obligations. i en en? 
mame gown 
| _ i ar 
TEXACO( 4-4“ |ROOFINGS § "" 
J | _— ge se ae 
Made with Texaco’s own Asphalts 992% pure State 


THE TEXAS COMPANY City crater CPE oe fil in 
135 East 42nd Street, New York,N.Y.  |§$B , gma... oY i 
* 1s) Y 















With in- 
creased facili- 
ties. we are 
meeting Uncle 
Sam’s de- 
mands in War 
production — 
and _ striving 
to give best 
possible serv- 
ice to regular 
customers. 











Log Cabin 
SIDING 


For permanent 
construction. 
Get our prices. 


icular your customers may be 
hey like this Cros nber 

ck like this makes easier se ng, “better 
ilding. The line inch ludes | famous Rose- 


nary Pine Finish, Oak Flooring, Yar dc ind Shed 
ks, Dimension, Ceiling ‘Si ding Reoneeanes: 
J i e, Timbers, Treated Lumber, Tin 


P Shingles. 


CROSBY LUMBER & MFG. co. 


CROSBY, MISSISSIPPI 








NOT GUNAS...Vet they ARE for War Needs 


Logs like these yield lumber that is vital war material. The five logs 
shown above were cut from ONE Southern Pine tree—typical of the 
kind of timber from which Urania lumber is produced. 


UJ a AN : Yellow Pine 


and Hardwood 
DIMENSION . .. TIMBERS 


The high place occupied by Urania lumber in the regard of 
dealers and builders is the result of this line’s superior qual 








Crosby Modern Lumber 


ity and unfailing dependability. These superfine product 
have everything that modern milling and up-to-date manu 
facturing can give. For more than 42 years we have bee: 
producing this better lumber. This is a sustained yield 
operation, assuring a permanent supply of Urania quality 
stock. 


Members S. P. A., S. P. I. B.. 
Southern Hardwood Producers 


©) The Urania Lumber Co. ltd. 
' Urania, Louisiana 


Lumber Manufacturers and Tree Farmers 
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Y Repairing 





Thurstan Flavelle Limited 


Port Moody, B.C., Canada 





H Check these jobs and go after the business 
"FEV EL-AND.... Y Remodeling with ‘'T-F Brand’ Siding. A natural insulator. 
78 Gives lifetime service. Good seller, regular 


’ G4 LOW repeater. All grades and sizes. Send orders 
Y Farm Buildings and 


Port Moody, B. C., Canada. 
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Now! Push 

“T-F Brand” 
Siding 
Finish 

Shingles 


Straight and 
Mixed Cars 











LUG DF 








inquiries to Thurston-Flavelle Limited, 
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POLSON LUMBER 


Division of Polson 

















Direct from our forests 


RAIL AND WATER SHIPMENTS 


HOQUIAM, WASHINGTON 


and Douglas FIR 





& SHINGLE MILLS 


Logging Company 
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Fhe English definition of baron is: “A 
nobleman.” From the standpoint of lumber- 
men probably no other epithet has been used 
incorrectly as often as the appellation “lum- 
But this is the story of a true 
“Lumber Baron’—a typical pioneering spirit 
of a noble industry. The loggers, the lum- 
herjacks, the mill operators, throughcut the 
history of America have gone out into the 
ereat forests to harvest a crop matured over 
scores and even hundreds of years and have 
blazed the trail for civilization to follow. 


ber Baron.” 


Nathan Coleman now living in an attrac- 
tive, comfortable, all wood, home of late 
Victorian model at The Dalles, Ore., is such 
a “lumber Baron.” For sixty years Nat 
Coleman built and operated sawmills or 
worked in them through every step. He 
was seldom connected with the biggest mills 
hut wherever he is known lumbermen say 
Nat Coleman always built smart mills. 

They didn’t look radically different from 
other plants but they always ran efficiently. 
It evident from his record that he took 
great delight in working out the problems 
of a new operation. He would take the mill 
through the construction period and then 
stay with the operation for a year or two 
until it had proved its worth. Then his in- 
terest would begin to wane and pretty soon 
he would sell off his home or personal effects 
and the Colemans would be on their way to 
a new enterprise. 

“at retired a few years ago about the time 
he and Mrs. Coleman celebrated — their 
Golden Wedding anniversary. It won't be 
long now until they will be celebrating their 
Soth anniversary and a month or two later 
Nat will celebrate his 82nd birthday. 

Nathan Coleman was born in Etna, TL. 
ona farm January 9th, 1861. When he was 
12 years old Nat went to work in a short- 
lea pine sawmill near what is now Eureka 
Springs, Ark. where his father was engaged 
m the lumber manufacturing business. As 
the re were no schools within scores of miles 
his school days were over and what educa- 
tion he secured from then on was in the 
school of hard knocks while busily engaged 
in the lumber business. 

Nat stayed with his father during the next 
15 years. Part of the time they cut pine. 
part of the time they were in the hardwood 
country, 


In 1885 they moved the mill near Dona- 


Lumberman’s Story Is 
Typical of Industry’s 
Hardy Pioneer Spirit 





phin, Mo., and of all the moves Nat Cole- 
man made in his long business career this 
was the most fateful for here he met Miss 
Irene Thompson, who had just come up 
from her home in Kentucky. They were 
married Nov. 20, 1887. 

In the meantime Nat had bought the saw- 
mill from his father and this was their first 
parting. 

Nat moved the mill to Varner, Mo., on 
the Iron Mountain railroad but soen sold it. 
He then became a mill builder in that field 
of the industry in which he was to obtain 
his greatest reputation. He built this first 
mill in Varner for George Owen. 

From there he went down to Walnut 
Ridge, Ark., and operated a mill for W. M. 
Ponder. The next move shortly thereafter 
was to Winona, Mo., where with Joe Fisher 
of the Ozark Land and Lumber Co. he 
helped build the sawmill. 

Two years later he went down to Grandin, 
Mo., with Capt. J. B. White at the time the 
Missouri Lumber & Mining Co. started its 
new plant. It was here at Grandin that the 
first son, A. B. Coleman, now plant super- 
intendent at Kinzua, Ore., was born. 

A year and half later we find the Cole- 
mans at Springfield, Mo.. where Nat owned 
and operated a screen door factory. This 
business did not appeal to Nat and we find 
him shutting it down and going off to Mer- 
rill, Wisconsin, as filer for T. B. Scott Lum- 
ber Co. 

During the next 25 years Nat helped build 
and operate many mills for other men. 

And then in 1920 he went to Omak, formed 
a corporation. and he and J. C. Biles bought 
a band sawmill near Omak and a box factory 
in the town. This was the start of the Biles- 
Coleman Tumber Co. of Omak. one of the 
prominent manufacturers of pine lumber and 
millwork in the Inland Empire. 

Nat gave a block of stock in the Biles- 
Coleman Lumber Co. to each of his three 
sons, all of whom by now were working for 
the company. In 1923 he sold the balance of 
his interests to Mr. Biles, his sons and 
others. 

Nat had retired from the lumber business, 
er so he said. Mrs. Coleman says she 
thought she had him weaned away from 
sawmills then. They purchased an auto- 
mobile and started to do some sightseeing 
about the country. 





49 


During this period Nat met E. D. Wet- 


more of Warren, Pa. Mr. Wetmore, a vet- 
eran lumberman and the owner of large 
timber holdings on the Pacific Coast and the 
pine districts of eastern Oregon, made a 
proposition to him. 

Back up into the sticks went Nat and put 
in four years building and starting the mod- 
ern sawmill and millwork plant of the 
Kinzua Pine Mills Co. at Kinzua, Ore. After 
the first year of operation the three sons 
took hold in 1929. 

Once again Nat retired and he has made 
it stick now for several years. Nevertheless 
Mrs. Coleman is not too sure. She says 
quite often Nat goes down to visit a little 
mill near their present home. When he gets 
sawdust on his hat he feels better but some- 
times he gets so mad the way it is run that 
he threatens to buy it and put it in order. 

Lumbering is still a pioneer business but 
not in the old sense when transportation and 
communication as we know them now were 
non-existent. Operations were isolated and 
the operator had to know all of the details 
and have the ingenuity to solve his own 
problems. 

Nat Coleman went through many opera- 
tions with the title of “filer.” That was 
only a part of it. In many operations, he 
filed the mill, did the millwrighting, super- 
vised the operation. He was one of the 
earliest successful bandsaw filers. 


Yes, this is a story of a lumber baron, a 
lumber nobleman if you please, but not in 
the sense of acquiring vast wealth. The 
Colemans have raised a family of three sons, 
ail of whom have made enviable reputations 
for their ability in a great industry. Cer- 
tainly much credit must be given the mother 
of these boys for her influence and ability to 
maintain a home under the handicap of 
changing its location on an average of about 
once every three years. 

In their declining years Mr. and Mrs. 
Coleman make their home in The Dalles, 
mainly because outside the “sticks,” it is the 
nearest to Kinzua of any attractive com- 
munity. Both Mr. and Mrs. Coleman still 
read THE AMERICAN LUMBERMAN  regu- 
larly just as they did all through the 48 
years since it came into existence with the 
consolidation of the Northwestern Lumber- 
man and The Timberman in 1899. 
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With this issue the AMERICAN LUMBERMAN is inaugurating a new service to its readers 
designed to facilitate the obtaining of complete and detailed information about any of the 


ew products described in the brief ttems in this department. 


To secure full information 


thout any product mentioned here, or to secure a copy of any literature described, a reader 
necds only to check the key number on the accompanying coupon which corresponds to the 
umber appearing in the last sentence of the item in which he is especially interested; then 
lip and mail the coupon to the AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 
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Meith the Times is the title of a portfolio 
which gives complete information about the 
new line. A copy may be secured by check- 
ing number 521 on the accompanying cou- 
pon and mailing it to the AMERICAN LuM- 
BERMAN, 431 S. Dearborn St., Chicago, Il. 


Asphalt Roofing Book 


Complete information on all 
asphalt roofing is contained in a new book 
prepared and offered free of charge by the 
roofing division of The Texas Co., manufac- 
turers of “Texaco” Contained in 
the book is information on how to 
handle and apply shingles, roll roofing and 
built-up roofs. 


phases of 


roofings. 


select, 


The manufacture of asphalt 
shingles is explained and information about 
estimating roof areas and quantities needed 
is given. A copy of the book may be had 
without obligation by checking number 5210 
on the accompanying coupon. 


Plywood Finish Literature 

ln Ideal Finish for Plywood is the title 
of a new folder just produced by the O’Brien 
Varnish Co. It describes the procedure and 
advantages of finishing plywood, particularly 
fir plywood, with O'Brien “Pen-chrome 
Blonde” finishes. This finish is said 
to combine the light pleasant tints obtainable 
with paint and the easy maintenance of 
natural finishes. It is well suited to 
use on fir plywood dry wall construction be 
cause the need for joint treatment is elimi- 
nated, and the finishing cost is low. 
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For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with the numbers to be 
found in the last sentence of the particular items in question. 
coupon, clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dear- 
The desired information will be forwarded promptly. 
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5211 
5216 
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5218 


Sign the 


May 2, 1942 
the Pen-chrome line and colors may be ob- 
tained by checking number 528 on the ac- 
companying coupon and mailing it to the 


AMERICAN LUMBERMAN., 


Free Display Rack for Linseed Oil 


A display rack for “Pol-Mer-Ik” linseeed 
oil is being offered free of charge by the 

Archer - Daniel - 
Midland Co.,  manu- 
facturers of that prod- 
uct. The display rack 
points up the advan 
tage of packaging lin- 
seed oil in cans. It 
can be centrally placed 
on the display floor to 
attract attention 
save steps for 
dealer. Details about 
securing this display 
rack may be had by checking number 527 on 
the accompanying coupon and mailing it to 
the AMERICAN LUMBERMAN, 


and 
the 





Color Decoration Book 


Color Keys to Decoration is a new book 
with 111 colorful room and setting pictures 


designed to make it easy for the average 


home owner to plan harmonious — color 
schemes for redecorating their rooms. The 
manual has Leen prepared by the United 


States Gypsum Co. and is filled with case 
studies and helpful suggestions. A copy is 
available free of charge to those who check 
n-mber 524 on the accompanying coupon and 
mail it to the AMERICAN LUMBERMAN., 


Blackout Formula 


A formula particularly designed for the 
complete blacking out of windows and other 
glazed openings has been announced by The 
Ruberoid Co. Features claimed for it are 
complete opacity, a non-reflective surface, a 
high degree of shatter resistance and ease of 
application. The formula consists of apply- 
ing first a 1/16 inch layer of “Ruberoid” 
plastic cement, then over this a sheet ol 
“Ruberoid” saturated asbestos felt, and 
finally another layer of the plastic cement 
applied with a trowel. Further information 
is available by checking number 5213 on the 
accompanying coupon. 


Wallpaper Situation 

A comprehensive interpretation of — th 
effect of the war upon wallpaper and_ th 
wallpaper business is contained in the April. 
1942, issue of The Cooperator, a monthly 
publication of the Lennon Wall Paper Co 
It is stated that the government has autho: 
ized the issuance of new lines of wallpap: 
for 1943. A copy of The Cooperator ma) 
he had by checking number 525 on the a 
companying coupon and mailing it to th 
\MERICAN LUMBERMAN, 


New Issue of Credit Book 


The new May, 1942 Red Book publishe: 
by the Lumbermen’s Credit Association, Inc 
of Chicago and New York has just come 
from the presses and carries 1,689 new 
names which were not in the previous edi- 
tion. New listings include lumber manufac- 
turers, wholesalers and retailers, and also 
several hundreds of industrial concerns now 
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Fir logs on their way 


to White River Mi£ill. 
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Meeting America’s Vital Needs 


America is fighting. On battle front, on production front, the 
fearful war is waged. Until Victory is won the resources of 
White River Lumber Company are at the Nation’s command. 
Uncle Sam’s orders take precedence over all else. We are 
working and producing as never before—supplying lumber for 
war needs, for Defense industries. Doing our best to meet our 


regular customers’ needs. These large modern mills of White 
River, with skilled workers and up-to-date manufacturing equip- 
ment, will continue to be dependable sources of lumber supply. 
First quality products in old-growth Douglas Fir, West Coast 
Upland Hemlock. Yard and Shed Stock, Fir Timbers, Bevel 
Siding, Mouldings. 


WHITE RIVER LUMBER CO. (Siz) Enumclaw, Washington 








HIS group of America’s 
outstanding magazines 
will carry the Fir-Tex story to the consuming public 
during 1942. 

The opening gun is a full page in four colors in 
the June issue of American Home on the newsstands 
and in the subscribers’ homes May 20th. 

Tie in with this program. Ask your Fir-Tex 
distributor to assist you in making window and 
counter displays. See that he supplies you with 


There's Profit for You in this 
FIR-TEX 1942 Advertising Program 





adequate literature and samples. This is the year 
that remodeling ‘obs requiring Fir-Tex for walls 
and ceilings are vitally important to every building 
material dealer. There’s profit for you in Fir-Tex. 


FirR-TEX 


INSULATING BUILDING BOARD 
General Distributors 
BUILDING PORTLAND, OREGON 
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1108 PORTER 
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To Prevent Rot, Fungus 
and Insect Attack 


If your wood products, planking or lumber are to be used in 
damp climates, for camps, for docks, rafts or other purposes 
around water—fresh water or salt—treat the wood with 
Cuprinol. It is non-poisonous and readily applied by brush, 
spray or dipping—in and out, as quick as that! 





Cuprinol deposits metal in the wood, and as a result makes End-Matched 

it impossible for the spores of fungi to obtain food from the 

wood. Wood borers leave Cuprinol alone. The wood is The mills of Lightsey Brothers have Casing. Lightsey Flooring, cut from 

lastingly preserved. a daily capacity pes feet. choice selected stock, is carefully 
With Moore cross circulating kilns and expertly manufactured. Floor 

+ . . rei ype eee pce ala wicsit ing richly beautiful in color, grain 

The greater the dampness with which you must contend, the a oe and finish, uniformly fine in tex 

greater the need for Cuprinol. And yet Cuprinol treatment aried. ‘eee cook” Gece ture. Straight and Mixed Cars 


is low enough in cost for general use everywhere. Write for 


information. Members of 


Souther Pine r J 
CUPRINOL, Inc. 515 Massachusetts Ave. Cambridge, Mass. eee Rs" LIGHTSEY BROTHER 


Nat. Oak MILEY, SO. CAROLINA 


Flooring Assn. 























California Sierra California Sugar and 
High Elevation Ponderosa Pine 
Quality Timber Selects, Shop Lumber, Pattern Lumber, 


Mouldings, Common Boards. Dimension 


Planing Mill, Box Factory, Moulding Factory 





MILLS AT SALES OFFICE 
QUINCY, CALIFORNIA QUINCY, CALIFORNIA 
SLOAT, CALIFORNIA ©. C. MORRIS, SALES MGR. 


via’ ny | ’ il | > =u >, La EA AF . a 
WVINCY LvM BER COMPANY, c. Quincy, 


California 





@ All We Manufacture is Cypress 
@® And All the Cypress We Manufacture is 


GENUINE TIDEWATER RED CYPRESS 


It's The Best You Can Buy 


BURTON -SWARTZ CYPRESS COMPANY 
PERRY, FLORIDA 
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buying lumber and allied products in large 
quantities. Since the issuance of the Novem- 
ber, 1941 Lumbermen’s Credit Rating Book 
the Association has reported 7,759 credit 
rating changes, both favorable and unfavor- 
able, in its twice-a-week supplements. Check 
number 529 for complete information about 
obtaining the credit association’s services. 


Plastic Threshold 


\ new extruded plastic threshold said to 
have highly desirable weatherstripping quali- 
ties for outside door protection is being 
offered by the Allmetal Weatherstrip Co. 
at the same price as metal thresholds. The 
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“Tenite-Two,” a cellu- 
ise acetate product of Tennessee-Eastman, 
s said to be practically indestructible. Two 
lesigns, both of rich brown colored plastic, 
re available in lengths for standard door 
vidths. Screw and interlocking hook are 
ncluded. Further information may be had 
y checking number 522 on the accompany- 
ng coupon and mailing it to the AMERICAN 
MBERMAN, 


naterial, known as 


Pressure Instrument Catalog 


A new catalog of Taylor pressure instru- 
nents fully describing the bourdon spring, 
cllows and manometer type of instruments 
ior indicating, recording and controlling 
iressures is ready for distribution. Latest 
information on gauge, differential and abso- 
lute pressure and vacuums is in the catalog. 
\ copy is available by checking number 5212 
m the accompanying coupon and mailing it 
to the AMERICAN LUMBERMAN. 


New Asbestos-Cement Board 


An asbestos-cement board of the type be- 
ing used in war work has been added to the 
building material line manufactured by The 
Celotex Corp. It will be distributed through 
New England and the Middle Atlantic states. 
The board is a rigid, hard, non-combustible 
product with a smooth, even surface, afford- 
ing good light reflection, and is a light gray 
color. It is available in three thicknesses, 
'g inch, 3/16 inch and '4 inch, and comes in 


American fiunberman 


two standard sizes, 4x4 feet and 4x8 feet. 
The board may be applied with nails, 
screws or bolts and may be painted if de- 
sired. Check number 5214 on the coupon 
for complete information. 


Fast Setting Putty 


A new glazing compound designed for fast 
production line sash and door glazing has 
been introduced by the Biddle Co. and named 
“Super-Speed Perma-Glaze.” The new com- 
pound is said to be easy working, fast set- 
ting, and non-cracking. No mixing is re- 
quired. The product resulted from much 
research by the Biddle Co., which claims to 
be America’s largest exclusive putty makers. 
Full information will be sent to those who 
check number 523 on the accompanying cou- 
pon and mail it to the AMERICAN LUMBER- 
MAN, 


Book of Homes 


A new book of homes, most of them with- 
in the $6,000 price limitation for defense 
housing has been prepared by the Weyer- 
haeuser Sales Co. The book features large, 
natural pictures of the homes and isometric 
drawings giving a bird’s eye view of room 
planning and furniture arrangement. The 
homes were designed by trained architects 
and engineered to assure utmost value for 
the building dollar spent. The Weyerhaeuser 
company suggests that dealers outside of 
defense areas use the 4-Square Book of 
Homes to Luild a backlog of prospects for 
post-war business. By checking number 
5216 on the accompanying coupon one will 
receive complete information about the book. 


Roofing Advertising Kit 


A unique portfolio of advertising and sales 
promotion material for Barrett roofing, sid- 
ing and insulation materials has been pre- 
pared by that company and is available to 
dealers and jobbers. Actual specimens of all 
Barrett building material literature, includ- 
ing dealer letterheads, business cards, sales 





forms, etc., are contained in seven tabbed 
accordian folders. The Barrett advertising 
catalog is included in the kit and gives full 
descriptions of character and usefulness of 
all Barrett literature. Further information 
about the kit and the catalog may be had 
by checking number 528 on the accompany- 
ing coupon and mailing it to the AMERICAN 
LUMBERMAN. 


War-Time Wall Panel Folder 


A folder recently issued by March Wall 
Products, Inc., gives 4 Quick Summary of 
the Advantages of “Marlite’ for War-time 
Construction and is so titled. Samples of 
“Marlite Velvetex” and “Marlite Deluxe” 
are attached to the folder. 
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GREGG Corner Cabinet 
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CABINET 63A 
This well-designed corne 
nia 


. 
Pi charm is highly valued for decor- 
oses and its 
Plywood and treated 
sti — protection. All parts 
rdware illustrated) ar 
tructions are furnished. 

o”ga" ” $13. 9 F.O.B. 
BODY SIZE 397x84"x16 te ol 
Packed corrugated carton. Wat. 85 Ibs. 





Sold only through recognized dealers. Send 


check less 2 


GREGG & SON 


Manufacturers of quality woodwork since 1719 


NASHUA NEW HAMPSHIRE 
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RED JOINT 
LADDERS 


Everyone notices Red Joint 
ladders. The ends of every 
rung are dipped in heavy 
red paint, making a dis- 
tinguishing mark that sets 
them apart from all other 
ladders. 


Put a Red Joint on display 
alongside of any other lad- 
der and watch the custo- 
mer buy Red Joint. The 
neat, trim, sturdy appear- 
ance attracts. The quality 
materials and construction 
clinch the sale. Red Joint 
Ladders are manufactured 
in both single and exten- 
sion types. 


FREE CATALOG 


Without obligation. send 
a postcard for the Red 
Joint catalog. See for your- 
self the quality construc- 
tion features. Boost your 
ladder sales with Red 
Joints. 










Manufactured by 


BREYER BROS., WHITING SG CO. 


WAUPUN, WISCONSIN 




















ANNOUNCEMENT 


Effective May Ist all Sales of 


CUMMER QUALITY CYPRESS 
Will be handled through our 


General Offices 
at Jacksonville, Florida 
P. O. Box 4640 


CUMMER SONS CYPRESS 
Company 


Manufacturers of Genuine Tidewater 


Red Cypress and Crate Material 


Complete Planing Mill Facilities 
Mill at Lacoochee, Fla. 


Member S. C. M. A. 








LIVE ot New york's 


vote. LINCOLN 


45th St. at 8th Ave. 
MARIA KRAMER JOHN L. HORGAN 
President Gen. Mgr. 


1400 


_ SPACIOUS 
ROOMS 
i,  witn private 
ath and radio 





Home of the world famed 
Sane BLUE ROOM 


Featuring Radio’s Name Bands 


other MARIA KRAMER hotels 
HOTEL EDISON, New York City 
ROOSEVELT HOTEL, Wash., D. C. 


e cf Greal Nameiad Creal Holel 











VEST POCKET 
READY RECKONER 


A useful vest pocket manual 
including a lumber calcula- 
tor for standard sizes, log 
rules, estimated weights of 
lumber and miscellaneous 
useful lumber tabulations. 


Prepaid, 50 cents 


AMERICAN LUMBERMAN, Publisher 


431 So. Dearborn St., Chicago 
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the product and its uses and advantages ap- 
pears in the folder as do pictures of a num- 
ber of installations. A copy may be had by 
checking number 526 on the accompanying 
coupon and mailing it to the AMERICAN 
lLUMBERMAN, 


Automatic Hammer 


A new. stapling hammer which holds its 
own “tacks” in its head can drive and clinch 
them with a single one-handed blow. The 
hammer is said to be useful in fastening tar 
paper to sheathing, and for applying insulat- 
ing materials, roofing, ete. 


The staples used 





are less expensive than nails and the method 
of driving can be as much as four times 
faster. The automatic hammer is manufac- 
tured by Bostitch, Inc. and complete infor- 
mation may be had by checking number 5211 
on the coupon and mailing it to the AMeErRt- 
CAN LUMBERMAN, 


Kitchen Cabinet Line 


“Nu-Style” kitchen cabinets are a complete 
line of unit wood kitchen cabinets especially 
suited to new construction in defense areas 
cr remodeling in non-defense areas. The 
cabinets are part of the “Bilt-Well” wood- 
work line manufactured by Carr, Adams & 
Collier Co. They are individual cabinets, 
each complete in itself, including corner 





cabinets, and are adaptable to any desired 
arrangement, any size or shaped room. The 
cabinets bolt together and fasten to studding 
without damage to plaster or extensive cut- 
ting or fitting. Full information about the 
cabinet line will be sent to those who check 
number 5215 on the accompanying coupon. 
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Plastic-Coated Panels 


Pre-finished plastic-coated wall panels that 
require no treatment after installation are 
heing offered by the Barclay Manufacturing 
Co. Supplied in sheets as large as 4 by 8 
feet, the panels have heen designed for new 
structures or for the modernization of old 
walls and ceilings. Sheets are applied by a 
water-proof adhesive, but may also be in 
stalled with brads. Available in 10 colors 
which are bonded to the sheets by heat 
treatment, their use has been suggested in 
bathrooms, kitchens, playrooms, nurseries, 
closets, laundries, service stations, barber and 
heauty shops, meat markets, bakeries, restau- 
rants, hospitals, boats and trailers. It is 
stated that the sheets can be installed by any 
competent carpenter and that their surface 
is waterproof, stain-proof, dirt proof, ver- 
min proof, and may be cleaned with soap 
and water. They are available in three types 
—tileboard, panelboard, and _— streamlined 
hoard. Full information will he sent those 
who check number 5217 on the accompany- 
ing coupon and mail it to the AMERICAN 
LLUMBERMAN, 


Farm Building Data 


Two data sheets on building granaries of 
redwood have recently been published by the 
California Redwood Association and are 
now available. One data sheet describes a 
500-bushel “portable granary” of lock-corner 
crib construction which allows walls to be 
built quickly with only a small amount. of 
nails. The second data sheet, titled “Crib 
Wall Granary”, presents a plan for a 4-bin, 
2,000-bushel granary which can be varied to 
provide capacities from 500 to 4,000 bushels 
by changing the number of units and in- 
creasing the height of the walls. It is esti- 
mated that dealers will sell millions of feet 
of lumber to farmers for storage building 
construction due to the acute shortage of 
burlap sacks this year. Copies of these data 
sheets and complete information can be 
obtained by checking number 5218 on the 
accompanying coupon and mailing it to the 
AMERICAN LUMBERMAN, 


Plywood Usage Techniques 


Technical information on using plywood 
has been compiled in an illustrated booklet 
titled, “Technique of Plywood”, by Charles 
b. Norris, Lauxite Corporation, and pub- 
lished by I. F. Laucks, Inc. Booklet will be 
available in May. Incorporating — thirty 
chapters on the subject together with illus- 
trative graphs, charts and tables, this text 
covers all phases of plywood manufacure; 
is written from a technical standpoint, pri- 
marily for engineers, designers and users oi 
plywood. Five main sections are headed: 
“Strength, Deformation and Elastic Stability 
of Plywood”; “Manufacture of Plywood”; 
“Warpage of Plywood”; “Elastic Theory of 
Wood and Plywood”; and “Bending, Mould- 
ing and Embossing Plywood”. The booklet 
has a red plastic binding over heavy duty 
covers and is being sold for $2.50 a copy, 
postpaid (add 3 percent sales tax in State 
of Washington). May be obtained from 
I. F. Laucks, Inc., Seattle, Wash. 
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- « ¢ MARKETS & PRICES 





General Review 


The position of wholesalers in regard to 
their compensation on sales they make of 
lumber on which a ceiling price has been 
set, was clarified by a recent amendment to 
revised price schedule No. 19 applying to 
Southern pine. In the preamble to this 
amendment it is stated that “In the computa- 
tion of the schedule prices, costs of distribu- 
tion, including the wholesaler’s functional dis- 
counts prevailing prior to the schedule, have 
heen taken into account, and prices have 
heen so constructed as to permit the manu- 
iacturers to continue their customary dis- 
counts to wholesalers.” 

The order makes clear the fact that pro- 
ducers are expected to make allowances for 
the wholesaler’s discount within the ceiling 
price, a point which has caused some mis- 
understanding in past months. While the 
order was attached to a Southern pine amend- 
ment, it is expected to apply to the sale of 
all lumbers for which ceiling prices have 
heen set. 

trom all sections of the country reports 
are that mills have sizeable backlogs of war 
orders and that civilian lumber users are 
heing pinched. Eastern trade men have be- 
vun to notice the effect of recent government 
restrictions on home construction, but West- 
rners are so deep in war orders they have 
noticed no let-up. Figures just released by 
the War Production Board tabulates the cost 
of essential construction through 1942 at 13 
illion 8 hundred million dollars, while the 

m-essential volume that may secure permits, 
anges well below an even billion, The latter 
igure is about one-fourth of the total 

eached in 1941. 

Another lumber auction is to be held in 
Portland May 5 to 9 at which Army engi- 
neers hope to buy about 150 million feet. 
lt will be the third such auction to be held 
in Portland within a month and lumbermen 
there are expressing curiosity as to when the 
aturation point will be reached. 

Millmen are pointing out that if govern- 
nent orders for plywood and high grade 
umber slacken, they will be faced with a 
roblem of disposing of that portion of their 
cutput which previously went into home 
onstruction and speculative building through 
ther channels. Since probably three-fourths 
{ the Western lumber output, especially 
n the higher grades now goes to the 
government for war building the situation 
could become critical. If the remaining lum- 
er, mostly low grade, can be used in house 
repairing and agricultural construction and 
in privately financed house building in de- 
tense areas, lumbermen believe that the 
effects of the government restrictions will 
more or less be nullified. 

It all simmers down to the following pic- 
ture: mills operating at near capacity with 
large backlogs of war orders and an ever 
decreasing number of civilian orders; whole- 
salers noticing a slight slackening in the 
number of orders and inquiries coming to 
them but still very busy trying to place 
orders they have, and those coming in; re- 
tailers, busy with defense housing or plan- 
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ning sales campaigns which will fit in with 
the building restrictions embodied in Con- 
servation Order No. L-41: prices remaining 
firm and at ceilings. 


Demand 


Eastern Market 


The market situation in the northeast- 
ern section is both difficult and confusing. 
Inability to place civilian orders at the 
sharply oversold mills in the South and 
on the West Coast, and the mills in Maine 
and the Canadian provinces is causing 
much embarrassment to all classes of dis- 
tributors not engaged in moving supplies 
to defense projects. Reports from New 
York and Boston tell of trade concentra- 
tion upon the details of getting lumber to 
the defense projects as wanted, but aside 
from that activity very little civilian busi- 
ness is being booked, and that little is 
subject to unpredictable delivery dates. 
Spot stocks of West Coast woods and 
KNastern spruce have almost entirely dis- 
uppeared from all Eastern concentration 
points, and the delivery of Eastern (Hur- 
ricane) pine to defense jobs has been 
greatly hampered by bad road conditions 
at these temporary mill locations. 

Such sales as are booked for No. 1 com- 
mon dimension fir in the sizes below 8 inch 
are at full ceiling prices. For the larger 
timber sizes not covered. by the price 
order—in lengths beyond 20 feet—there 
have been heavy bookings by the mills 
from government agencies to take many 
of the larger mills entirely out of the mar- 
ket. This is also true of No. 2 common fir 
or hemlock boards of which there are 
limited offerings at very close to ceiling 
prices at $44.50 delivered. Defense orders 
have not taken the No. 2 boards as freely 
as they might, and there are transit cars 
available as low as $38@$38.50 but most 
orders for mill shipment are booked at 
$39@$39.50. Most Eastern spruce mills on 
both sides of the border have orders on 
hand to cover production for six to eight 
weeks in advance, and are greatly em- 
barrassed by the shortage of labor for 
work in both the woods and mills, and by 
persistent pressure for speeding deliveries 
to defense projects. Civilian orders for 
the smaller dimension sizes—when avail- 
able—are firmly held at $46@$48 for the 
=x38 to 5 inch delivered at Boston rate 
points and up to $53@$55 for 2x10 and 
$55@$57 for 12 inch. The higher price 
against each item covers full carloads of 
all 16 foot. The call for all types of boards 
is six to eight weeks ahead of production. 
Sales of 1x4 and 5 inch—subject to delay 
in shipment—are at $44@$45 and move up 
to $51@$52 for 10 and 12 inch. Prices for 
1x2 and 3 inch bundled furring are firm 
at $43@$44 and some of the larger mills 
have cleared their order files and are in 
shape to make fairly prompt deliveries. 
Standard 1% inch spruce lath are in 
limited production and are seasonably ac- 
tive and firm at $6.50. The advance of 25 
cents per square made last month to cover 
the added freight charge for Eastern 
white cedar shingles is fully maintained, 
with sales of Extra’s at $5 per square; 








clears at $4.50; 2nd clears $4; clear walls 
$3.75 and Extra No. 1 $2.75. For the West 
Coast red cedars, most mills on both sides 
of the border are heavily oversold on most 
grades. There is no selling pressure as 
the log supply at the mills is from 15 to 
25 percent below normal due to scarcity 
of workers in the woods and at the mills. 
The British Columbia mills have advanced 
prices ten to fifteen cents on most grades. 
Nominal quotations today—subject to mill 
acceptance e—are at: 24 inch Royals— 
$6.80@ $6.90 per square; 18 inch No, 1— 
Perfections $5.80@$5.90; 16 ineh XNXNXX 
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No. 1—}$5.49 @ $5.55; No. 2—$4.75 @ $4.80; No. 
3—$3.85@ $3.90. These prices cover de- 
livery at most New England and New 
York points. 

Lumber prices on various woods have 
held strong in Buffalo, N. Y., for some 
time past and mills report shortages on 
many items desired by retailers. 

The hardwood trade at Buffalo is not 
quite so active as a short time ago, being 
affected to some extent by the government 
regulations on some sorts of equipment 
desired by home owners. A fair amount 
of business is coming from furniture fac- 
tories, whose production is” increasing. 
Leading hardwoods, including birch, maple, 
ash and gum, are in short supply. Whole- 
salers have been anticipating the placing 
of ceilings on hardwoods at any time and 
are not inclined to buy largely in the 
interim. 

The Buffalo situation as to the Western 
pines remains unchanged, with much diffi- 
culty encountered in obtaining the de- 
sired stocks from the mills. While the 
heavy demands from the government con- 
tinue, it is expected that a continued 
shortage of the various woods will per- 
sist. Retailers are less inclined to place 
orders at present, because of the doubtful 
outlook for residential building. 

Northern pine stocks at the mills are 
smaller than usual at this season and the 
Buffalo market holds strong. A big de- 
mand for crating and box lumber has been 
manifest for some weeks past, owing to 
the heavy needs of defense plants. te- 
tailers are not placing many orders for 
stock for home construction, as they an- 
ticipate a smaller demand, due to the xoyv- 
ernment regulations. 

With government business holding well, 
and with every assurance that Uncle Sam 
will continue to be the No. 1 customer in 
the lumber market for some time to come, 
Philadelphia dealers 100k optimisticalls 
into the future. 

Softwood markets, Philadelphians say, 
continue to hold firm. The same condition 
prevails in hardwoods, with surveys show- 
ing that consumption continues to exceed 
the output, a situation which prevailed in 
this type wood since the “books” were 
balanced at the beginning of the year. 

In the building materials division, fir 
plywood in wallboard grades are scarce. 
Prices continue firm, but shipments are 
reported to be practically nil for anything 
except out-and-out defense work. 

Despite the lag in private home con- 
struction, white pine sash and door fas 
been placed on the scarce list. Govern- 
ment buying is reported heavy, and de- 
livery dates in most instances have been 
extended to approximately 120 days. 
Prices remain firm. 

Reports in the Philadelphia area show 
a slight let up in government buying of 
Douglas fir and West Coast hemlock. 
Prices in fir continue to hold even with 
ceilings. Many mills are reported to be 
turning down new buying. 

Meanwhile the Philadelphia demand for 
Idaho white pine continues heavy, but 
again, with government needs being given 
preference shipments for private consump- 
tion continue to grow smaller. Much the 
same situation exists in Ponderosa. Deal- 
ers report getting what nobody else wants. 

The Southern pine market remains un- 
changed in Philadelphia. Shipments in 
yellow pine commons are slow, while 
prices remain firm. Dry stocks are re- 
ported scarce in yellow pine dimensions, 
and whatever is available is turned over 
to a priority rating. Roofers remain un- 
changed. 


Southeastern Market 


The retail yards in the Norfolk, Va., sec- 
tor are doing a good business and have 
been buying all the good air-dried 
B&Better pine they could get, and also all 
the good circular sawn kiln-dried stock. 
Prices are strong but are very apt to ad- 
vance. There has been a tremendous de- 
mand for small dressed framing, air-dried 
roofers, sheathing, ete., to go into small 
houses and also for small rough sizes to 
zo into warehouses and other defense 
projects being enlarged in this section. 
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BOOTH 
“KELLY 


euglas Fit 





Modern Storage Shed for Finished Lumber 


at the Booth-Welly Mills 


Certified for Quality 
as well as for GRADE 


YOU, Mr. Dealer, will be glad to back 
this Certified lumber with your own 
unqualified recommendation, just as we 
back it with ours. For years Booth- 
Kelly stock has been satisfying buyers 
and builders who demand superior lum- 
ber. Cut from our own superb stands 
of old-growth, big-bodied timber, it’s 
carefully seasoned and _ painstakingly 
manufactured in our modernly-equipped 
mills. The Booth-Kelly mark on each 
piece of the lumber is our pledge of 
wood quality and careful manufacture. 
Meet the demand for quality construction 
by supplying your customers’ with 
sooth-Kelly lumber. 


Dimension 
Drop Siding 
Mouldings 


Flooring 
Finish 
Casing 


Ceiling 
Stepping 
Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


othiAtell 
“LUMBER CO 
—UGENE.ORE- 


TWO MILLS—SPRINGFIELD & WENDLING. ORE. 






American f{iumberman 


Mills generally are behind in their de- 
liveries just because the stock cannot be 
air-dried quick enough and then run 
through the planer. Wholesalers are hay- 
ing difficulty placing orders already taken 
and many are refusing further business 
until they clear up orders they already 
have. There has also been a very brisk 
demand for No, 2 Common boards rough 
from the yvards to be worked into sheath- 
ing, siding, flooring, ete. The box manu- 
facturers are also large buyers of rough 
pine boards, low grade gum and poplar. 


Southern Market 


The shingle market has shown some 
strength in the Houston area; prices have 
advanced from 10 to 20 cents per sq. dur- 
ing the past 80 days. 

The lath 
prices firm. 


market is very strong with 

The timber market at Houston continues 
Very strong with the government endeav- 
oring to buy about 7,500,000 feet of lony- 
leaf and/or dense shortleaf timbers for 
United Kingdom. So far, they have been 
unable to get their requirements covered. 

Kkailroad items continue very strong 
With car material leading the list. 


Southwestern Market 


The demand for Southern pine in Kan- 
sas City continues to exceed current pro- 
duction and shipments. Prices remain at 
ceitings and price lists show virtually no 
concessions. IXven the differential which 
ordinarily exists between the big and 
small mills has disappeared. The request 
for long lengths and wide boards is big, 
especially in IS and 20-inch stock, All 
inch stocks are hard to locate and a nuim- 
ber of mills have no boards in stock. 

A number of western pine manufac- 
turers have withdrawn completely from 
the market owing to concentration of 
their entire business for government work. 
All sales currently are being made at the 
ceiling. The market remains oversold in 
Kansas City and likely will continue to be 
for some time yet. 

While the hardwood market has _ not 
been particularly active in the last few 
weeks, due partially to the lag in buying 
on the part of the furniture trade and the 
Wet weather, labor and log shortages, the 
Kansas City trade feels that an improve- 
ment can be expected in volume before 
long. When the furniture men again 
enter the market it is expected that hard- 
wood mills will find themselves overloaded 
With business because of the dearth of dry 
stocks. 

The curbing of residential building will 
have a retarding effect on oak flooring 
business in months to come; in fact vol- 
ume already has been restricted. Prices 
are somewhat unsettled in Kansas City 
but no drastic changes have been made. 
Flooring oak seems to find a fair outlet 
at the ceiling prices and most of the buy- 
ers will absorb up to 4 cents freight, but 
on higher rates to plants the FOB mill 
price is dropped accordingly. 

The shortages of logs continues to be 
the stabilizing factor in the shingle mar- 
ket and there is no likelihood of any im- 
mediate increase in the supply. Changes 
in the Kansas City market were nominal 
during the iast two weeks. No. 5X still 
remained scarce and prices were marked 
up a little. No. 1 grades were not so 
strong. No. 2 and No. 3 16-inch items are 
scarcer and shippers have limited buyers 
to 50 or 75 squares to each car. 


West Coast Market 


A good lumber exists in 
California. There is some coastwise ship- 
ping, mostly in wooden vessels, but few 
from Washington state ports. Prices are 
at ceiling. The big volume continues to 
move by rail from Oregon. 

Redwood demand continues heavy at 
San Francisco with prices remaining firm. 
Stocks are reported scarce all the way 
through. Business is from government, 
farm and industrial buying in about the 
order named. Middle western farm areas 
show best activity. 


demand for 


May 2, 194 


’ 


Supply 


Hardwoods 


Orders for Southern hard woods in Mem - 
phis, Tenn., have increased week by week 
and are now outstripping ):coduction which 
is higher than 100 percent of normal out 
put. The picture has changed little. Pra: 
tically all woods are in heavy demand, 
fancy gum excepted. Prices are firmly 
established at ceiling levels with conces- 
sions being made only to equalize freight 
rates. The war emergency has created «4 
continuing need for oak lumber which had 
been a drug on the market. Particular}, 
sought are the heavier thicknesses of oak 
There doesn't seem to be enough ash to 
fill all the orders. Box and crate makers 
keep the yards clear of the lower grades 
of most hardwoods. 

The hardwood production in the Hous- 
ton area has been very materially inter- 
fered with by recent heavy rains, which 
has the bottoms all inundated. Rain is 
continuing and hardwood logging is going 
to be practically shut down until the situ- 
ation clears up. Stocks of hardwoods are 
low with practically all items in strong 
demand, 


Pines 


Government purchases at tichmond, 
Memphis and Houston have taken the 
larger part of Southern pine lumber on 
hand and that will be manufactured for 
the next 60 days. In Houston they were 
able to buy approximately 90 million feet 
of the 100 million feet they had to buy, 
and they were forced to buy 10° million 
feet on the Pacific Coast. This was pur- 
chased in No. 1 and No. 2 boards and 
dimension, and large orders ‘for mill work 
has taken practically all C&Btr. lumber 
in stock and that which will je manu 
factured for the next 30 days. As a mat 
ter of fact, vpovernment contractors are 
buving a considerable amount of Southern 
pine fom the retail yards to supplement 
shipments being made by the mills. It is 
indicated that further cantonments will 
be started shortly, and it begins to look 
as though the mills are going to have a 
difficult time supplying required ygovern- 
ment lumber. 

Northern pine production has taken on 
a decided impetus during the past two 
weeks, according to reports from Minne- 
apolis, jumping from 260,000 feet for the 
week ending Aprii 11, a low level as con.- 
pared with the 1942 average, to around 
650,000 feet. The temporary slump is ex- 
plained by shortage of logs and by mill 
tuneups. Demand continues far in excess 
of that for a corresponding period in 141, 
and orders to date this year are for double 
the volume of material called for up to 
this time last season, which totaled 1,446.- 
000 feet as compared with more than 
3,000,000 feet this year. 

Many items are still in short supply but 
this will be remedied as the freshly cut 
material rounds into merchantable shape. 
Part of the increase over last year’s busi- 
ness is attributed to government buying 

A real factor in the white pine market 
in the eastern section of the country |ts 
the salvaged stock from the 19388 hurri- 
cane. The marketing agency has book- 
ings in excess of 70,000,000 feet and bs 
reason of unusually muddy roads around 
the hundreds of mill sites, deliveries to 
defense projects toward which 95 percent 
of this lumber is moving—have been de- 
layed. All of this lumber is square edge 
and grades No.’s 3 and 4 common. Until 
present order files are measurably reduced 
offerings are withdrawn though its price 
list No. 8 continues in force. A small ac- 
cumulation of dressed No. 2 common and 
better is available at $56.50 for 1x4 and 
up to $60 for the 8-9 and 10 inch. It Is 
anticipated that all of this salvaged pine 
will be disposed of by the end of the yeu, 
two years ahead of the original schedul: 


West Coast Woods 


Mills in the Seattle area continue to bé 
saturated with orders and a shortage ©! 
fir logs has resulted in the loss of some 
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shifts. Price structures are firm and ad- 
vances have been made in some, notably 
shingles and logs. The industry is strug- 
vling to supply a tremendous demand, 
ostly from the government. 
Mills within trucking distance of 
Spokane are working to capacity to supply 
he various government activities such as 
Cieiger field, the air depot, the aluminum 
plant, the new navy training station at 
tayview, etc. Warm weather and wind 
ive been doing a good job of drying in 
the last ten days. Except for odds and 
ends and some of the higher grades as for 
stance, Idaho selects and No. 2 common 
vhich the government is using, it is al- 
most impossible for wholesalers to place 
orders with the mills. Plenty of business 
being offered which it is impossible to 
bere ept. 


Other Woods 


Continued light production and heavy 
demand for Northern white cedar have 
created a situation in the Minneapolis 
market which makes deliveries uncertain. 
Both poles and posts could be disposed of 
easily now, if the dealers had them, and 
beginning of demand for small-sized posts 
from the farming areas to the Southwest 
only emphasizes the fact that little stock 
is available and freshly manufactured ma- 
terial will be inadequate to satisfy cus- 
tomers even when it reaches merchant- 
able condition. High labor costs and 
soaring prices paid pulpwood manufac- 
turers have combined to keep the winter 
cut at a low figure, but there are pros- 
pects that a considerable number of posts 
and poles will still be manufactured and 
begin moving to dealers at increased 
speed, 


Shingles 
All grades of shingles have become 
more oversold in the Seattle, Wash., area 
during the past two weeks. Business of- 
fered has exceeded production. A sur- 
vey covering the past year reveals that 
there were only nine weeks in which total 
orders in hand did not exceed total stocks 
hand. At present production is sta- 
tionary; the log shortage is being over- 
come but it still hinders full production. 
No. 1 royals and perfections are the 
weakest items on the shingle list but even 
hese show advances over lists quoted 
two weeks ago. Trade prices on Royals 
now average $5.15-5.20 for No. 1’s, 4.00 for 
No. 2’s and 2.30 for No. 3’s. This repre- 
ents an advance of 25 cents on No. 2’s. 
Perfections move at $4.37, 3.54 and 2.60 or 
bout twenty cents higher. The three 
NXXXX grades sell at $4.05, 3.50 and 2.65 
rv 10 to 20 cents higher. While No. 1 per- 
rections are weak this is expected to be 
ery temporary. Al XXXXX shingles are 

ird to buy. 


Plywood 

Plywood factories in the Tacoma _ sec- 
‘ors are working steadily on government 
rders and report heavily accumulated 
rder files for future defense deliveries. 
Consequently, they are not particularly 
vorried over the effect the government 
building restrictions will have on their 
ndustry. But if the government buying 
should slacken, they believe their business 
will feel seriously the effects of the build- 
ing stoppage. Local plywood production 
‘s expected to be materially augmented 
soon by the reopening of the plant of the 
Wheeler-Osgood Sales Corp. at full ca- 
pacity. This plant was partially destroyed 
by fire several months ago, but the work 
of rebuilding the damaged units is now 
Virtually completed. 


Flooring 


Oak flooring is beginning to be more 
widely sought and long-anticipated hous- 
ing orders are coming into the market. 
Authorities estimate that defense proj- 
ects will take all the oak flooring that 
can be made by present mill capacity and 
there is no hope of enlarging it. Flooring 


Manufacturers in the Memphis area have 


Amemcanfiimberman 


inven- 
tories. Prices are firm, and unchanged. 
The oak flooring industry expects a ceil- 
ing to be put on the prices of its product 
as soon as the OPA concludes establish- 
ing ceilings for other branches of the lum- 
ber manufacturing industry. 


Millwork 

The WPB building restriction order, 
combined with the depletion of FHA in- 
surance have tended to slow demand, but 
this, to some extent, is offset by increas- 
ing calls for material to be used in rural 
communities. Many northwest farmers 
are in the market, or soon will be, for 
material to be used in storage space proj- 
ects and other farm building expansion. 
Minneapolis mill men are inclined to view 
the situation with considerable optimism, 
relying on remodeling and repair work to 
maintain demand. 


not been able to build up their 


Logs 


Log shortages are threatening to be- 
come acute around Tacoma, although the 
advent of good weather is proving a 
stimulant to production. Many camp op- 
erators report that the draft and the 
heavy demand for men in Puget Sound 
defense industries has made it difficult to 
maintain crews. At least one large op- 
erator in the adjacent Grays Harbor area, 
the Clemons Logging Co., last week went 
on to a 48-hour work week basis with 
time and a half pay for over 40 hours of 
work. Their new schedule provides for 
10 hours a day the first four days of the 
week and eight hours the fifth day. 

Fir inventory is very low around Seattle 
due to the huge demand. Other fir stocks 
are in better supply. Large old growth 
fir is especially scarce and instead of $17, 
22-24 and 30-32 prices received average 











Exchange MIXED CAR Service 


Brings You Every Home Building Item 
Except Shingles In A Single Carload! 


Here is a car partially loaded with pine 
items at one Essco mill, stopped at 
another Essco mill and the load com- 
pleted with oak flooring. Excepting 
shingles— every home building lumber 
item may be included in MIXED CARS 
of Essco lumber. Moreover, the time, 
money, skill and care, which Essco mills 
put into scientific seasoning, pre-shrink- 
ing and precision milling, are thoroughly 
protected by careful loading. Lining of 
the car with Kraft paper, for instance, 
costs extra money, but it brings your 
lumber through to you Essco dried to 
the point of moisture equilibrium. 

Exchange’s MIXED CAR Service saves 
you freight, enables you to maintain your 
stock in balance resulting in more uni- 
form turnover of working capital. Re- 


EXCHANGE 


1111 R. A. Long Building 





SAWMILLS SaLes Co. 


member too, that other turnover factor 
of Essco lumber. Its Plus Value makes 
it easier to sell. 





pes Ty ade-Marked—Grade-Marked == 

Southern Pine—Southern 

Hardwoods — Ponderosa 

Pine—West Coast Woods 
Oak Flooring 











Kansas City, Missouri 





Money-Making 
line for You 
Mr. Dealer 


Sallis Dense Pine, Mississippi Shortleaf, is 
lumber that sells on its merit. Your cus- 
tomer will find it has the super-quality that 
means 100% satisfaction. Good values in 
Yard and Shed items, Eased-edge Dimen- 
sion, Flooring, Ceiling, Siding, Finish, 
Mouldings, Casing, Base. Fine Southern 
Hardwoods—Oak, Poplar, Gum. All Sallis 
lumber is double-end trimmed. Finished 
stock stored under cover. Shed _ stock 
kiln-dried. Air-dried items Lignasan-treated. 


Annual Capacity- -50,000,000 feet 
1. C. and G. M. & N. Railroads 

















Here is a brand of flooring you can 
build business on. For satisfied cus- 
tomers, stock and sell “Diamond 
Hard” Maple and Birch flooring. 


J.W. WELLS 


LW MBE COMPANY 
| MENOMINEE, MICHEGAN 


HUTHER BROs. 


Dado Head 


Fits any saw mandrel. 
Cuts perfect grooves, 
any width, with or 
across grain. Guaran- 
teed to do your work 
satisfactorily. 











Favorites for over 53 
years. Today. write for 
catalog of complete 
Huther line. 


Huther Bros. Saw Mfg.Co. 


Rochester, N. Y. 






SLT-18, 25-2 
are unchanged, 


Rail 


Twelve by twelve timbers have ad- 
fifty cents to ceiling and all other 
items are firm at ceiling. 
lumber is mostly for special purposes 
connection with the government war 
fort. Yard stock items, usually a_ big 
volume, is weak in non-war_ production 
areas but stronye in districts given over 
Mills are 
heavily loaded up and their stock com- 
plaint for refusing orders or failure 
ship is lack of logs. Much more ygovern- 
ment business is declared to be in pros- 
pect. Timbers are hard to buy at ceiling 
prices, 


vanced 


Amemcanfiumberman 





production of war weapons. 


> and 31-34. Other log prices 


The demand for 








Ceiling Price Information 


Offered 


The Price Division of the Office of 
Price Administration is expressly de- 
signed to furnish information, render 
interpretations, and give advice gen- 
erally on any specific problems arisifig 
under the regulations as they affect 
the respective persons covered by 
them. The Atlanta Regional Office is 
available to render this service to 
those who have the occasion to re- 
quest it. Such inquiries may be di- 
rected to Dr. R. P. Brooks, Regional 
Price Executive, Office of Price Ad- 
ministration, Atlanta, Regional Office, 
Candler Bldg., Atlanta, Ga. 

To date, the following is a complete 
list of all price actions issued relating 
to Lumber, Lumber Products, and 
Building Materials: copies of these 
schedules will be mailed upon request : 


Revised Price Schedule 13—Douglas 
Fir Plywood. 
Revised Price Schedule 19—Southern 
Pine Lumber. 
Amendment No. 1. 
Revised Price Schedule 26—Douglas 
Fir Lumber. 





Revised Price Schedule 40—Builders’ 
Hardware and Insect Screen Cloth. 

Revised Price Schedule 44—Douglas 
Fir Doors, 

Revised Price Schedule 45—Asphalt 
or Tarred Roofing Products. 

Revised Price Schedule 54—Douglas 
Fir Peeler Logs. 

Revised Price Schedule 94—Western 
Pine Lumber 

Revised Price Schedule 97—Southern 
Hardwood Lumber Amendment 1, 
Amendment 2, 

Maximum Price Regulation 109—Air- 
craft Spruce. 

Temporary Maximum Price Regula- 
tion 17—Plumbing Fixtures. 

Rotary Cut Veneer—Freeze Order as 
of December 29, 1941. 

Wirebound Boxes—Freeze Order as 
of December 29, 1041. 

Western Pine Sash, Doors and 
Frames—Voluntary Agreement as 
of October 28, 1941. 


The Atlanta Region covers Vir- 
ginia, North Carolina, South Carolina, 
Georgia, l‘lorida, Alabama, Tennessee, 
and Mississippi. 
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Need Permit to Ship to Ports for 
Export 


An embargo to prevent the movement of 
all commercial export freight to all Atlantic, 
Gulf and Pacific ports except when a per- 
mit has been obtained showing that ship 
space is available for such freight, was 
issued recently by the Car Service Division 
of the Association of American Railroads, 
The purpose of the embargo is to prevent 
freight from accumulating at various ports. 

This embargo, however, does not affect 
Army, Navy or Lend-Lease freight. It also 
does not affect freight shipments to those 
ports other than for export. 

Before the railroads will accept export 
freight for shipment, a permit must be ob- 
tained from George C. Randall, Manager of 
Port Traffic, 30 Vesey Street, New York 
or his designated representatives located in 
New Orleans, Atlanta, Houston, San I*ran- 
cisco, Los Angeles or Seattle. This permit 
will be issued when a shipper shows that a 
definite steamship booking has been obtained. 
The new embargo supersedes all previous 
ones dealing with export freight. 


Coastwise Shipping 


The Pacific Lumber Carriers Association 
reports the movement of 28,062,600 feet ot 
lumber during March, 1942, compared with 
19,666,100 feet in February, and 95,281,800 
feet in March, 1941. The March, 1942, dis- 
tribution was as follows: 


Feet 
Seitt. TVA bao 6 5ai5 sowie oireiw'c 1,170,000 
WAP NINE, 2 recs ci cece sresin earn ee 24,050,600 
Sam PHC. no enced scabs scene eee 
MANAGE ovo 5 co 0. e: yc) oscearas bap erelave sciacyaln ee 


The March movement to San Francisco 
was down 2,311,500 feet from February: to 
Los Angeles, up 9,449,000 feet; to San 
Diego, up 1,603,000 feet. 


Boost Canadian Hemlock Log 
Prices 


Recommendations issued by the Canadian 
Timber Controller to increase the price of 
hemlock logs by $2 per thousand feet brings 
the quotation up to $15 per thousand. This 
move has been made with a view to increas- 
ing production of hemlock. It is expected 
that this price advance will considerably re- 
lieve the shortage of hemlock logs which 
has in the past handicapped the lumber and 
pulp and paper industries in both Canada 
and the United States. 

B. C. logs at the new price are still about 
$3 per thousand less than corresponding 
grades in the State of Washington. 


Canadian Airplane Spruce Pro- 
duction Declines 


Production of high-grade airplane spruc: 
in the Queen Charlotte Islands, B. C., this 
year will not exceed half the 1941 cut 0! 
75,000,000 feet, although military require 
ments are double even last year’s figure. 

This prediction is made by a representa- 
tive of companies logging on the Queen 
Charlotte Islands, who charges labor inter- 
ests with the decline in production of this 
vital war material. 
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J C.D. 


LUMBER CORPORATION 


Head Sales Office, Portland, Ore. 
Manufacturing Plants, Toledo, Ore. 
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FERGUSON 


Arkansas Shortleaf Pine 
Southern Hardwoods 


LUMBER FOR THE FIGHTING FORCES . . for 
wor industries . . for retail dealers and factory 
trade. The 19 modern mills that supply Ferguson 
lumber are working at top speed, with produc- 
tion at capacity levels. With 19 mills to draw 








Helping to Win the Battle 
of PRODUCTION! 







on, Ferguson is delivering service which no 
one-mill company can match. And whether this 
lumber is for war or civilian use it's Ferguson 


TOP QUALITY. 









America’s gigantic war production program calls 
for BILLIONS OF FEET OF LUMBER! The huge 
Johnson Mill at Toledo, Oregon, is meeting the chal- 





' lenge with the greatest output of any mill in Ore- 


gon! Tall timbers are falling fast ... every wheel 


is tuning . . . every man is on the job, to keep 


production up to the highest peak . . . for VICTORY! 


Mill capacity 2 car- 
loads each hour. Car- 
loading capacity 30 
cars a day! 


The Trade Mark of 
QUALITY LUMBER 


WAR IS HAVING ITS EFFECT 
ON YOUR BUSINESS 


HOWEVER YOU CAN CASH IN BY 
FEATURING PAINTS--HELLER PAINT 
and GLASS SECTIONS Attract Trade 


Restrictions are taking many items off the market. The public 
has money to spend. The public is repairing their old items. 
The public is and will be buying more and more paint. Your 
paint department is going to thrive. You can display attrac- 
tively more paints with Heller Paint Sections. You can offset 
the losses which are piling up —— the lack of other mer- 
chandise by featuring paints and window glass. 

Do you know that Heller Equipped stores do the most busi- 
ness? Do you know that a store modernized with Heller fixtures 
pays large dividends? The moderate cost of Heller Streamlined 
displays is offset through increased turnover of goods. Many 
dealers report that Heller Fixtures have paid for themselves 
over and over again. Display the merchandise you have. It 
will sell faster. 

Write today for catalog No. 542-AL. 


Your order will be shipped immediately. 


W. C. HELLER & COMPANY, Montpelier, Ohio 


S 












This rack is made separate and carries the most popular sizes of 





wneew glass. It is fitted with drawer for scrap glass. The counter 
fords space for cutting glass. Finished to match other Heller fixtures. 





















The Ferguson line em- 
braces everything in 
Shortleaf Pine and 
Hardwoods, Cypress, 
West Coast Products, 
Car Material, Plywood, 
Treated Lumber, Hard- 
wood Flooring, Cedar 
Closet Lining, Grain 
Doors, Veneers, Shin- 
gles. Serving lumber 
buyers for 49 years. 


W. T. Ferguson Lumber Co. 
St. Louis, Mo. 











HARDWOODS 
CYPRESS 
YELLOW PINE 


Bandsawn 


on our 


Seven Mills 


Surfacers - Dry Kilns - Resaw 


“MILLER MADE IS UP TO GRADE” 
Why not try a sample car? 


MILLER & CO., INC. 


Selma, Ala. Jackson, Tenn. 


Branch Offices 
P. 0. Box 48 


Reading, Pa. 


43 E. Ohio St. 
Chicago, Ill. 

















DOUGLAS FIR 


Seattle, Wash., April 23.—Current quota- 
tions f.o.b. mill on Douglas fir items in 
mixed cars for rail shipments direct to 
the trade appear below: 


Vertical Grain Flooring 
&btr. S D 
Pe aGwrsees - $60.00 $55.00 $43.00 
Flat Grain Flooring 
0 Seer rere $45.00 $43.00 $38.00 
B.. j aaiucaekee war 50.00 48.00 40.00 
Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 
1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
ee $37.00 $35.00 $28.00 
SR wea aveonctenen 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1...$31.00 $31.00 $29.00 $32.00 
No. 2 27.00 27.00 26.00 27.00 
No. 3 23.00 23.00 21.00 23.00 
No. 1 Dimension 
12 14 16 18 20 
I Sete $32.00 $32.00 $33.00 $33.00 $33.00 
i eee 32.00 32.00 32.50 32.50 32.50 
4 ae 31.00 31.00 31.00 31.00 31.00 
Sane wecee 31.50 31.50 32.00 32.00 32.00 
3 | aa 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


OS rere rrr ee $32.00 
P2utS SO ft. and shorter... .....+ 6: 29.50 
Ree Be Ol Oe BOOE ade ha etaweewn wkd 31..0 





OAK FLOORING 


Following are current quotations on oak 
flooring in earlots, f.o.b. Memphis and 
Johnson City, Tenn., and Alexandria, La., 
as points of origin: 


x24” 13x12” 3%x2” Bxlt.” 
Clr. qtd. wht... $90.00 $76.00 $73.00 $70.00 
Clr. qtd. red... 84.00 70.00 TO0.00 68.00 
Sel. qtd. wht.. 79.00 65.00 y7.00 55.00 
Sel. qtd. red.. 78.00 67.00 58.00 D700 
lr. pin. wht... 80.00 67.00 62.00 o2.00 
Clr. pln. red... 80.00 68.00 60.00 43.00 
Sel. pin. wht... 76.00 64.00 19.00 10.00 
Sel. pln. red. 76.00 65.00 50.00 50.00 
No. 1 com. wht. 70.00 47.00 17.00 17.00 
No. 1 com. red 70.00 F800 17.00 17.00 
No. 2 com. 53.00 1.00 10.00 34.00 
y x2” >x13 a X2” 

(ir. qtd. wht $83.00 $82.00 

(lr. gtd. red ‘ 80.00 78.00 

Sel. atd. wht...... TO.00 67.00 
Sel. qtd. red.... TO.00 67.00 Lt 
(Ir. pin. wht.... .. 72.00 70.00 $70.00 
by a re 72.00 69.00 70. on 
ek. Wek WES. boc cee 67.00 64.00 65.00 
Sel. pln. red... 67.00 63.00 65.00 
MO. t COM: WHE... 02% 63.00 60.00 58.00 
No. 1 com. red....... 63.00 60.00 58.00 
ees. Be GR. 6d. 2 elcwe cos $2.00 38.00 - 
New York delivered prices may be ob- 


tained by adding to the following differ- 
entials figured on Johnson C ity origin: For 
jt-inch stock, $8; for %-inch, $4; for %- 
and ¥;-inch, $4. 50. 

Chicago delivered prices may be ob- 
tained by adding to the above the follow- 
ing differentials figured on Memphis 
origin: For }}-inch stock, $6; for %g-1nch, 
$3; for %4- and j,-inch, $3.50. 


Amemcanfiumberman 


NORTHERN HARDWOODS 
[F. o. b. Chicago] 


Following are prevailing quotations 
f. o. b. Chicago and Milwaukee territory 
on northern hardwoods, as reported by 


Chicago wholesalers: 
Brown Ash— 
FAS _ Sel. i. i. Com. 
No.1 No. No. 3 
arr $80,00 $70.00 $57.00 ey 00 $34.00 
NS Eee 83.00 73.00 60.00 50.00 35.00 
SFO ikscwos 88.00 78.00 63.00 50.00 35.00 
Oe wcaeus 93.00 83.00 66.00 53.00 35.00 
Basswood— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 
ae $91.00 $81.00 $60.00 $45.00 $35.00 
eee 96.00 86.00 63.00 48.00 35.00 
3 Se 99.00 89.00 65.00 49.00 37.00 
VS eee 105.00 95.00 74.00 50.00 37.00 
i, ere 110.00 100.00 81.00 58.00 ee 
Cale caween 115.00 105.00 86.00 63.00 
Hard Maple— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 
De os cee $100.00 $85.00 $64.00 $50.00 $32.00 
eee 105.00 90.00 69.00 52.00 33.00 
Sf) See 108.00 93.00 74.00 54.00 34.00 
Jk ee 116.00 101.00 81.00 56.00- 34.00 
ar 132.00 117.00 96.00 64.00 rr 
Bre owen 152.00 137.00 108.00 67.00 oi 
No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com 
Ji Seer $67.00 $56.00 $45.00 $36.00 
BEE ie arene 70.00 59.00 46.00 36.00 
J, eee 70.00 59.00 47.00 37.00 
|. See 73.00 62.00 48.00 37.00 
CO 76.00 65.00 50.00 is 
i; 0s Ze 81.00 70.00 55.00 pitas 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com, Com. 
4/4 ....$121.00 $106.00 $73.00 $52.00 $35.00 
5/4 .... 126.00 111.00 81.00 58.00 36.00 
6/4 .... 128.00 113.00 87.00 64.00 36.00 
8/4 .... 130.00 120.00 97.00 68.00 36.00 
10/4 .... 132.00 122.00 100.00 69.00 aca 
12/4 .... 186.00 126.00 104.00 74.00 
S/6 .0«« SOB6O 87.00 65.00 46.00 
3/4 .... 106.00 91.00 70.00 48.00 
Rock Elm— 
No. 1 No. 2 No. 3 
FAS Com. Com. Com. 
rere $67.00 $47.00 $42.00 $32.00 
) eee 74.00 54.00 44.00 34.00 
84.00 62.00 47.00 34.00 
OPO. dawacwe 87.00 70.00 49.00 37.00 
i ee 97.00 80.00 57.00 40.00 
SEE: secians 107.00 90.00 62.00 42.00 
Soft Maple— 
FAS Com. & Sel. Com. Com. 
No. 1 No. 2 No. 3 
i Oe $83.00 $63.00 $46.00 $35.00 
Vs eee 88.00 68.00 50.00 36.00 
>: rer 96.00 73.00 55.00 36.00 
2) a 103.00 78.00 56.00 36.00 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis. during the week end- 
ing April 25: 


First Second Third 
pL re $84.40 $80.06 $65.95 
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SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 
woods, from reports of sales made during 
the week ended April 23: 





Quartered Red Gum Plain Poplar 
FAS— saps & S :ts— 
eS 95.00 | Sape & Selects— 
7 > ° |, Prey 61.56 
No. 1 & Sel.— No. 2-B Com.— 
Jt eee 63.00 4 /4 é 27.51 
\, 65.00 ayia lace a while 
Plain Red Gum 7 he eens 
age FAS— 
No. 2 Com.— 4/4 44.54 
BPE ccna 32.00 No. 1 & Sel.— 
. ‘ /4 ° 38. yf 
Quartered Sap Gum Hd 3 ay 
FrFAS— 4/4 ater 
o.oo er 70.50 ; ‘ ; 
Willow 
Plain ‘Tupelo 4 oo 
No. 2 Com.— /4 ‘ 55.00 
Sie diss 26.50 No 2 Com.— 
SS © skceu 28.50 
Plain White Oak Magnolia 
FAS- = K 
62.00 69.00 


tp Ore i. Gare 
No. 1 & Sel— on ar | No. 1 & Sel.— 
“vs Petar 7.75 ayy 47.00 @47.50 


Quartered Red Oak Hackberry 
No. 1 & Sel.— Log Run— 
ye eee 40.00 s/t. ace 35.00 


Plain Red Oak 
No. 1 & Sel.— 
Te goer 37.50 


Cypress 
Shop— 
ig CRRA 36.00 
Mixed Hardwoods 
Dunnage— 
2 Sarees 


Mixed Oak 


Sound Wormy— 


eo 38.00 10.50 








WEST COAST LOGS 


Seattle, Wash., April 23. 
of logs are as follows: 


Fir No. 1, $31-34; No. 2, $23-25; No. 3, 





Average prices 


$17-18; Peelers, No. 1, $40; No. 2, $32-35; 
core logs, $26-27. 


Cedar Shingle logs, $21-23; lumber logs, 
5-38. 


Hemlock: No. 2&3, pulp logs, $16.50; 
lumber logs, No. 1, $22.50; No. 2, $19.50 





RED CEDAR SHINGLES 


Seattle, Wash., April 23.—Average prices 
on red cedar shingles, f.o.b. mills, are: 
Rovals: 


Rt Ee Gog. corse es Wo colr's al aonal sue $5.15-$5.20 

re MR aces eae ere Seal cna hal gig 4 ane wiasaereee ls 4.00 

ME, a eta gs ora ion Inco hg a aa ee TA Cree 2.30 
Perfections 

Pee PR. acne weiencie peewee aan $4.37 

EE EE a cae oa noni tea ata ate Sisters 3.54 

ee 5s bao a ere rn eas a ee 2.60 
Pee Pe 4 

eg: Pree en mrarer irrycc races,” $4.0 

NTR a Nee lente eterna) ola nd ase puere rela ate 3.50 

I TI 5 eo, a renens Shan iia re erat atianetadat aati 2.6 





WESTERN RED CEDAR 


Seattle. Wash., April 23.—Prices for red 
cedar siding in mixed cars, new bundling. 
8 to 18 foot. f.o.b. mills, remain as quoted 
in issue of March 21.—Editor. 





Following delivered prices. 
13 to 18, inclusive. 


based on past sales 


WESTERN PINES 


, were reported to the Western Pine Association by members during the period April 
Both direct and wholesale sales are included and are based on specified items only. 


Two districts are given, one 


being the State of Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. Quotations follow: 

















Illinois r Pennsylvania——_, s 
PONDEROSA PINE . ' Shop s2s— wages idl meenediumaes 
Selects S2 or 4S— sstyaces 1 No. 2 No. 3 No. 1 No. 2 No. 3 
= 1x8 by ad 6/4 RW 1x8 5/4 RW 6/4 RW Be. cusecewe ae ve cerate $66.50 5 ciove saute 

€ RENE Seen yale $82.75 are $81.50 $85.25 25 

spear 66.50 70.43 was e820 71.25 are IDAHO WHITE PINE 
Shop S2S Selects, S2 or 4S— 1x8 6/4 RW 1x8 6/4 RW 

No. 1 No. 2 No. 1 No.2 Choice 22 2) ee macy eS $86.17 $98.25 

BR Be cd ee $60.11 $52.17 sen ale 2 Quality (D) RL..... $67.00 er 71.00 86.25 

| PeSeehoneeaitese 60.25 52.25 Maer eae Colo- = Ster- Stand- Colo- Ster- Stand- 
Commons, S2 or 4S— No. 2 No. 3 No. 2 No. 3 nial ling ard nial ling ard 

ae $50.09 $45.79 $51.50 $45.88 No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 

$u32 RL, ..-..-.. : 1.95 $8.50 53.73 48.05 Commons S82 or 4S— 

No. 4, 4/4 RWE&L... $39.00 1x 8 ‘. ae $57.00 $49.00 $62.00 $58.19 $50.14 
SUGAR PINE 1x12 RL. ‘ 62.50 48.67 89.50 63.32 49.64 
Selects S2 or 4S— LARCH—DOUGLAS FIR 

4/4 RW 5/4 RW 6/4RW 4/4 RW a Ahad 6/4 RW No. 1 Dimension— 
C Select RL aa er ras anions 5 TI ra Grd anal ka arn gaia eee $50.25 
D Select RL ... rae cae $78.50 0, 80 80. 50 NM IS, chs ata aces: atone acetate oe $47.50 Sacee 





















1942 


DS 


mil) 
ard- 
ring 


9.00 


7.50 
- 
TTRIAL 


6.00 


pals 


ices 


yted 


pril 
one 








May 2, 1942 


APPALACHIAN HARDWOODS 


Cleveland, Ohio, April 27.—Following are current 
air dried, a" f.o.b., Cleveland: 


prices on Appalachian hardwoods, 





Ash: 4/4 5/4 6/4 8/4 10/4 12/4 16/4 
i ares $105.00 $115.00 $120.00 $130.00 $150.00 $160.00 $180.00 
Com. & Sel. 65.00 80.00 85.00 90.00 110.00 120.00 140.00 

Plain White Oak: 5s ¥ 
YY! ere 130.00 135.00 140.00 155.00 190.00 205.00 225.00 
No. 1 C.&S.. 67.50 77.50 82.50 92.50 125.00 135.00 155.00 

Plain Red Oak: ; 

Pie. saceces 95.00 105.00 110.00 130.00 180.00 185.00 200.00 
No. 1 C.&S.. 72.50 75.00 80.00 90.00 110.00 130.00 150.00 

Hard Maple: . 

2) eee 125.00 135.00 140.50 150.00 170.00 190.00 205.00 
No. 1 C.&S. 90.00 95.00 100.00 105.00 135.00 145.00 160.00 

Poplar: 

“FAS eo ee 97.00 107.00 107.00 112.00 147 = 162.00 177.00 
No. 1 C.&S. 72.00 74.50 74.50 82.00 102.0 107.00 135.00 
ee 82.00 87.00 87.00 97.0 . “ 5 g 

No. 2-A Com. 57.00 64.50 64.50 6a Ct “— a oS 

Basswood: No. 1 WHND 52.00 §0.00 60.00 67.00 
Yo Ere 97.00 102.00 104.00 112.00 . " 

No. 1 C&S. 67.00 72.00 74.00 37.90) No.1 C&Btr. - ; 
No. 2-A Com. 52.00 57.00 57.00 59.00 Sd. Wmy... 50.00 57.00 57.00 62.00 


Birch, U nselected: 
3. Sere 125.00 13 


3 
No. 1 C.&S.. 80.00 8: 





140.00 


0.00 130.00 
5.00 90.00 95.00 


No. 2 C&sd 
Wwmy. ..-. 


42.00 44.00 


44.00 47.00 





REGIONAL UNFILLED ORDERS AND STOCKS MARCH 28 


WASHINGTON, D. C., 


April 27.—Following is the monthly statement by regions of eight 


groups of identical mills and two groups of hardwood flooring plants of unfilled orders 
and gross stock footage on March 28: 


Softwoods— 

Southern Pine .......60..% 
Mob. re 
WeSEGPR FIRE 2.66 cc cies ss 
California Redwood ...... 
Southern Cypress ......... 
NOPrtH@Pn PURGE... .6656 66 ees 


Total Softwoods......... 
Hardwoods— 
Southern Hardwoods...... 
Northern Hardwoods...... 


Total Hardwoods........ 
POCRE BANMIMOT ... 6.0060 i ss 
Flooring— 
AM PUOOTING.. 2666 cvecicces 
Maple WIGOTing..... sss. 
‘Units of production. 


No. of 
Mills 
115 179,009,000 
137 692,394,000 
93 345,367,000 
14 80,939,000 
9 9,548,000 
6 9,375,000 
13 12,778,000 


Unfilled Orders 
1942 1 941 


111,527,000 
613,833,000 
338,049,000 
53,957 "000 
10,409,000 

8 1755 dy "000 

6,904,000 


Gross 


1942 
313,815,000 
847,606,000 
981,526,000 
247,456,000 
104,721,000 

47,612,000 
53,967,000 


Stocks 


1941 
356,739,000 
859,725,000 


1,101,665,000 


267,940,000 
164,434,000 
92,153,000 
53,881,000 








387 1,329,410,000 1,143,434,000 


62,502,000 
27,414,000 


2,596,703,000 


276,215,000 
76,943,000 


2,896,537,000 


289,570,000 
86,502,000 





793 74,446,000 
14 2,075,000 
107 76,521,000 
481 1,405,931,000 
75 49,683,000 
14 % 855,000 


89,916,000 
1,233,350,000 


64,621,000 
9,738,000 


353,158,000 


2,949,861,000 


60,988,000 
12,616,000 


376,072,000 


3,272,609, ,900 


62,755,000 
15,652,000 





NATIONAL STATISTICS FOR MARCH BY REGIONS 


WASHINGTON, D. C., April 27 


—Following is the National Lumber 


Manufacturers’ Asso- 


iation’s report for the four weeks ended March 28 and for twelve weeks ended that date, 
‘overing mills whose statistics for both 1942 and 1941 are available and percentage compari- 
sons with statistics of identical mills for the corresponding period of 1941: 


Av. No. 

FOUR WEEKS: Mills 
Softwoods: Rpte. 
uthern Pine...... 111 
W CSC COABE. . cc0.55 137 
Western Pine...... 91 
i\lifornia Redwood 14 
Southern Cypress... 9 
Northern Pine...... 6 
Northern Hemlock. 18 





Total Softwoods.. 386 
Hardwoods: 





Southern Hardw’ds. 784 
Northern Hardw’ds. 18 
Total Hardwoods. 102 
Total Lumber.... 470 
Oak Flooring....... 65 


Ma ple, Beech and 
Birch Flooring... 14 


TWELVE WEEKS: 


Softwoods: 

Southern Pine...... 113 
West Coast........ 137 
Western iy 91 
California Redwood 14 
Southern Cypress. 9 
Northern Pine..... 6 
Northern Hemlock.. 18 


Total Softwoods.. 388 
Hardwoods: 
Southern Hardw’ds. 780 
Northern Hardw’ds. 18 
Total Hardwoods “98 
Total Lumber.... 468 
Oak Flooring....... 65 
Maple, Beech and 
Birch Flooring... 14 


894,758,000 96 


143,8 68,000 118 
2, 


Per- 
Sregetees cent 
942 of 1941 

eames 89 
485,920,000 07 
240,551,000 98 
36,501,000 11% 
3,544,000 5 
4,878,000 128 
7,543,000 59 


32,559,000 11 
16,536,000 115 





49,095,000 113 
943,853,000 97 
36,705,000 


4,743,000 


360,238,000 92 
1,408,842,000 95 
647,163,000 103 
104,693,000 105 
pet gee 48 
17,523,000 166 
25,544, 000 G4 


2,577,608,000 96 


93,339,000 111 
50,529,000 117 


21, 476 000 97 
111,730,000 


14,983,000 


4 
1,4 
S 
1 


Shipments 
42 


10,085,000 


1,016,519,000 


38,898,000 
12,274,000 





51,172,000 


1,067,691,000 


35,437,000 


5,117,000 


47,000 
89,000 
is 000 
30,000 
264,000 
9 
1 


1 
7 


0 

8 
891,25 
1 
» 


0,000 


3, 
2, 
1 
0, 
4, 
8 

5) 8,000 


2 
2 
28/95 
23,8 


2,974,395,000 


110,084,000 
39,242,000 





149,326,000 


3,123,721,000 


107,886,000 


14,686,000 


Per- Per- 
cent Orders cent 
of 1941 1942 of 1941 
115 140,985,000 116 
105 542,794,000 99 
96 289,065,000 86 
124 58,136,000 141 
77 7,254,000 66 
95 7,987,000 a7 
184 10,662,000 191 


104 1,056,689,000 98 


107 39,209,000 111 
100 13,723,000 S1 
105 «552,932,000 101 
104 1,109,621,000 98 
36,204,000 
5,725,000 
107 474,626,000 117 
102 1,594, 0 000 10: 
1038 930,367,000 101 
110 148,817,000 139 
74 23,996,000 76 
100 28,450,000 101 








103 3,232 





106 110,7 
107 44, 
106 155 
103 3,3 

11 


13% 31,450,000 168 


5,000 110 
1,000 113 
6,000 111 
92 '000 105 
2,000 
168,000 


CLOSET- 
LINING 
LUMBER 








Nationally Advertised 
Aromatic Red Cedar 










Packaged 
and Sealed 


GUARANTEED 
90% Red Heartor better 








PRODUCT OF 


Geo, C. BROWN & Co, OF N, GC. 


GREENSBORO, N. C. 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 


IN AT A DeWITT 
OPERATED HOTEL 


In Cleveland 


THE HOLLENDEN 
In Columbus 
THE NEIL HOUSE 
Iu Akron 
THE MAYFLOWER 
Iu Lancaster, O. 
THE LANCASTER 


In Corning, N.Y. 
THE BARON STEUBEN 


THEO. DEWITT 
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Makes Money for Dealers 


This is the COLD APPLICATION material with the 
exclusive viscoroid base. No hot kettle or other spe- 
cial equipment needed. ABESTO is just brushed on. 
Anyone can apply it. Excels for BUILT-UP ROOF- 
ING, DAMP PROOFING, ROOF COATING. Hun- 


dreds of dealers are enjoying big success selling 
ABESTO. YOU should start in this money-making 
business. TODAY, write for literature and specifica- 
tions. 


FOR IMMEDIATE DELIVERY 


--No Increase in Cost 
Abesto Liquid Abesto Fiberated Abesto 


Quick-Setting Plastic Staintox Cleartox 
Abesto Sealer . Abosto Termite Control. 


ABESTO MFG. CO. 


Michigan City, Ind. 








Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
/ VERNONIA, OREGON 





The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 

Termites, Excess Moisture, Ete. 
CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 








Write for technical data, tests, samples, etc 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


WASHINGTON, D. 
ciation’s report for 


C., April : 
the 
mills whose statistics for 


two weeks ended 


covering both 


27,—Following is the National Lumber 
April 18, and for 
1942. and 


Manufacturers’ Asso- 
fifteen weeks ended that date, 


1941 are available, and percentage com- 


parison with statistics of identical mills for the corresponding period of 1941: 


Av. No. Per- 

Mills Production cent 
TWO WEEKS: pte. 1942 of 194i 
Total Softwoods.. 383 145,729,000 3 
Total Hardwoods. 105 26,034,000 07 
Total Lumber.... 175 171,763,000 4 
Total Flooring .. 79 20,401,000 v1 
FIFTEEN WEERS: 
Total Softwoods.. 32 3,281,512,000 06 
Total Hardwoods. 100 183,494,000 100 
Total Lumber.... 174 3,465,006,000 96 
Total Flooring 79 157,126,000 4 


Per- Per- 
Shipments cent Orders cent 

1942....o0f 1941 1942 of 1941 
533, 700,000 iit 686,779,000 139 
26,721,000 103 24,629,000 S7 
560,421,000 111 711,408, 000 126 
20,317,000 3 19,355,000 4 
3,793,302,000 104 1235, 703,000 110 
189,765,000 106 19 660, 000 105 
3,983 067, O00 104 1,.427,363,000 110 
152,278,000 100 161,710,000 6 





RELATION OF UNFILLED ORDERS TO STOCKS 


Wasuincton, D. C., April 27 


—Following is statement of seven 


groups of identical mills 


of unfilled orders and gross stock footage on April 1s: 


No. of 
Mills Re- 


Unfilled Orders 
1941 


Gross Stocks 
cf 


porting 1942 1942 
Total Softwoods* ...... 378 1,464,785,000  1,137,317,000  2,444,733,000  2,862,209,000 
Total Hardwoods* 104 104, 943,000 92,624,000 343,340,000 372. 113,000 
Total Lager «6c csca i 169 1,569, 7 728 000 1,229,941, 000 2,788, 073 000 3,234,322, 000 
Oak and Maple Flooring.. SS 55,750,000 75,586,000 74,302,000 77,950,000 
*Of Northern mills, 13 reported on softwood, 13 on hardwood unfilled orders; 14 mills 


on stocks. The total number of mills (482) 


softwood and hardwood subtotals. 


includes 13 


northern plants that are in both 





Western Pine Summary 


PortLAND, Ore., April 27.—The Westerp 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
April 18: 

Report of an Average of 
April 18, 1942 
128,441,000 


148,500,000 
225,536,000 


95 Mills: 

April 19, 1941 
35,301,000 
151,067,000 
161,270,000 


Production 
Shipments .. 
Orders received 


Report of 96 Identical Mills: 
April 18, 1942 April 19, 1941 
Unfilled orders 438,944,000 351,809,000 
Gross stocks... 955,643,000 1,102,445,000 
Report of 96 Identical Mills: 


--Total for Year to Date—, 
1942 1941 


Production 835,178,000 832,671,000 
Shipments ....1,145,447,000 1,097,755,000 
io 7 1,270, 874,000 1,159,205,000 










Pine Statistics 


La., April 27.—Follow- 
of reports from southern 
pine mills for the week ended April 18: 


Average weekly number of mills, 107; 
Unitst, 86 


Southern 
New ORLEANS, 
ing is a summary 


Two-Weeks 


Three-year average production* 27,158,000 
) 
> 


Metual PrOGUction «262. ccciecccs 27,079,000 

Ga eal apo kie wiaialacas dats 35,051,000 

Sees PN. oko dccedeeémean 53,931,000 

Number of mills, 107; Units+, 86 

On Apr. 18, 1942 

CF MCIOe OUGOPO csc ice weveveeen 170,903,000 

Unsold stocks ..... 56) oboe aia ane 89,772,000 
*Nov. 1, 1937, to Oct. 26, 1940. 

*Unit is 316,000 feet of “3-year average” 


production. 





Loadings of Revenue Freight 


The car service division of the Associa- 
tion of American Railroads reports that 
revenue freight for the two weeks ended 
April 18 totaled 1,660,795 cars, showing an 
increase of 27,159 cars over the number for 
the two weeks ended April 4. Forest prod- 


ucts loadings of 96,585 cars show an increase 
of 2,249 over the number for the 
weeks ended April 4. 


cars two 


March Sales of Independent 
Retail Dealers 


Following is a compilation of percentage 


changes in March, 1942, dollar sales of in- 
dependent retail lumber and building ma- 
terials dealers, from March of 1941, and 


from February of 1942, covering 34 States 

and six principal cities, these data having 

been prepared by the Bureau of the Census: 
Percent Change 


No. of Mar., ’42 Mar., '42 
States by firms Vs. Vs. 
Regions Rptne. Mar., 41 Keb., '42 
NS ee eae 1,312 + 20 +27 
New England 87 +24 +26 
a ae 6 +16 + 20 
nN. H. & Vt. 13 +49 +38 
Massachuse tts. : 43 + 25 +28 
Rhode Island... 9 +13 +22 
Connecticut ... 16 +21 +21 
Mid. Atlantic. 95 +24 +29 
Pennsylvania .. 95 +24 +- 29 
EK. No. Cent.. 353 + 23 +31 
|. ae 61 +-22 + 25 
BRGIQNA .....5. 92 + 26 4-47 
JS 81 +39 +31 
Michigan ..... 60 +6 1392 
Wisconsin ... 59 +22 +23 
W. No. C ent. 155 +22 +47 
lowa elaing pate a’ 48 +17 +43 
Missouri ...... 40) +27 +72 
Nebraska ...... 35 +12 +16 
ee eee 32 +39 +37 
So. Atlantic.. 47 —3 +14 
South Carolina. 13 -—-1 +21 
oy 18 +10 + 26 
Florida evar 16 —12 +4 
E. So. Cent.. 10 +39 +21 
ATADaMA ......; 10 +39 +21 
W. So. Cent 158 +33 +28 
*Arkansas baw teak eter staat 
Oklahoma ..... 22 +1 +29 
‘oe 128 +36 +29 
Mountain 151 +18 131 
Montana ...... 18 -19 +11 
LS eee 15 +- 21 +17 
Wyoming ..... 14 —2 +30 
COPOPERO 2.60%. 47 +12 +40 
New Mexico.... 14 +10 +70 
Sg errr 13 +52 +4 
eee 24 +10 +53 
PROVAGE és ciscas figure piteraha ah 
PMCINC 2.6.0. 256 +15 +21 
Washington ... 52 +17 +21 
CPPOROR cscs eees 26 +17 +17 
California os EGS +15 +21 
Principal Cities— 
CURICREO 0.40% 16 +51 +27 
Los Angeles.... 13 +25 +15 
Portiand ...... 11 +38 +17 
St. TOUS 2.00. 14 + 25 +76 
San Francisco.. 12 114 +91 
ee 15 + 20 +24 


*Insufficient data. 
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HOW IT WORKS 


The pin is grooved to hold a small, split expan- 
sion ring. When the pin is pushed down, this ring 
snaps automatically into a recess in the top knuckle 
of the butt. The expansion pressure is sufficient to 
prevent the pin from “riding up” from the action 
of the door, but it does not prevent easy removal 
when desired. 


New-type non-Rising Pin 


in STANLEY BUTTS 


JUST PUSH 


INTO PLACE ;. 





Ask your jobber for Stanley Butts with the 
new-type non-rising pin next time you order. The 
Stanley Works, New Britain, Connecticut. 





How to End this 
‘Early Rising Nuisance 


Up again and heading for trouble... for 
builders . . . that’s the old style pin in door butts! 
This kind of “early rising” will never make him 
healthy and wealthy. And if you’re wise, you'll 
show him how to put an end to this nuisance, 
by using Stanley Butts with the new-type non- 
rising pin. 

A simple, but effective improvement in design 
holds the pin down, once it is pushed down. It 
can be seated easily, with a touch of the finger... 
no twisting or turning, no ears to line up. 





The greatest advance in 
butt construction in 40 years 


STANLEY 


TRADE MARK 


HARDWARE FOR CAREFREE DOORS 
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Sub-Head Topics ----. 


New Revenue Legislation 

The Treasury tax bill, to raise some seven 
billions of new revenue, unlike the labor and 
profits questions, has no pressure of public 
passion behind it. But, measured in terms 
of political repercussions, it is an even hotter 
potato. 

Speculation of the 
possible 


moment is about a 
tax. Congress has 
always shied away from it, and organized 
labor it. Retailers dislike it; both 
because the responsibility of collecting and 
the labor of making the returns fall upon 
them and because it their prices. 
Business men, other than retailers, possibly 
favor it. Chief argument: It is paid 
daily; does not lie in wait and then let go, 
once a year, with a shattering detonation. 
Millions of citizens are still rubbing the 
bruises of March 15. 


general sales 


Opposes 


raises 


pro 


Local Delivery Services 


General Order ODT No. 6 issued April 
23, prohibits special deliveries and “call- 
backs,” and limits the number of deliveries 
and the mileage of local delivery carriers. 

I“ ffective May 15, local carriers are forbid- 
den to make any special deliveries except to 
hospitals and the armed forces of the United 
States, and except 
supplies necessary to 
health, life and safety. 


deliveries of 
protect the public 


emergency 


As of the same date, the order prohibits 
call-backs made in a second attempt to de- 
liver shipments on the same day or to make 
collections and forbids carriers to make more 
than one delivery to any one person in a 
single day. However, if deliveries to one 
person are so large as to require more than 
one vehicle, they may be considered as a 
single delivery. 

After June 1, local carriers using rubber 
tires are required to reduce their total mile- 
age by at least 25 percent each month as 
compared with the corresponding month in 
1941. In computing the mileage reduction, 
mileage saved by cutting down on deliveries 
and by eliminating special deliveries and call- 
backs may not be included. 

If local carriers undertake joint action to 
pool their deliveries or to curtail services, 
such action must conform to the terms of 
the joint statement issued by the Office of 
Defense Transportation and the Department 
of Justice on March 12, 1942. Local carriers 
may, but are not required to, submit pro- 
posed plans for joint action to the ODT for 
consideration and approval, in order to fore- 
stall prosecution under the anti-trust laws. 
All such plans must be submitted to the 
ODT for informational purposes, however, 
regardless of whether or not specific ap- 
proval is sought. 

Local carriers are required by the order 
to keep mileage records, as well as records 





WITHIN THE LAW 
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Sa 


“But your ad said ‘Anything less than $500’, Gentlemen!” 
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showing the steps taken to comply with the 
other requirements of the order. 

A number of different types of vehicles 
are specifically exempted from the provisions 
of the order. These include vehicles oper- 
ated exclusively for the construction and 
maintenance of telegraph, telephone, radio, 
electric light and power, gas, water supply, 
sewage disposal, garbage disposal, and sani- 
tation services; vehicles owned or operated 
by the armed forces of the United States or 
of any state; farm vehicles when transport- 
ing produce or farm supplies to market or 
farm; and vehicles performing pick-up and 
delivery service for line-haul motor, rail, ex- 
press, air, or water carriers, or for freight 
forwarders. 


Closed Shop and Profit Limitations 


On March 24, Donald M. 
“my interest is first, last and always in 
greater war production. In many cases the 
closed shop works very well and is a basis 
for mutually satisfactory relationships be- 
tween labor and management. In such in- 
stances I am for letting well enough alone. 
I do not believe that the closed shop should 
be preserved in any case where its existence 
may be a direct hindrance to war production. 

“To outlaw all forms of the closed shop, 
as this bill would do, would appear to me 
very likely to have a bad effect on labor 
morale and on labor relations—and,_ ulti- 
mately, on war production itself. Whether 
the closed shop is in itself a good thing 
or a bad thing, it has been built up in many 
industries, over a long period of years, 
through collective bargaining between em- 
ployers and employees. I do not believe that 
the present is a proper time in which to dis- 
rupt that situation by act of Congress. 

“With the attempt to keep war contractors 
from obtaining excessive profits I am thor- 
oughly in accord. And it is my personal be- 
lief that six percent profit is plenty in the 
average case. 

“T should like to point out that very pain- 
staking efforts have been and are now being 
made to analyze contract costs and make fi- 
nancial surveys in order to give us a cleat 
picture of war contractors’ profits. Many 
war contracts contain provisions by which 
prices may be renegotiated if it appears that 
the contractor is likely to gain an undue 
profit. Both the War Production Board and 
the War and Navy Departments do every 
thing in their power to prevent unreasonable 
profits, bearing in mind the controlling fact 
that speed and volume of war production ar 
essential. 

“Aside from these points, however, | do 
not believe that the profit limitations in 
HR-6790 would reach the desired end. 

“In the first place, I do not believe that 
you can tell whether or not a contractor's 
profit is unreasonable simply by determining 
its percentage in terms of the cost of per 
forming the contract. That leaves entirely 
out of consideration such important matters 
as return on capital investment, turnover, th« 
time required to fill the contract, and th 
financial structure of the contracting firm 
From every angle, it seems to me that this 
kind of limitation makes use of a very fault) 
yardstick. 

“In the second place, I believe that this 
limitation would force many contractors into 
insisting upon cost-plus-fixed-fee contracts. 
Suppose a contractor loses money on one 
job—as he may, through no fault of his own. 


Nelson said, 
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He naturally expects to recoup his losses on 









the a , : 

the following job, so that he may show a WW 

profit on iar soasuniibie as a whole. There ( Y) 5 REASONS WHY YOU WILL PREFER 
les is no provision here for recouping losses, ws MASTER GLAZIERS PUTTY! 
ons and hence in self-defense the contractor 
al would be very apt to insist upon a cost-plus- 1. Uniform quality and consistency, it’s TEMPERATURE CON- 
nd ixed-fee contract. TROLLED 
io, “In addition, this clause would seriously 2. Applied under high or low temperatures it stays set 
ly, increase the difficulty of converting small 3. Shrinkage after being applied is held to a minimum 
ni- husiness to war production. The ordinary 4. Assures better adhesion, making a long lasting installation 
ted small shop will of course handle a relatively 5. Greater economy, it is quickly and easily worked 
or small contract; six percent profit on a con- 
rt- tract costing but $40,000 would not provide THE 
or the shop owner with much incentive to get P 
ind nto war production.” | DPLLE Kiudly Makere 
» & 
rh i 
sht Manitoba Trust Fund Clause | COMPANY 

The “trust fund clause” in use in the 

Province of Manitoba has been enacted as 612 SOUTH MAIN STREET - ST.LOUIS, MISSOURI 
ns an amendment to the Ontario Act sponsored 
‘id. hy the Attorney General of the Province. 
a rhe Act was carried by the Legislature and 
the hecomes effective 60 days after the third Pine Plume 1 
sale reading, which will be about June 15th. This 
be makes all sums received by a builder or con- umber Smpallly 
in- tractor or a sub-contractor, trust funds in 
ne. their hands, and makes a builder or contrac- 





tor or sub-contractor a trustee for the use 
af bn eaue torte lead pies He . BELL BUILDING 
on. must not use the money for other purposes Pine MONTGOMERY, ALA. 


op, or convert it to his own use. Breach of the 
me trust will render him lable, under the Crim- Cypress Specializing in 

bor inal Code, to imprisonment for a period not KILN-DRIED POPLAR 
Iti exceeding seven years. Hardwoods 

her ame 















































An amendment to the Mortgage Act has ane or Mund Cars of Pine, Hard- 
no “ se ailin Wet. wactedcoe. —— 2 oe woods, Oa ooring. 
ing - Oo — a. | his restricts oe Sart AIR-DRIED or Cicadas andes _ vey 
Any on the covenant, of a person who executes a Modern fan-type  cross-circulating 
urs, building mortgage, to a period of one year KILN-DRIED Dry Kilns. 
-m- irom the maturity of the mortgage, provided Plants at Goodwater, Ala., Nota- Serving the lumber trade 
hat he has made a bona-fide sale of the prop- = sulga, Ala., Ozark, Ala. since 1899. 
lis erty. Formerly responsibility on the cove- 
nant was indefinite and frequently resulted 
ors in great injustice. Sh ph d L b Sh h d R th 
or 7 | Shepherd Lumber epherd Brothers |s 
be- Wood Brush Handles e ti C 
the Importance of conserving the present sup- 0 rpo ration ompany 
rm ply of all kinds of bristle brushes and of MANUFACTURERS WHOLESALERS 
Alnl- reclaiming discarded brushes was. stressed s ‘ : : 
Ng recently at the first meeting of the Brush Southern Yellow Pine Retail yards, railroads, industrial 
hi \dvisory Committee of the War Produc- Mills at McRae, Georgia buyers can rely on us for speedy 
leat ton Board. and Montgomery, Alabama complete service on Southern Yel- 
we It was pointed out that there are many Plank . . Dimension . . Boards . low Pine and Hardwoods. Straight 
van thousands of paint brushes in shops and Flooring . . Kiln-Dried Finish . . and Mixed Cars 
that iomes all over the country that can be Ceiling . . Siding . . Railroad and 
due cleaned and used for a long time. Many Car Material General Offices: Shepherd Bldg., 
_— paint brushes too worn or fouled for further a Montgomery, Alabama. 
able | se contain hog bristles that are more valu- | Grade-Marked if desired. ee 815 Fisher Bldg., : 
fact ible now than when the brushes were made. a Address inquiries to Box 139, winters ; — a 
a _ This conservation of existing brushes is Montgomery. Alabama Distributing Yard, Jacksonville, Fila. 
; doubly important because industry, as a re- 
sult of the war program, needs more brushes 
do than ever before and because materials which 
- 2o into their manufacture are scarce. These 
materials include hog bristles, rubber, ce- 
that ment, plastics, steel wire, and nylon and 
=? other bristle substitutes. 
ee Conservation of brushes by professional 
pet painters is especially important, but civilians 
rely can participate in the program by taking 
i good care of paint brushes, tooth brushes 
“ and hair brushes. It was pointed out that 
a there are large supplies of brushes of all 
es types used by civilians on hand. 
ha Production problems in the ind-stry are <— 


two-fold: increasing production of essential 
thi brushes and converting unused capacity of 
the industry to war production. The in- 
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into : iad ; 
: dustry is qualified to do war work involving 
_ me fd agate thy _POST OFFICE BOX 182, LITTLE ROCK ARKANSAS | 


I:fforts of the industry to substitute for Rarer pee renee 
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CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 


It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a really 
Waterproof Job—Use CALBAR CAULKING 
COMPOUND. 

Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 


Manufacturers of Technical Products 


2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 


NDUSTRIA 
LUMBER CO. Inc. 





~ 
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Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 


SHORT 
LEAF 











WHITE PINE ponies 
Ponderosa -- 
Also California White 
and Sugar Pine 
Fir Wallboar Wot Geant Products 
William Schuette Company 
New York 
Office--41 East 42d St. PITTSBURGH, PA. 


















MAPLE FLOORING | 
MFMA 


MICHIGAN DIMENSION CO. 


(Formerly Brown Dimension Co.) 


be é MANISTIQUE, MICHIGAN 























SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS FACTORY 
YARD STOCK CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 

Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








A NEW PRODUCT 
FOR NEW PROFITS 


“SLIDEWELL” Bin Swing, a concealed 
hardware which makes kitchen bins 
respond to fingertip control. 


Special sample offer to dealers. 


Ritsche Specialty Mfg, Co., St. Cloud, Minn. 
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materials in the manufacture of 
brushes will result in elimination of plastic 
handles. Hair brushes, tooth brushes, paint 
brushes and other types will be made with 
wood handles. 


scarce 


Because nylon and other substitutes for 
hog bristles are themselves scarce materials, 
the American packing industry is experi- 
menting with the possibility of getting use- 
able bristles from American hogs. Present 
supply comes from Russia, China and India 
where hogs live longer and grow shaggier. 


Prefabricated Housing Order 


The T. C. Ning Company, Anniston, Ala., 
has been awarded a contract for manufac- 
turing 2,000 prefabricated portable houses 
for war workers at Norfolk and Portsmouth, 
Va. The contract for the project involves 
$6,186,780. 

Thomas C. King, head of the company, 
said that work would begin immediately on 
the 2,000 units. He said it would take 
about four months to complete the job. 

Doors and windows, including frames and 
all mill work, for the dwellings will be 
Luilt on sub-contracts by the National Wood- 
work Company of Birmingham, and_ the 
Southern Manutacturing Company of Gads- 
den. Mr. King that the entire job, 
including the sub-contracts, would mean em- 
ployment for about 1,000 people for about 
four months. Most of the skilled work will 
be on the doors and windows which will 
be built and shipped here. 


said 


Building Loan Payments Increase 

\n increasing reversal of the psychology 
of two and three years ago when borrowers 
on homes wanted the longest possible time 
to pay out and the smallest possible monthly 
payments is seen by the United States Sav- 
ings and Loan League in the payments of 
many of today’s borrowers ahead of sched- 
ule. Mounting receipts of the savings, build- 
ing and loan associations from their borrow- 
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ers indicate not only that the great majority 
are keeping up their payments on time, but 
also that those getting better money than 
they have for years are using it to reduce 
their debts further than required in a great 
many instances. 

At the rate some of the borrowers ar 
stepping ahead of their contractual pay 
ments, the nineteen and twenty year loans 








Approved method of disposing of an incendiary 

bomb is to use a wooden pail half filled with 

send. The bomb is shoveled into the half filled 

pail and sand from a full bucket is poured over 

the incendiary. To be equipped for a bombing 

raid, every householder should have two wooden 
pails and one iron shovel 





of some years back will end up as fifteen 
year loans, or even shorter period obliga- 
tions. It is interesting to note that in an 
like the present, the traditional 
principles of American economic thought re 
assert themselves in the average individual, 
who begins to feel that extra money coming 
in ought to be used to pay debts, and that 
the sooner he owns his own home free and 
clear the safer his family will be. 


emergency 
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Atiic space was converted into this attractive bedroom by paneling it with "“Colorkote™ panels 


made by the Fir-Tex Insulating Board Co. 


Walls are green coated and ceilings are of ivory. 


Many different color combinations are available in the product, which is an insulating as well as 
a decorative item. 
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YOSEMITE 


The Pine of « Thousand Uses 





Think of RAINY LAKE when you’re needing 


Genuine Northern WHITE PINE 


offer this famous White Pine of virgin growth, of surpassing 

‘lity, carefully kiln-dried, accurately manufactured; also Nor- 

y Pine and Northern Pine Lath. All our stock is from thor- 
ighly water-cured logs. Siding, Sheathing, Framing, Lath, 
‘rating, Flask and Pattern Lumber. Mixed Cars. 


RAINY LAKE LUMBER CO., Ltd. 


Selling the Products of J. A. Mathieu Limited, Rainy Lake, Ont. 

SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. igen 
OTHER SALES REPRESENTATIVES: 

Fred Walker, Virginia, Minn.; W. R. Gillett, Eau Claire, Wis.; Winton Lum- 

ber Sales, Minneapolis, Minn.; Central States Lumber Ga. Janesville, Wis. 











Sees PI NE Sieeitisnas 


High altitude growth . . - inn manufactured ... 
Good widths and lengths . . . Good cutting values. 


Yosemite Sugar Pine Lumber Co. 


General Office, Mills and Yard: Merced Falls, California 


D. M. WARNOCK LOS ANGELES OFFICE: 
95 River St., Hoboken N. J. ARLO D. SQUIRES, 
New York Phone— Commercial Exchange 
Rector 2-0432 Bldg., Los Angeles, 
New Jersey Phone— iy, California 
Hoboken 3-3011 Phone—Michigan 9381 
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Bt PAMUDO Auana 
MUTUAL 
DOOR CO.- 


WAREHOUSES 
"FOR ORDERLY | 
DISTRIBUTION 

TO THE TRADE 






FAST, COURTEOUS SERVICE 
BY TRUCK AND TRAIN 


STRAIGHT OR MIXED CARLOAD SHIPMENTS 


PAMUDO PLYWOOD ...DOORS 
FRAMES, MOULDINGS 
SASH & GLASS ...WALLBOARD 








LOS ANGELES, Calif. CHICAGO, Ill. 
































ST. PAUL, Minn. BALT IMORE, Md. 
KANSAS CITY, Kan, NEWARK, N, J, 
SELLING THE PRODUCTS OF DISTRIBUTORS OF SPECIES 
*THE McCLOUD RIVER LUMBER HEVLIN (DINE 
COMPANY 5 PONDEROSA PINE 
McCloud, Calif. ee [PINUS PONDEROSA) 
*THE re COMPANY 900 First National Soo Line Building SUGAR (Genuine White) PINE 
end, Oregon 
_*Member of the Western Pine Associa- MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA) 
tion, Portland, Ovegon. DISTRICT SALES OFFICES: 
— pg CHICAGO ,DAN FRANCISCO 
¢ : 1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 030 Monadnock B 
Pandewsa Face Woodwork otawh 4-917 Totupnens Genter Oe Exbrook 7041 -— 
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NORTHCUTT 
Lumber Sales Corporation 
Wholesale and Commission 
Hardwoods, Cypress and Pine 


Telephone 181 P. O. Box 288 
SANDERSVILLE, GEORGIA 
All Inquiries Given Prompt And Careful Attention 











LOOSE LEAF TALLY BOOKS 
TALLY SHEETS with Waterproof Lines 


Samples and Catalog on Request 
Tally Cards Car Movers Hammer Stamps 


Crayon Tally Pencils Marking Sticks 
Rule Cases Rules Leather Aprons 
Pickaroons Gauges Load Binders 


Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO. ILL. 


Car Door Lumber Rollers Sectional Board Rules 











C. V. CLARKE 


TIMBER ESTIMATES 


PRIORITY GIVEN DEFENSE PROJECTS 


605 First Federal Savings & Loan Bldg. 
P. O. Box 1385 Jackson, Mississippi 











Direct Importers of 


BALSA WOOD 
ROSEWOOD 


STOCKS IN PORT FOR PROMPT SHIPMENT 


F.C. LUTHI & CO... .212 Balter Bidz. 


“» NEW ORLEANS, LA. 











WEBSTER. 


: Uniformin 
pK 
° QO¥. 


COLORS 


TEXTURE 
i QUALITY 

. Ano: “hy E. Webster Lumber Co. 

Kansas City, Mo. 


a 

i, and Yellow Pine pick 
ets woven with wire. 
Painted white or green. 
Very popular for yard and 
garden. Write today for 
circular. and prices. 


ILLINOIS WIRE & MFG. CO. 


Joliet, Ulinois 


= Dallas Tex 








In Boston 


HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@ All Rooms with Tub and Shower 
® Rates from $3.85 ® Dinner Music 
®@ Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 
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Army Uses Wood Trusses 

“On the new storage depot program alone, 
we expect to employ around 35,000 wood 
trusses, thereby releasing more than 200,000 
tons of steel. That much steel, it is esti- 
mated, will build 7,500 medium tanks,” Col. 
Raymond F, Fowler, Chief, Supply Divi- 
sion, Corps of Engineers, said in discussing 
conservation of materials at a symposium 
sponsored by the Producers’ Council. 

United States Army Engineers have 
demonstrated during the last few months 
that it is possible to build) without using 
critical materials. Wood is used extensively 
in construction of hangars, ports, canton- 
ments, munitions factories, dams, and many 
other structures for war purposes. 


Forest Film 


“Trees and Ilomes”, filmed for Weyer- 
hacuser lorest Products by James Fitz- 
patrick, famous travelogist, will be shown in 
238 theaters in 75 California towns through 
a co-operative effort of Fox West Coast 
Theaters and Weyerhaeuser. Showing the 
erandeur of Pacific Coast forest in techni- 
color, the 30-minute film tells the industry’s 
story from the lumbermen’s practical point of 
view, taking the audience from the forest 
through logging and milling down to the 
final use of the product as Howing out from 
the retail lumber dealers’ yard to the con- 
struction of homes. The California showing 
started April 5. 


Door Grade Labels Get Response 
from Trade 


Trade response to the new Wheeler Os- 
good system of “Color-Grading” on doors 
has been reported as heing well received by 
lumber dealers and jobbers throughout the 
United States, according to Norman Cruver. 
vice president and general manager of the 
Wheeler Osgood Sales Corp. of Tacoma, 
Wash. “We have been amazed at the popu- 
lar acceptance of our new. grade-identifica- 
tion program” Cruver stated. 

The Wheeler Osgood innovation in door 
grading was announced in April. [very “De 
Luxe Grade A” door now carries a_ blue 
label securely fastened to the bottom rail 
giving the grade, size, style, surface and 
the company guarantee. Every “Master 
Grade Bb” door carries a bright red paper 


a \ 
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lahel featuring the grade, size, style and 
surface. Both labels guarantee U. S. Stand- 
ard grades and designs. The bright labels 
make it possible to see at a glance the grade 
of door that is specified and purchased. 


Tree Names and Lumber Terms 


Lumber Trade Names is the heading of a 
small but important section of “Standard 
ized Plant Names,” a comprehensive volume 
of 667 3-column pages prepared, with years 
of labor by a host of collaborators, by the 
American Joint Committee on Horticultural 
Nomenclature. The tree names included 
were standardized in co-operation with the 
U. S. Forest Service, and, on the basis of 
720 official changes have 
been approved in what has been accepted 
heretofore as the authority on forest tree 
nomenclature—“Sudworth’s Check List of 
the Forest Trees of the United States.” 
These new designations are regarded as the 
most significant and important single con- 
tributions to the new list of plant names. 
Besides scientific names and their accepted 
pronunciations, common names are also 
given, a total of 90,000 being listed. Copies 
are available from AMERICAN [LUMBERMAN 
at the publisher’s price, $10.50, 


recommendations, 


Add Floor Space to Post-Free 
Warehouse 


Two hundred feet has been added to the 
ereat warehouse of the Pacific Forest In 
dustries on the Port of Tacoma dock, 
Tacoma, Wash., through which passes prac- 
tically the entire American export volume 
of Douglas fir plywood. The addition in 
creases the post-free interior floor space 
to 500 x 113 feet. Timber trusses, fabricated 
with “Teco” split ring connectors span. the 
width of the big shed without center sup 
ports. 

The operations of grading and packaging 
plywood from many mills for shipment. is 
also accomplished here. Special machinery 
packages and trademarks the plywood and 
coats the bottom of each package with 
paraffin to facilitate stacking and to pro 
tect the product. 

The workings of the plant is said to he 
highly efficient and serves both shippers and 
plywood manufacturers well. 

















42 vay 2, 1942 Amemcanfiumberman 7I 





nd 


~ 


| KILN-DRIED ...PRECISION-MILLED 
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To eliminate the “guess” in lum- 

a ber buying, order from 

ad a 

ne | 

. _ S pce nd Con rT 

| ie reais “ Re om ‘diel 


& e ca 
ed Camino Ua it ‘ne You can be SURE this Anaconda Pon- 
he derosa is QUALITY stock—bright, at- ' 


ol tractive, soift-textured, easy-working. 

. Perfected by just-right seasoning and = 
= is LOADED UNDER COVER accurate manutacturing, it must pass Ke 
ed critical inspections—by our own pine ig 
ec specialists, by Western Pine Ass‘n in- s 


This California Sugar Pine lumber is cut from El spectors. Finish, Dimension, Timbers, 


™ Dorado County timber, famous for size and top-quality. Knotty Pine, Yard and Shed Stock, 
- Wide widths and extra thicknesses are available in Factory Lumber, Bevel Siding, Mould- 
he | lumber of uniform texture. Camino Quality Sugar ings, Cut Stock, Ties, Lath, Box Shook. 
n- | Pine, light in weight, fine in texture, easily workable, 





iS. | it's ideal for pattern and industrial uses, for millwork — 
ed | and trim. We offer air-dried Sugar Pine and kiln-dried Western 
' ; i a 
sO | Ponderosa. Straight cars of Sugar Pine. Mixed cars a 
es of Sugar and Ponderosa. 


Member of the Western Pine Assn. 


| Michigan - California CAMING COPPER MINING CO. 


Lumber Company Ag AE 


VA 
he CAMINO, CALIFORNIA Way ‘ BONNER. MONTANA. 


: You'll find it PAYS EPS — 


Virgin Pine and Hardwoods 














12 1 can buy with fullest confidence when Casing, Base, Mouldings, Oak and Maple 

is 1 buy from Angelina Five modern mills Flooring, Oak and Gum Trim, Lath, Woven 

; 1 tt your service. A skilled, experienced Wire Picket Fence, all Hardwood items 

, janization and up-to-date manutacturing Latest in dry kiln equipment assures highest 

id equipment. Short Leaf Pine, Oak, Gum, Ash, quality production. Straight and Mixed Car 

Hh ress, Gum Veneer, Dimension, Finish, services 

) , % ~ . 

| CHICAGO REPRESENTATIVES: ‘Phone, write or wire. poser + Eo —— “ 


JCHN H. SHOOK LUMBER COMPANY, 
M 110 N,. Franklin St., Chieago, Hl. 


id . Retail and Industrial Sales ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


KE, BOATRIGHT LUMBER COMPANY, KURTH LUMBER MFG. CO., Clarksville, Texas ANGELINA HARDWOOD CO., 
Itt W. Washington St., Chicago, Hl. TROUT CREEK LUMBER (CO., Kirbyville, Texas Sales Office, Lufkin, Texas. 
Railroad and Car Material TEXAS OAK FLOORING CO., Dallas, Texas Mills at Ewing, Tex. and Ferriday, La. 
















The name that stands 
T for Dependability in 
Southern Hardwoods 


When you're needing lumber, the name of TREMONT is a good 
name to remember. For Tremont lumber is stock of outstanding 
quality and value. It sells readily, pays a good profit, and by 
giving satisfaction, brings repeat business. Let Tremont sup- 
ply your lumber needs. Yellow Pine, Cypress, Oak, Gum 
Hickory, Tupelo, Magnolia, Elm. Ash. Tremont FLOORINGS. 
Oak, Beech and Pecan, are hard, strong, beautiful, velvety 
smooth. They give enduring service. Straight cars, mixed cars. 









TREMONT LUMBER COMPANY 


HERBERT MOSS, 
General Sales gle Rochel le, La ry 


Member o. 
Southern Pine 
Association 
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Wisconsin Mills Sell All Their 


Seasoned Lumber 

The United States engineers’ office for the 
Badger Ordnance Works at Merrimac, Wis., 
and for Camp McCoy expansion, has pur 
chased all the seasoned lumber in Wisconsin 
mills, according to Clifford E. Ives, man- 
ager of the WPB's contract distribution 
branch in Wisconsin. The lumber was pur 
chased in Chicago at auction, and in addi- 
tion to this purchase, his office also has 
acquired green lumber which is. still stand- 
ing as trees. This is to be delivered to the 
two construction jobs by May 15, 

\s a result of the purchase and a pre- 
vious purchase of 100,000,000 board feet, 
mill stocks are now depleted to such an 
extent that it will require at least wo years 
to build up normal stocks again. 

The last sale took in 40,000,000 feet of 
lumber to Camp MeCoy and_ the 
Ordnance Works at an average 
price of $40 per thousand, which, with fin- 
ished lumber purchased, brings the sale up 
to $2,500,000, 


rough 
Badger 


San Francisco Waives Building 
Laws to Allow Substitutes 
Under 
passed recently by the board of supervisors, 
substitute materials can be used for building 
purposes in San Francisco. The ruling cov- 


terms of an emergency ordinance 


ers new construction, remodeling or repairs. 
\ssociated Home Build 
crs of San Francisco, Ine. 

When, by reason of rules, regulation or 
orders of the War Production 
other United States agencies, it is | impos- 


[It was sponsored by 


Board or 
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sible to obtain or use 
or design called for by 


or regulations, the ordinance leaves to the 
discretion of the various city inspection bu 
reaus the determination 
materials will be allowed in the particular 
case under consideration, 
not result in unsafe or unsanitary construc- 


tion. 


The ordinance is to remain effective for 
the duration of the war. 


Dry kilns of the Gulf Lumber Co., Inc., Mobile, Ala. 
section, the Gulf company has a mill capacity of 85,000 feet daily and it seasons all the lumber 


it produces. 


materials of a kind 


local building laws 


materials 
plaster while 


of what substitute — ing 


Substitutions must 


had prevailed 





rosin and turpentine declined. 
material price index for the week ending 
April 11, stood at 110.5, the same figure that 
This com 
pared with 99.9 for the same week in 1941, 


May 2, 194? 


Building Material Prices 


Higher prices were reported by the Bu 
reau of Labor Statistics for certain build 


such as brick, cement 
paint materials, 


the week before. 





Comparatively a new comer to the Mobile 


The kiln shown is a Moore ‘'cross-circulation" model 


particular] 
The building 





20 Ransom Slashers 

15 Moulders and Stickers 

5 Dodds and Linderman 
Dovetailers 

10 Belt and Drum Sanders 


30 Self Feed Rip, Gang 
Rip, Edge & Rip, Table, 
Scroll, 
Band Rip Saws. 


IMPORTANT WOODWORKING MACHINERY 
t BPublinc Auction 


By Order of the Board of Directors, We will on 


WEDNESDAY, MAY 2oth, 1942, at 11 A. M. 
THURSDAY, MAY 2ist, 1942, at 10:30 A. M. 


Sell at PUBLIC AUCTION the entire Machinery and Equipment of 


THE R. McMILLEN COMPANY 


on the premises at OSHKOSH, WISCONSIN 


PARTIAL LISTING 


Band Resaw, 


1000 NUTTING AND LAW- 


SON FACTORY TRUCKS 
Electric Lumber Lifts 
4 Maintenance Shops 





10 Jointers 

5 Double and Single 
Planers 
Dowel Machines 
Boring Machines 
Tenoners 

Shapers 


Onan 


Yates American C 89 
Jenkins 126 Automatic 3 
Jenkins 123 A Automatic 
Mattison 124 Automatic 
Coe Automatic Roller 
Hydraulic and Electric 


A B B. 10” Moulder 
in 1 Machine 

Stile Borer 

Belt Sander 

Dryer 

Presses 











Auctioneers Since 1894 


Glue Equipment, Clamp 
Equipment, Panel Ma- 
chinery, Spray and 
Glazing Equipment, Dry 
Kiln and Factory Equip- 
ment. 


CONVEYOR SYSTEMS 


Hundreds of other items too 


numerous to mention 


For Illustrated and Descriptive Circular, Write -- Phone -- Wire 


SAMUEL L. WINTERNITZ & COMPANY, 38 S. Dearborn Street, Chicago, Illinois 
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Appoint Head of Army Lumber 

Purchases in Portland 

Bu |co Hennessy, Billings, Mont., has been 
uild appointed the officer in charge of U. 5. 
anc Army engineers lumber purchasing agency 
lar; in Portland, Ore., and is organizing the 
lding office which was forecast at the lumber pur- 
ding chasing auction held in Portland, April 15. 
that \lr. Hennessy has been engaged in the 
com lumber and building material business prac- 
L‘)4 tically all of his business career. Much of 


wholesaie 
business. He is 
throughout the 
Empire 


his experience has been in the 
and purchasing end of the 
well and faverably known 
Coast and Inland 


Pacific lumber 


districts 








| of Ste 
CURLEY BEECHER 
A great many every day legal 
principles should be known by lum- 
bermen, and they may be explained 
without resorting to the jargon of 
the law. This series of articles 
will put in plain language the ac- 


tual decisions of American courts. 
—EDITOR. 











obile 
mber OUTLAWED NOTE AND 
COLLATERAL STOCK 

eee \t first blush it might seem that the fol- 
lowing transaction could not happen, but 
it did, and Curley Beecher was the central 
figure, as Beecher had sold lumber to a 
doubtful customer, and took a note for the 
purchase price, and 25 shares of stock in 

} the NY as security for the note. At the time 
both the note and stock were worthless, but, 
with the passage of time, the XY company 
started an upward swing and the stock was 
worth 110. 

“Hand back the stock,” the customer de- 
manded. 

“You've got some nerve,” Beecher re- 
torted, 

“That stock that I gave you six years or 
so ago is worth something today,” the cus- 
tomer suggested. 

“Yes—and I’m going to sell it tomorrow 
for enough to pay my note and interest.” 
“No. TH sue you for damages if you do. 
You see, the note’s outlawed, you can’t co!- 
lect it, and it follows that you can’t col- 
leet your meney out of the security which 
I gave you for the note. If the note is 
barred, your right to proceed on the col- 
—_ il security is barred too,” the customer 

rued, 

gee Beecher was quite safe, however, 
as, there is no statute to the contrary, 
the rule is that where a party has a debt 
Payable to him which is secured by a lien 
on or pledge of other property, the mere 
fact that the debt itself is outlawed and 
Cannot be collected, does not prevent the 
Payee of the debt from realizing the same 
out of the property on which he holds the 
lien, and this rule holds in Alabama, Arkan- 
‘as. Connecticut, Georgia, Iowa, Kansas, 

— Mississippi, Nebraska, North Carolina, 


i th Dakota, Oregon, Pennsylvania, South 
ikota, Tennessee and Texas. 


How to Figure Costs for Advertising 
In Classified Department 


I SD aed sicaveaes vesanetaees 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues..... . $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the _ signature. 
counts as two lines. 


Heading 


No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
eontaininge advertisement. Copy must 
be in this office not later than Tues- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











Too Late To Classify 


CARPENTERS APRONS 


Write for samples and prices. 
MINNESOTA SPECIALTY CoO., 
Minneapolis, Minn. 





THE Inc. 





ATTENTION LUMBER DEALERS 


A lumberman now successfully operating extensive 
modernization and repair department in connection 
with his regular operations invites inquiries from 
dealers desirous of entering this field to increase 
their sales and profits. Reasonable basis of com- 


pensation. Our ideas are practical and tested by 
experience. No obligation. 


Address “U. 72," care American Lumberman. 
WANT TO SELL YOUR TIMBER OR 


Timber land? The best way to find a 
buyer is to advertise in che paper that 
reaches the buyers of timber and tim- 
ber lands. THE AMERICAN LUM- 
BERMAN is the best paper to adver- 
tise in when you want to sell. Our read- 
ers are buyers. AMERICAN LUMBER- 
MAN, 431 S. Dearborn St.. Chicago, II]. 








Wanted -- Employees 


L{_9°P_PYP PP PID IYO SNS VS SS NI PD II 


DEPENDABLE MANAGER 


Thoroughly experienced man capable of taking 
over management of yard in town of twelve thou- 
sand in central Indiana. Yard handles _ lumber. 
fuel, building supplies and kindred lines. The right 
man can have salary and share in profits and an 
opportunity to buy out yard in a few years. 
Address ‘“‘U. 84,’" care American Lumberman. 


WANTED: HARDWOOD LUMBER INSPECTOR 


By band mill. New York state, Maple and Birch. 
School town, 5000. State experience and references. 
Address ‘“‘U. 80," care American Lumberman. 


















WANTED 
Employment 


SALES MANAGER 


Available immediately, thoroughly experienced 
pine, hardwood and oak flooring; also as Manager 
or Superintendent, 

Address ‘‘U. 69,” 








care American Lumberman. 


GOOD LUMBER SALESMEN AVAILABLE 





Tf you need lumber salesmen for the Eastern 
Territory, consult CHAS. M. FLETCHER, Chair- 
man, Employment Committee, Eastern Lumber 


Salesmen's Assoc., 321 Hansberry St., Phila., Pa. 


WOODWORKING FACTORY SUPERINTENDENT 


Special and stock millwork: capable detailer and 
biller; A-1 mechanic; a proven record of produc- 
tion. 

Address ‘‘U. 





29,"" care American Lumberman. 


BAND SAWYER 


16 yrs. experience. Go anywhere. 
GEORGE FOX, 440 Lilly St.. Mansfield. 





Reference. 
Ohio. 





MILLWORK DETAILER OR SUPERINTENDENT 
20 vears planing mill experience, high 
tailed and stoc . millwork. good producer. 
__ Address “U. 83,""_ care American_ 


class de- 
A-1 ref. 
_Lumberm man. _ 


BAND FILER, NOW EMPLOYED, WISHES CHANGE 





Work guaranteed. Strictly sober. Report short 
notice. ERNEST TAYLOR, Whitby Apts. (40%), 
325 West 45th St., New York, N. Y. 





EXPERIENCED SALES MANAGER 


With excellent 
reliable 


connection with 


company. Intimate 


record desires new 
mill or wholesale 


knowledge durable woods markets and wide ac- 
quaintanceship with buyers. Best of references. 
Address “‘U. 94,"" care American Lumberman. 





EXPERIENCED LUMBERMAN 


Married, draft exempt, seeks position as manager 
of retail lumber or building material yard or as 
traveling salesman. Will go to any territory. 


Address “T. 96,°° care American Lumberman. 





RAILROAD & INDUSTRIAL MATERIAL MAN 


Thorovgehly 
cies, 


experienced 
ties, switch 
usage. Can 

expediting, 


pine and hardwood spe- 
ties, lumber, piling, also 
handle production, buying, 
and selling. Excellent refer- 


cross 
industrial 
shipping, 
ences, 
Address “*X. 31,” American 


RETAIL LUMBERMAN AND ESTIMATOR 


material and 


care Lumberman. 





estimating 
Now em- 


Experienced in listing 
millwork from plans and specifications. 
ployed. Desire change. 

Address “‘X. 30," care 


American Lumberman. 





DRAFTSMAN WANTS POSITION 


ial details. 
American Lumberman. 


16 vears experience in speci 
Address ““X. 28," care 


LUMBERMAN—20 YEARS’ EXPERIENCE 


Wants desirable position as manager of retail yard. 
Prefer fair sized city in defense area with con- 
tinuing volume. Age 40, married. Please include 
some details in your letter. 

Address ‘‘U. 93.’’ care American Lumberman. 








Miscellaneous 


CUSTOM CUTTING WANTED 


By Band Mi'l near New Orleans on Mississippi 
River, on one to two million feet of hardwoo‘ls, 
ey press or pine. 


care American 


Address “X. 29%,” 


Steel Rails 


SM? Y9YPY99YP YY YY YY Y™ Ww 
RAILS WANTED. ANY SIZE OR QUANTITY 
Particularly 20 1b., 25 Ib., 30 Ib. and 40 Ib. Secure 
our price before selling. MIDWEST STEEL CORP., 

Charleston, W. Va. 


Lumberman 


PPD? 





FIRST CLASS SAWYER; MAN SECRETARY 


For Circular Mill sawing principally walnut. Saw- 
yer must fully understand sawing for grade. Man 
for secretarial work must have past experience in 
lumber mill and office. State experience. 

Address ‘“‘U. 79." care American Lumberman. 





STENOGRAPHER AND SHIPPING CLERK 
Draft exempt man, at mill of northeastern hard- 
wood manufacturer, State experience and salary 
expected in first letter. 

Address “X, 34," care 





American Lumberman. 





RAILS WANTED—ANY SIZE 
Regardless of location. Any quantity. 
Consult us before selling 
THE W.H. DYER CO., Fullerton Bldg... "St. Louis, Mo. 


WANTS SUPPLIED 
Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 _ 5S. 
Dearborn St., Chicago. 
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WANTED 








FOR SALE 





FOR SALE 



















For 
UNION 
Avenue, 


specifications 
FORK 
Columbus, 


and 
AND 


HOE 
Ohio. 


further 
COMPANY, 


Lumber and Dimension 


ASH AND MAPLE DOWELS AND SQUARES 


information write: 


500 Dublin 












Have 
and 


GOODWIN 


St.. 













Several 
\lso 
all KD or 
Priority 
on regular 
Kk O.B 
Seward 


100,000 
several 


Rating 


Detroit 
Ave., 


several cars of 1x6 
LUMBER 
Indianapolis. 


Ind. 


NO. 1 or NO. 2 YELLOW PINE 
customers for 
pattern. 
y.. Penna 


and 1x8 S4S 
SALES CoO.. 





LUMBER WANTED 


feet 
100,000 
thoroughly 
and 
schedules. 
rate 
Detroit, 


f and 5/4 
feet 


AD. 


4x8” No. 


your 


Mich. 


Orders 
shipments arranged to 
Quote 
WM. 


best 
Oo, WOMELSDORF, 


FAS Cottonwood. 


Com. ¥.P.. 
carry High 
come 
proposition 
700 
















Carload or 
Oak 
Oak on 

"5,000 


10,000 


pes 

pcs. 
Akron, 

D. A. 


truckload 
10 months dry; 
gree ne 

6x8 


LUMRER 


stock, 
Red 
serviceable 
Ind 
PIKE 


WANTED 


quantities 6/4 


if 


not 
f.o.b. 
Oak 
industrial 


COMPANY, 


ties, 


No 
avilable, 

Chicago. 

f.o.b. 


cross 


Akron, 


1C&B Red 
quote White 


Chicago. 
ties, f.o.b. 


Indiana. 













We will 


stocks of 


River 


glady 
Southern 
DWIGHT L. 

Avenue, 


SERVING THE DETROIT TRADE FOR 30 YEARS 









\ddress 


0 cars 1X 


welcome listings of any surplus 
Pine or West Coast products. 
DICKINSON & SON, 22128 Grand 
Detroit, Michigan 
WANTED 
No Y.P.. Grade marked. 
27."" care American Lumberman., 












1 car 1% x 


Quote price 

large quantity 

Also 1 car ‘ 
\ddress 


4 


x 


1% 


Is & 
26." 


=s 


o” & 


advise 
1%,” 
dry 


care American 


WANTED: CLEAR HARD MAPLE SQUARES 


multiples sawn to order. 

when could ship. Also 
x 24” clear Hardwood. 
Beech lumber. 


Lumberman. 















and closed 
track, 


Address 


Used Machinery 


OND NA NA NANA NANA NA NANA NA NANA A SA Nt NA Wd NA A NA ed SA A SSS 


BOXBOARD MACHINERY WANTED 
We are in the market for nailing machines, 


open 


back anywhere from two to eighteen 
Also interested in Mereen 
gan Matchers, Edge Trimmers, Squeezers and Band 
Resaws, and any other box equipment used in box 
working factories. 

“R,” 88." 


Johnson or Mor- 


care American Tumberman. 









WANTED: BAND CROSS-CUT SAW 





Retail Lumber Yards 


YrYYYTown 


LUMBER YARD ON ‘EAS? COAST OF FLORIDA 


Trading area of 25,000. Real estate includes a site 
150x348, office and warehouse 30x90, two double 
deck umbrella type sheds 20x120—140, 20x120 sash 
and door room, 20x80 lime and cement shed with 
attached garage 20x50. Buildings in good condi- 
tion; no merchandise. Priced for quick sale; rea- 
sonable terms if desired. 
Address “‘R. 92,” care American Lumberman. 


SO. CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 

WELL EQUIPPED RETAIL LUMBER YARD 


and lake 

















In southeastern Wisconsin, in good dairy 





region. Main line with railroad siding. 
WILLIAMS LUMBER CO., Dousman, Wis. 
FOR SALE 


Small sawmill, planing mill, hardwood flooring fac- 


tory and building material yard, located in south- 
western Wisconsin, excellent local markets’ for 
hardwood hearts at $40.00 to $50.00 per M. and 
$25.00 to $40.00 for No. 8 hardwood. sheeting. 
Within trucking distance of Milwaukee where up- 
per grades can be sold, established 15 years, ex- 


cellent trade worked up. Owner has interests on 
west coast requiring attention. Small payment 
down, balance to be paid from profits. HARRIS 
SAWMILL CO., Boaz, Wis. 





Lumber and Dimension 


WANTED: CUTTING ORDERS 
For oak railroad ties and car stock. 
INDEPENDENT STAVE CO., Lebanon, 





Mo. 





OAK DOWELS 


Wish to contact parties who use quantity of white 


and red oak dowels \”-1” diameter. 
J. E. BOSWELL CO. Lebanon, Mo. 





WANTED: CUTTING ORDERS 


White Oak Quote F.O.B. 
FLOYD H. Medora, Ind. 


Timbers. Manchester. 


STARK, 


For 
Ky. 





OVER 1000’ GOOD CHESTNUT PANELING 
1x 6” & 8” wide 8 ft. long. 
the blight struck the Chestnut 
tion. Ww. J. GILMORE, Sandy 


This was sawed before 
Trees in this Sec- 
Lake, Pa. 





FOR SALE AT BELOW CEILING PRICES 

























































Fire Pump 
Address 


2 Locomotive 
to 1200 ft. 4 


WANT TO BUY 


Cranes; 
* Compressor; 


i Ponty 


1 Std. 


care 


Ga. 


American 


Locomotive; 
1000 GPM 


600 
Underwriters 


Lumberman. 











Kor 


"MBER 


Caterpillar 
Allegany, 


“ a 


WANTED: ONE SKIDDING WINCH 


International 
POTTER LI 


tractor. 
me Es 










» or 


Cc. 


8 knife, 
HANCOCK, 


for 


Yates 


Matthews, S. 


WANTED: TWO ROUND PLANER CYLINDERS 


machine 


¢. 









Address 


48” 


New 


care 


WANTED: SNOW FENCE WEAVING MACHINE 


fence. 


or secondhand, 


American 


Lumberman. 














iM ft. 8/4 FAS White Oak, 5 yrs. dry. No, 1 Com. 
Butterworth and Lowe or similar type, to be used & Btr. Bird’s Eye Maple, K.D. 6M ft. 6/4. 2.500 
for cutting large sized logs. ft. 8/4. FRANK SPANGLER LUMBER CO., To- 
Address 47,"" care American Lumberman. ledo, Ohio. 
WANTED: ONE ROSS CARRIER APPALACHIAN HARDWOODS 
Address 46,"" care American Lumberman. Cut to your order. Airplane stock and ship timber 
orders wanted. LAUREL FORK LUMBER CO., 
WANTED: HARDWOOD MATCHER onan 
Specialty for hardwood flooring. State make, age, FOR SALE 
condition and full specifications. S 5 / TUS ‘ 
inte Oe - Several cars each 4/4, 5/4, 6/4, 8/4” Common and 
Address ‘“U. 68." care American Lumberman. Jetter Plain Red and White Oak dry, immediate 
shipment, P. OO. BOX 6638, Owensboro, Kentucky. 
ONE USED LOG SAW AND LOG DERRICK 
Describe and price. FOR SALE 
\ddress J}, 89," care American Lumberman. 20.000 ft. 2x12--12 to 16’ No. 1 Norway. 
10.000 ft. 2x10——-12 to 16’ No. 1 Norway. 
WANTED: 10 FOOT VENEER CLIPPER 15.000 ft. 2x8 12 to 16’ No. 1 Norway. 
5 4 2 2 i’ Norway. 
Must do accurate work. 9.0090 ft. 2x4 I to 1¢ No. ye 
meen | # = aes ee ee 15,000 ft. 6x6 & Leger. 12 to 16’ Timbers. 
Address 88, care American Lumberman. 75000 ft. 1x4 & War. 8’ & Ler. No. 3 & Btr. Norway. 
P Stock dry, full thickness. THE MAPLE TREE 
‘ WANTED: TRUCKS LUMBER CO., Ine., Sidnaw, Michigan. 
a nt wheel yard or mill trucks, wooden or 
stee wheels 
ae ee 7 a mr FOR SALE: 40,000° WORMY CHESTNUT 
Address &6. care American Lumberman. nt & war & Mo. . Com. & Sound, thorougly dry. 
Address “U. 100," care American Lumberman. 





Miscellaneous 


SAWDUST FOR SALE 


300 to 400 carloads, old_and green. On G.N. Rail- 
road. BENA SAWMILL, Bena, Minn. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale 








department when you want to sell 
something in the lumber industry. 
AMERICAN LUMBERMAN, 431 S. 


Dearborn St., Chicago. 








Business Opportunities 


FOR SALE: MODERN WOODWORKING PLANT 


Old established Plywood Plant containing approxi- 
mately 150,000 sq. ft. of floor space, of brick and 
mill construction. Site—7 acres of land on Saginaw 
River, with dock, water transportation, and _ ser- 
viced by three railroads. Automatic sprinkler 
throughout, complete blower system and _ power 
house, all in good condition and ready for use. 
Will sell at reasonable offer for immediate occu- 
pancy. PLYWOOD PRODUCTS CORPORATION, 
Bay City, Michigan. 


6& BAND MILL COMPLETE 


Planer, timber sizer, molder, end matchers, all 

houses. Plenty timber available. Gulf coast state. 

Owners wish to retire. 
Address ‘“U. 36,’’ care 





American Lumberman. 





FOR SALE: SASH & DOOR FACTORY 


In northern Wisconsin. One story brick building 
80 x 200 in good repair. 
Address ‘‘b. 67,’" care American Lumberman. 





FOR SALE: PLANING MILL 


Now in operation. Located in eastern North Caro- 
lina. Trading area 12,000 and growing rapidly. 
Within several miles of two marine camps now 
under construction. New 120’ Moore Dry Kiln; 
New Yates-American Planer; R.R. siding and 
equipment complete. Also several million feet of 
short and long leaf growing timber with other 
available. Reason for selling—manager has other 


interests. 


Address ‘“‘U. 82,’° care American Lumberman. 





FOR SALE: A MONEY MAKER 





Small circular saw mill complete, cutting native 
timber, in operation daily. This mill was_ built 
a year ago and is complete with all ball bearing 
equipment and electric motor drive, located in our 
city with railroad and Mississippi River shipping 
facilities. There is timber within easy trucking 
distance for several years’ operation. Owners wish 
to sell all or an interest and will make attractive 
prices. WARSAW TIMBER & LUMBER COM- 
PANY, Warsaw, Ill. 

NORTHERN IDAHO BAND SAWMILL 
Cutting Ponderosa Fine. About 85° solid green 
from saw at satisfactory prices financing the cut. 
Large amount Pine, Fir and Larch timber avail- 
able. Will sell on terms. 

Address “U. 96," care American Lumberman. 





OPERATING BAND & PLANING MILL 


100,000,000 feet principally hardwood, log equlp- 
ment, 3 million feet lumber. S. W. North Carolina, 
for $625,000, half cash. 


Address “X, 33," care American Lumberman. 


Electric Machinery 


ELECTRICAL MACHINERY 

Motors and Generators, A.C. and D.C. for sale bo 

attractive prices. Large stock of New and ey : 

motors on hand at all times. Write for Stock Lis 
and Prices. Expert Repair Service. a 

V. M. NUSSBAUM & CO., Fort Wayne, Ind. 








Timber and Timber Lands 


WESTERN TIMBER LANDS 


FRED C. KNAPP, Portland, Ore. 
Buys and Sells 








TIMBER FOR SALE 

British Columbia, Canada, must 
Est. Located on N. Thompson _—_ 
and Cc. N. Ry. Suitable for small corsage ate 
i and sawmill, where Government an Dp 


ly 
> ng future supply. Price on! 
ate holdings insure long ear. Pewee om 


5,250 acres In 
sold to close 


$10. 00 per acre. Buy all or part. , 
ticulars. A. W. OVERHOLT, 15715 Minock Ave. 
Detroit, Mich. 





MUST BE SOLD ; 
1.793 acres of land timber Mm 


and 
3,841 000 


Approximately 


Ritchie County, West Virginia. Estimated ten 
feet of merchantable timber and 10,270 oak — 
ties. (White Oak—666,500 ft.; Red Gak- 3 50 ve 
Chestnut Oak—314,000; Poplar—385, 000; a ae 
Pine—537,500; Virginia Pine—106,500; Ww hite me 
—77,500; Beech—29,500; Black Gum—38,500: ~ 
—14,500; Maple-—18,000; Msc. —151,500.) Oo vk os 
suitable for staves and heading as well pen 
saw timber. Land carries mineral and coal gp 
but not gas and oil rights. $39,000. 8. Cc. ae 

LEY, iNc., 600 Griswold St., Detroit, Michigan 











